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'p‘?.vER HALF A DOZEN COS GO FOR MAINTENANCE SHUTDOWNS AMID COVID SPIKg

Auto Industry Output Set to

Total industry output
likelytobe1.2-1.5M

vehicles - almost half
of the original plan

Ketan Thakkar &
Ashutosh RShyam

Mumbai: Production in the Indi-
an auto industry is set to hit a ni-
ne-month low in May as factories
are getting shut and the supply
chain isfractured amid a surge in
Covid-19 infection across the co-
untryand partiallockdownsinse-
veral places.

More than half a dozen vehicle
makers including Maruti Suzuki,
Hyundai Motor India, Mahindra
& Mahindra, Toyota Kirlos

Hero MotoCorp, Honda Motorcy-
cle, and Ashok Leyland have ad-
vanced maintenance shutdownto
break the chain of infection.

South Korean carmaker Hyundai
on Tuesday became the latest vehi-
cle maker to intimate vendors of a
shutdown from May 10 to 15.

The total auto industry output
this month is likely to be 1.2-1.5
million vehicles - almost half of
the original plan, industry insi-
derssaid.

With about half of the retail sto-
res also shut, sales are likely to
falltoa6-9monthslow, they said.

Indian automakers had produced
nearly 2.5 million vehicles in
March 2021, of which 81% was two-
wheelers, 14% passenger cars, and
the remaining 5% commercial ve-

r. hiclesand three-wheelers.

The tentative production plans
carmakers shared with vendors
suggest that they are planning to
produce 180,000-200,000 units this
month, down from 320,000 unitsin
March. This would be the lowest
innine months.

Passenger vehicle makers had
sold nearly 297,000 units on an av-
erage in a month in the second
half of FY21.

A vendor of a leading carmaker
said the company’s plans are fluid
and a ramp-up of production will
entirely hinge on caseloads of co-
ronavirus on May 9 and May 10 as

in May

well as availability of industria]
gases for production of vehicles
and their parts.

Cryogenic tankers used totrans.
port nitrogen, argon and other in-
dustrial gases are now being used
for ferrying medical oxygen from
plants to various states as hospi-
talsacross citiesfacea shortageof
thelife-saving gas.

If Covid-19 cases continue to be
elevated with high demand of me-
dical oxygen, vehicle makers may
extend the shutdown by a few more
days, said the vendor cited earlier:

Automakers have issued adviso-
ry for opening of plants from the
second week of May and they ha-
ve called workers two-days before
the scheduled planting opening
data to ensure adequate testing
and preparation of adequate qua-
rantine facilities.

“The supplies from the tier one
suppliers could be resumed swift-
ly, but situation at the tier-two
vendors is turning worrisome,”
plant head of a Pune-based auto
ancillary company, citing financi-
al and operational challenges.
Companies are “shelling out sig-
nificant amount on Covid-19 tes-
ting of employees when revenues
aredwindling”, the person said.

Mahindra & Mahindra in a state-
ment tostock exchangeson Monday
had said it has decided to advance
maintenance shut down by four da-
ysbut that it continues to work with
vendors and dealers to minimise
the impact of disruption.

™
|
|
i

Economic Times 9t May 2021

A

UL O

pril Auto Retail

;aﬁgs Hit Lowest
i EIgi VIGHIIS

‘Nearly 45-50% of automobile dealerships a
% : I
shut as states impose lockdown re‘strictg)ns s

Numbers Say It All

Total vehicle ons
(fakh units)
19.17 1745

2

Two-wheeler ons
(Iakh units)

—April —

Lijee.Philip@timesgroup.com

Mumbai: After weeks of pursuing
with thedealer tospeed updelivery
of his Mahindra Thar, Alwar-ba-
sed Rohan Mehta was allotted the
sport utility vehicle out of turnon
Aprilis, but wasunabletotake dell-
very — scheduled originally for
August — as there were four Co-
vid-19 positive cases in the family

MEHTA'S CASE IS NOT UNIQUE.
Several customers were undble to
takedelivery of their vehicleslast
mionth as rising caseloads resul-
ted in dealerships being shut
Walk-ins by new customers also
reduced drastically.

Around 75,000-80,000 passenger
vehicles (PV) ready for delivery are
stuck at various dealershipsacross
the country, according to the Fede-
ration of Automobile Dealers As-
sociations of India (FADA)

“In April, we saw 60,000 fewer de-
liveries of cars and 5 lakh fewer
deliveries of two-wheelers," said
FADA president Vinkesh Gulatl

Gulati said, with sev‘e;al state

ernments announcing or ex-
E:I:ding restrictions to check the
spreadof theinfectionand topau-
tomakers temporarily closing
plants or rescheduling mainte-
nance shutdowns, automobile de-
alersexpect the ongoing April-Ju-
ne quarter to takea hit.

Thesituation, hesaid, isarever-
sal after the uptick seen in retail
sales starting August 2020,

An automotive dealer for Ma-

& Mahindra in Alwar (R?-

), Nikunj Sanghi, said, “I
have some 100 vehicles ready rgr
delivery, but am unable todoso.

“This period (April, May, June)
iscriticaland the pegl:ﬂ__l:l_‘eﬁ)l.‘_u}

ource: Visshan SADril 2020 was 2 260 &

PV registrations (1akh units)

268
234 255 339

2017 2018 2019 2020
April -

et month EOM

les, especially two-wheelers and
entry-level cars.™ :

In fact, the poor delivery sche-
dules of the Thar have even re-
sulted in M&M’'s customers
switching over to other models,
saidadealer whodid not wishto
bequoted.

LOWESTIN 8 MONTHS
Auto retail sales were the worst af-
fected in April and hit the lowest in
eightmonths at 118 million units.
“Today, the lockdown is in place
in 20 states which account for al-
most 70% of industry PV sales.
Obvicusly, the retails will be af-
fected both onaccountof thisand
also because the consumer senti-
ment turns adverse the longer
the lockdown lasts," said Shas-
hank Srivastava, executive direc-
tor of Maruti Suzuki, India’s lar-
gest car maker. “Consumer senti-
ment plays a major role for dis-
cretionary products like cars.”
States, including Maharashtra,

As a conseguence, at least 45-
50% of the around 26,500 automo-
bile dealerships In the country
are shut, Uttar Pradesh tops in
new vehicle registrations, follo-
wed by Maharashtra, Tamil Na-
du, Karnatakaand Gujarat.

Auto that footfalls

dealers are not too'worried as
most models continue to have
long waiting periods.
FORFULLREPORT.GOTO
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Covid surge may prove a road block for the mobility sector

gengalurny, May 3

| cluding

Just as the Indian mobility sec-
tor including cabs, autos and
bike taxis recovered to 69 per
cent with 78 million rides in
March compared with pre-
Covid levels, the second wave of
Covid has stalled the recovery.
Consequently, with States in-
Maharashtra,
Karnataka, Delhi, Haryana, Tel-
angana, |harkhand, Uttar Pra-

. desh, Jammu and Kashmir in

lockdown mode and others im-
posing night curfewsand travel
restrictions, the recovery of the
mobility sector is likely to drop

| 0f3040 percentin the next few

months, says RedSeer Consult-

~ ing. “We are dependent on our

vehicles for our livelihood and
' lead a hand to mouth existence
as we depend on daily earnings

" The government should under-

~ stand our plightand provide in-

T Lo miew wsnhinla

loans, protect us from financi-
er’s goonsfrecovery agents and
provide us free groceries and
medicines,” said Tanveer Pasha,

home, therefore, we have no
business from them either” said
K Radhakrishna Holla, Presid-

20,000 transactions a day,
which is now down to 7,000

former President of Ola and

Uber Drivers
Association. 23
Some of &

entof Karnataka State Travel Op-
erators Association, which rep-
resents over 2.5
lakh taxis, tourist
vehicles and cor-

thevehiclesof
Ola and Uber |
drivers that *
BusinessLine

spoke to have
been repos- |
sessed as the
owners defaulted on EMIs.
While many of the drivers have
returned to their villages, some
have taken up job miscel-
laneous jobs.

“Last year after the national
lockdown, we were given loan
moratorium and e-pass facility
for intercity and interstate
travel, but nothing is forthcom-
ing during this lockdown. Most
~arnarates are working from

/7

BLOOMBERG

rhe global  semiconductor
shortage roiling a wide range of
industries likely won't be re-
solved for a few more years, ac-
cording 10 Intel Corp.s new
Chief Executive Officer Ppat
Gelsinger.
! The company is reworking
! some of its factories to increase
| production and address the
chip shortage in the auto in-
dustry, he said in an interview
- with CBS News, based on snip-
' pets from its “60 Minutes” pro-
gram that will be aired later
Sunday. It may take at least sev-
eral months for the strain on
' supply to even begin easing, he
added. “We have a couple of
. vears until we catch up to this
' surging demand across every
aspect of the business,” Gel-

SWSS yjcevehicles.
..

Bustransport

& Even the bus seg-
ment, a primary
mobility option
for the common man which re-
covered sharply from Novem-
ber - December 2020 and ex-
ceeded preCovid levels in
January/February is expected to
be badly hit. Rohit Sharma,
€00, Abhibus.com,an online e-
ticketing platform that aggreg-
ates solutions to 3,000 private
bus operators and State Road
Transport Corporation said “till
March 20th we were clocking

Business Line 4th May 2021

singer said. Demand for semi-
conductors was boosted in
2020 as consumers scooped up
home gadgets during the pan-
demic, But meeting that in-
crease has been hard, thanks to
shuttered plants, among other
factors. Companies worldwide
say they expect supply-hain
constraints due to logistics
backlogs and the chip shortage
to continue for much of 2021.

The global crunch has cata-
pulted semiconductor firms
into the limelightand to the top
of political agendas. The Biden
administration last month told
companies vying with each
other for semiconductors that
he has bipartisan support for
government funding to address
the shortages.

Gelsinger said US dominance

in the industry had dwindled so

Chip shortage will persist for ‘couple of years: Intel

much thatonlyi2 percentof the
world’s semiconductor manu-
facturing is done in the country
today, from 37 per centa quarter
of a centuryago. Intel is the only
manufacturer of high-end, cut-
ting edge chips, he told CBS.
“And anybody who looks at
supply chain says, That’sa prob-
lem,” he said. “This is a big, crit-
ical industry and we want more
of it on American soil: the jobs
that we want in America, the
control of our long-term tech-
nology future.” He added that

transactions. RTCs have re-
duced the volume of buses by
85 per cent and private bus op-
erators have reduced volumes
by 75 per cent.”

He said, as of mid-January
2021, 1015 per cent of private
bus operators had shut down
operations. “I see this increas-

ing to over 30-40 per cent per -

cent because this time the im-
pactof the second Covid wave is
much worse than last year.”
Prakash Sangam, CEO, red-
Bus, the world's largest online
bus ticketing platform feels,
there is a dire need for the Gov-

ernment to step in with adiffer- |

ential policy to support badly
hit sectors like mobility. How
can bus operators be expected
to pay EMIs along with accrued
interest, even for the period
when they are not
buses?, he asked.

his company won't be “any-
where near as focused” on its
share repurchase program as
it's been up to now.

Supply constraints

The supply constraints are hit-
ting a wide array of industries,
with tech firms and automakers
alike flagging production cuts
and lost revenue from the fal-
lout. It has forced the entire
auto industry to cut output,
with Ford announcing the
shortage will likely reduce pro-
duction by 11 million vehicles
this year. Jaguar land Rover
Automotive Plc, Volvo Group
and Mitsubishi Motors Corp. re-
cently joined the growing list o
manufacturers idling factories.
Apple Inc. warned supply con-
straints are crimpingssales of ¢

iPads and Macs. i

runnln/gﬂ

‘1




Times of India 7t May 2021

‘Auto cos shut ops as lack
of O hits parts supplies

Rajesh Chandramouli &
Nandini Sengupta | nn

Chennai: While automotive
vehicle manufacturers opt for
shutting down plants to avoid
inventory pile up as major sa-
les markets are under comple-
te lockdown, shop floor mana-
gers are witnessing shortage
of auto parts — made using
cutting and welding sheet me-
tals— as oxygen supplies, key
to cutting metals, arediverted
for medical purposes.

In a bid to make available
oxvgen for medical purposes,
the government has imposed
restrictions on its industrial
use. The iron and steel sector,
which are oxvgen guzzlers, ha-

i vediverted their entire oxygen
: production to hospitals. Besi-
des, cutting sheet metal also re-
quires oxygen gas, before they
are welded. Thus, some welded
parts that are required by auto
companiesare inshort supply.

“We appreciate the need for
oxyeen for medical purposes
and are in no way suggesting
that it should be diverted to in-
dustrial requirements but a dis-
ruption in welded parts is a po-
tential bottleneck once the fac-
tories start production,” said
Naveen Soni, senior VP, Toyota

companies face a similar ro-
adblock due to steel supplies
because steel furnaces use
oxygen. Manish Bhatnagar,
MD, SKF, said: “We don't use
oxygen directly at our manu-
facturing sites, however our
steel suppliers are heavily de-
pendent on oxygen for the ste-

Kirloskar Motor: el-making process. Asourma-
in raw material is steel, we fo-

LOCKDOWNS resee a major impact in May
and June due to short suppli-

AFFECT SALES es of steel from our supplier.”
Smallerengineeringunits The potential shortage of

are at their wits end and fa-
cing closure. “We may su-
spend operations in a couple
of days,” said Rajappa Rajku-
mar, president of BHEL

steel and welded parts is an
add-on because auto OEMs
are already facing parts supp-
ly disruption due to infection
in vendor factories. Diego

Small Scale Industries Asso- Graffi, CEO &MD, Piaggio Ve-
ciation (Bhelsia) in Trichy. hicles said: “We are facing so-
“We are holding on to the 23 me shortage of components
oxygen cylinders we have in mainly due to manpower av-
stock and continue with our ailability issues at vendors af-
work. Our requirement is 10 fected by Covid19,” hesaid.

cylindersaday.”
Bigger auto component

(With inputsfrom Deepak
arthikin

........
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FAD.A‘Séy‘s-‘se‘tcnd wave hitting rural market; \
too; timely onset of monsoon, the only hop‘é

OUR BUREAU
A":de.uaylo
to registrations in

skidded a whopping ngpp':ll-
cent over March, as most
States started imposed strict
restrictions and local lock-
downs to break the raging
Cogndsecomliwava

a yearly basis, the total
vehicle registrations fell 30
per cent to 1,52,71,519 units in
financial year 2020-21, the low-
est in the last eight years, the
Federation of Automobile
Dealers Associations (FADA)

said on ay. In 201
mmm wuewx::
sy

tractors 45 per cent and com-
mercial vehicles (CV) 24 per
cent month-on-month,

Rural markets also hit
The second wave has un-
settled not just urban but also
the rural markets. Recovery
will take a longer time com-
&amﬁd to the come back post
e first wave, the in
sociation said. _'dustry o
In the two-wheeler cat-
egory, 8,65,134 units were re-
gistered in April compared to
11,95,445 units in March. Simil-
arly, PV registrations dropped
t0 2,08,883 units during the
month (2,79,745 in March).
Three-wheeler registrations
declined to 21,636 units last
month from 38,034 units in
March. Tractor registrations at

one of its toughest times with
the second wave of Covid cre-
ating havoc in everyone’s life.
'Ihis time, the spread is not
onlylimited to urban markets
but has also taken rural India
in its grasp,” FADA president

-
%

oril

manufacturers .

said. ' '(0%), 3.
FADA has requested the gor

ernment to come up with .

financial package as y

last year. It hda(:g nqum
RBI to issue guidelines/notific:
ations for relaxation of loan
repayment equivalent to the
number of days of lockdown
each State has announced. it
also requested OEMs to not
b

illings in the States where a
lockdown has been  am
nounced. =S
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brace for a bumpy ride

ON ROUGH TERRAIN

* SHALLYSETH MOHILE ‘

- Mumbai, 9Ma AT 1
- p Absenteeism, parts |
uto component makers in India shortage, Covid-related

restrictions, impacting
suppliers

are bracing for a tough time.
High absenteeism among

workers owing to Covid-19, shortages of
. critical parts, and temporary closures P Maruti extends plant
. of plants by automobile manufacturers shutdown by another week
- have thrown a spanner in the works for

p Firms prioritising exports to
ride out the second wave

e P Amid persistent rise in
cases, manufacturers
uncertain of production
schedules

- the¥3.2-trillion sector, which derives 60

- per cent of its revenues from automo-

- bile original equipment manufacturers
(OEMs), with the balance split equally
between replacement demand and

. €xports.

: Car market leader Maruti Suzuki
India on Saturday said it was extending ]
the maintenance shutdown, which was saving lives are the top-most priorities  automotive component exports.
from May 1to 9, till May 16, “keepingin  now,” he said. Signs of recovery had been visible
view the current pandemic situation”. Others echo similar sentiment - heresince the third quarter of Fy21.
Some activities will continue in the “The condition of su lies and However, given that the second wave

. plants. workers — everything—jsaffected. Our  — which has claimed more lives — has

Suzuki Motor Gujara'.t hgs taken the capability to produce is also con- been more infectious and widespread
same decns'non, it said in a stock strained,” said FR Singhvi, joint manag- and has also hit sentiment hard, things
m:hange_ﬁhng. . ing qirector at Bengaluru-based Sansera  are uncertain.
amﬁm}% :1:;:: u::::?uz: hosF ofI o;l;:r Engmleenng, whiclh makegj.ntegrmd, Karan Shah, executive director of
i _ ers, including  complex, apd quality precisioncompo- Precision Camshaft Ltd (PCL), the world’s

{ahindra & Mahindra, Toyota Kirloskar, nents. To ride out the disruptive phase, largest camshaft manufacturer, is never-
Honda Mo 1 i i s focus on imi g

a Motorcycle and Scooter India, Sansera s sharpening its focus on  theless optimistic. )
Ford India, and BMW India, have taken exports, which account for33 per cent of “The disruption will impact the busi-
a :‘3‘11 either to advance the shutdown or  the company’s revernues. ness only temporarily. No OEM has
e.\ke\.r‘u}j Hfiue to the pandemic. ; CRISIL Research jna March26 report  announced more than ﬁVO weeks’ shut-
p’;’,:‘ltf)r:om?onerz[ makers have their had said the uptick in OEM demand down and we hope they make up for the
m; g u; ;Zn pdarﬁ1 g‘;’sel?' tied to man-  would rub off onthe automotivecompo-  production loss in the coming n?onths."
by these manin) e 2dverselyaffected  nents sector, Which could see revenue said Shah.
i ‘;f;‘j‘f‘al cloiures. said Deepak  growth 0f 21-23 per cent in FY22 against Camshafts are used in internal
Matiatar : e\;t “\;W:g% 3 Component the decline of 13 per centand 8 percent  bustion engines, mechanic;)l ‘;l::
S ! N FY20 and Fy>; respectively. trolled ignition systems, and ea_r}’y elec-

“It's not an industry that shuts its Repl; mand, which was tricm eed co s
s y that s eplacemen: X
- Putrunning production under cur- impacﬁedumkn < Despite eiated |

stances i coming diffs ’ due to lockdowns and Despite Covid-re] i
s pom&igm?ﬁf Od};f\ril Testricted movementsiof people and PCUSOI:)eratingaI;:)gtggescl:smpmmm
ce but to “calibrate their i 2 ﬁelght, Will rec ver gradually. ity owing to its “export oblj o ‘The
eality” (PRS- Besides, eports (20 per cent of reve- company draws 65-70 Percegr?tu c;:;’
ne has any visibility on What lies n}:‘ee:‘;glnl‘; o bygeahydem?nndliln e "
L eartaking each day as it pyeane. DO Slaggered ‘reeovery in the “Quiteafewof o markets are
e safety of the a;\c(_\;;g:t\:ng .F‘hm,Ope??‘ Union — the two geographies looking up,” said éll::;:po':t -
at accoun; fop 55 per cent of India’s Brazil, and Russig » CIUIDE IS
- /
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Greaves sees bright scope for EVbusiness
growth amid short-term Covid blues

Segment delivered a record performance
in Q4FY21 with revenue of ¥68 crore

G BALACHANDAR

ennal, May 6 "
Greaves Cotton has reported
strong growth in its electric
vehicle business and presents
a bright future outlook amid
short-term disruptions due
to headwinds from the
second Covid-19 wave.

The company'’s electric mo-
bility business has seen
higher growth momentum,
with its EV arm Ampere gain-
ing popularity due to rise in
demand for its electric two-
wheelers (electric scooters)
and electric three-wheelers
(electric rickshaws).

The company's electric
two-wheeler volumes have
grown by 63 per cent at 8,210
units in the March 2021
quarter as against 5,029 units
in the year-ago quarter. Elec-
tric three-wheeler volumes
more than doubled to 1,865
units in January-March 2021
quarter from 918 units a

~ year-ago.
For the full year 2020-21,

Business

4th May 2021

the total electric two-wheeler
volumes stood at 22,661 units
(18,536 units in FY20), while
electric three-wheeler
volumes were at 4,649 units
(4,382 units). The company
claims a market share of
about 20 per cent in the elec-
tric two-wheeler market.

Strengthening team
While it is preparing for the
future growth curve, the cur-
rent quarter demand for elec-
tric vehicles is expected to be
impacted by the second wave
related disruptions and lock-
downs due to the second
wave of the pandemic.
Keeping in mind future
growth plans, the company
has strengthened the leader-
ship team of e-mobility busi-
ness toaccelerate business ex-
pansion. It has roped in Roy
Kurian, who served as mar-
keting head of Yamaha India,
to spearhead its EV business.
“Electric mobility business
delivered an all-time high

a strong service set-up

ing to Basavanhalli.

New unitin TN

Nagesh A Basavanhalli, Group
CEO and Managing Director,
Greaves Cotton Limited

with

doorstep service. It has also
been seeing traction in the
fleet owners and institutional
buyers segment supported by
customised packages, accord-

In order to be cost-competit-
ive, the company is continu-
ously working on increasing
localisation in its e-vehicles

with the only major import

performance in Q4FY21 with
revenue of %68 crore,”
Nagesh A Basavanhalli, Group
CEO and Managing Director,
Greaves Cotton Limited, said
ina Q4 results concall with in-
vestors.

with the addition of 132
new dealers in FY21, e-mobil-
ity business has 328 dealers
across 260 cities. The com-
pany's B2B customer base has

production  of
vehicles;

estimated

being lithium-ion cells. It is
getting ready for large-scale
electric
the company is
building a new electric
vehicle manufacturing unit
atRanipet in Tamil Naduatan
investment  of
%700 crore, spread over a
long term. The factory is
likely to be ready by this year
and may have a capacity of

expanded to 50-plus partners ~ one lakh units per annum
now. It has 165 dealers for initially. :
electric three-wheelers. The company'’s objective is

The company bets on a
comprehensive eco system it
has built for the electric
vehicle business. Apart froma
range of products, it has built

player in the last mile

" Despite Covid second wave, T

to become an integrated

E-mo-

bility segment with strong
presence in electric two- and

three-wheeler categories. z

Business Line 7t May 2021

—

VS Motor

plans to charge up its EV range in FY22

Caqtious on Q1 demand, but bullish
On international sales growth

G BALACHA :
L. P f‘l‘MR HEE be sho: term and minimal
2 ) ds we hope vaccinati
Vs P cinations for
Ine slemeoofr (-?]T\Pi"y plans a  the above 18 age group and
W < ¥
launches product  other measures will help the

range in FY22 even as the
leading two and three.
wheeler maker expects weak
sentiments and drop in sales
in this quarter due to the
second wave of Covid-19.

In FY21, the two-wheeler in-
dustry recovered in the
second half after the disrup-
tions caused by the pan-
demic in the first half. With
good rural demand, the:in-
distry expected momentum
to continue in this fiscal too

But the second wave of the
coronavirus forced authorit-
1es to resort to localised shut
downs and restrictions.
These are likely to impact
customer sentiments and
dampen Q1 sales,

“We are cautious about Qi
due to Covid second wave.
We believe that the adverse
Impact on the economy will

? _including expan-
sion of its electric vehicle

economy bounce back faster.
Two-wheeler industry will
bounce back in Q2 and re-
sume good growth in Q3 like
last time” said K N
Radhakrishnan, Director &
CEO of TVS Motor Company.

¥600-crore capex
The company is expected to
Incur a capex in the range of
Rs.500-600 crore this fiscal
largely on electric vehicles,
new products and emerging,
technologies. It is also plan
nimg a series of new
Jdunrg't;e,\ In this fiscal, EV
portfolio will also be -
Do o0 be expan
The company is selling
250-300 units of its electric
scooter iQube per month in
Bengaluru. It recently
launched the product for the
New Delhi market.
“We happy to state that
our iQube is doing well and

KN Radhakrishnan, Director &
CEO, TVS Motor Company

we are working on a capacity
ramp up. We plan to make
our electric scooter available
in more than 20 cities this
year," said Radhakrishnan.

Though the second wave
poses short term challenges,
the growth outlook is rebor—
ted to be bright for the two-
wheeler industry,

“In view of more prefer-
ence for personal mobility
on the back of distancing
norms, we expect the de-
mand for two wheelers to be
robust over the mid-term,"
said Radhakrishnan. “Also,
like last year, we are expect-

pendent economies/ of
Alrica, "South “and Central
America and as a resylr we

ing 4 normal monsoon this
year. All reservoirs are full
and the agri sector Is eXpec
ted to grow this year too.
This will definitely help the
rural market, which will
drive two-wheeler sales,” he
added,

International sales

TVS Motor is also bullish on
international sales growth. It
eéxpects good growth in ex-
ports in FY22 helped by grow-
ing consumption and stable
economic and political situ-
ations across markets,

“In all key geographies TVS J
Motor operating, stable
crude oil prices will have a
positive impact on the oil-de-

expect good growth in this

fiscal,” he added.

TVS Motor's global sales
grewa\a nOppIng 74 per cent
In March 2021 quarter ahead
of industry growth of 33 per
cent.

For the first time, the cc m
pany’s internati8nal two
wheeler sales crossed on:
lakh n 5

irk in March 202;.
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Ola Electrichires Wayne Burgess

as Head of Vehicle Design

OUR BUREAU
Bengaluru, May 4
Ola Electric on Tuesday an-

nounced the appointment

of Wayne Burgess as Head of
Vehicle Design for its entire
product range, including
scooters, bikes, cars and
more. .

Commenting on the ap-
pointment, Bhavish Aggar-
wal, Chairman and Group
CEO, Ola, said, “As the world
moves to EVs, the vehicle
form factors will be funda-
mentally reimagined.
Wayne's expertise in design-
ing some of the most le-
gendary vehicles will also
help bring these new form
factors to consumers. | look
forward to collaborating
with him to build the most
iconic range of EVs in the
world.”

Prior experience

Wayne has spent almost
three decades designing
vehicles for most of the Brit-
ish premium automotive
manufacturers, from Rolls
Royce and Bentley in his
early career to Aston Martin

and faguar Land Rover, t0o,
more recently, Lotus. He has

Wayne Burgess

worked on some of the
most legendary and iconic
cars in automotive history,
including the Bentley
Arnage in 1998, Aston Mar-
tin’s DB9 in the mid-2000s
and more recently as the
Chief Designer for the |ag-
uar F-Type sports car and as
Studio Director for the Jag-
uar F-Pace SUV, XE as well as
many others.

- “I am looking forward to
my work at Ola Electric and
to the opportunity to lead a
team ‘that will work on
designing cutting-edge elec-
tric vehicles for the world. |
am thrilled to be part of Ola
as it accelerates on its path
to become a leader in gloha]
EV solutions," sajq Burgess

in a statement.
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N Balachandar is
CHRO, Ola Electric

Bengaluru, May 6
Ola Electric has hired N
Balachandaras Chief Human Re-
sources Officer. Balachandar’s
appointment comes close on
the heels of Wayne Burgess who
joined Ola Electric recently as
Head of Vehicle Design.

Balachandar is a 33+ear in-
dustry HR veteran, and brings
global experi-
ence to the
company, hav-
ing wo
across  India,
EuropeandAsia
with GE Health-
care & GE Cap-
ital in several
senior HR leadership and M&A
roles, with Strides Arcolab,
Standard Chartered Bank and
with Asian Paints earlyin his ca-
reer,and most recentlyas Group
Director with the Coffee Day
Group.

“Bala's over three decades of
experience across various con-
sumer-facing segments will help
usensure we rapidly scaleup the
Organisation's structure, capa-
city, and capability to meet our
global growth ambitions” said
Bhavish Chairman
and Group CEO, Ola in a state-
ment.
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/ée\’e India aims X100-crore
fundraising via debt, equity

E-vehicle firm to
sell 80,000 vehicles

OUR BUREAU
Bengaluru, May 4
Electric vehicle maker EeVe India
plans to raise %100 crore for
product development through a
combination of debt and equity.

Lithium-ion battery
Harsh Didwania, Directorand co-
founder of EeVe, told Business-
Line that during the fiscal, the
company plans to sell 80,000
vehicles through 300 dealers
across the country. “We have
already started working on our
own set up to manufacture Lith-
ium-ion battery. We have also
shortlisted our Indian supplier
and the work is under way,” he
said.

The company, which has re-
ceived the ICAT (International
Centre for Automotive Techno-

logy) certification, has scooters
that have a range of 50-60 km.
“Our strength lies in the kind of
range and the number of fea-
tures that our models have even
though we are just a year old,”
Didwania said.

‘Low maintenance’

He also pointed out that the re- |

movable batteries are no longer

1a drawback but are in fact very

beneficial. With low mainten.
ance, higher energy density,
lower self-discharge rate, a Lith-
ium-ion battery is the preferred
choice for customers these days,
he said. Didwania said most of
the lithium-ion batteries are
damage proof with the outer
cover made of aluminium which
is fire-proof.

He also said the company'’s
vehicles have been designed in
suchaway that theyare aseasy to
charge as mobile phonesand are
equipped with a two-pin chargey

Business Line 14" May 2021

FVsnecd regulatory charge

Indlla must put its electric vehicle transition plans in high gear

MARSIMRAN KAUN

N oonafter US Prestcdent Joe Biden took
Office, he passed an order for an all
eloctric federal vehicle fleet, Since
then, leading auto manufacturers

Including ford, General Motors, and faguar
have announced ambitious targets to sell
only zeroemission vehicles In the coming
years, Late Last year, the UK and China an:
nounced bans on selling petrol and diesel
S from 2030 and 2015 onwards respect:
Ively,

While Inda, too, has stgnalled strong elec-
tricvehicle(EV)ambitions, bold policies and
announcements from - domestic  auto-
makers are awaited, Indla cannot afford to
miss the BV revolution given that Its auto-
motive sector is one of the largest contribut:
O Lo natlonal GDP, Recent research by the
Counctl on Energy, Environment and Water
(CEEW)also finds that 30 percent EV sales in
2030 could result in 2lakh crore of oll sav:
Ings, 12 lakh new fobs, and 16 MtCO; reduc:
tons in GHG emissions. So, while the goal is
clear, what will It take to realise this
ambition?

So far; India's EV adoption story
has primarily been driven by mar-
ket:pull policies in the form of fin-
anclal incentives to consumers
provided by the natonal and
state governments, While these
polictes have helped kickstart an
ecosystem for EVs, the uptake has
only been about 1 per cent of the
total new sales,

A strong regulatory push is the missing
plece in the policy puzzle to accelerate the
transition to EVs. Leading EV markets —
China, the EU and the US ~ have demon-
strated the impact of welldesigned man-
dates and strong regulatory standards on
bringing about transformational market
shifts. India, too, has a strong case to adopt
these policy-push measures going forward,

First, India must announce a mandate for
manufacturers of twowheelers (2Ws) and
threewheelers (3Ws)to sell 30 per cent zero-
emission vehicles (ZEVs) by 2030. In spite of
being the world's largest market of 2Ws and
3Ws, India's big conventional automakers
have been reluctant to shift to EVs so far in
these segments,

China's New Energy Vehicle (NEV) man-
date Introduced In 2018 pushed car manu-
facturers into increasing output of FVs, The
mandate also gave an impetus to global
automakers 1o tie up with local Chinese
players.

| I

o help Indlan manufacturers comply
with 21V mandates, policymakers should
lay out annual targets for compliance com
Dined with & credit mechanism, Including
provistons for banking and trade of credits.

Stringent CAFE standards

Second, Indkamustadopt significantly strin-
gentcorporateaverage fuel economy (CAFE)
standards for the 20252030 period to
nudge car companles into manufacturing
Vs, India introduced CAFE standards for
passenger cars In 2015, taking effect as two-
phase targets In FYib and Y23,

To corhply with the targets, manufactur-
ers have to Innovate and adopt Incremental
technologles such s lightweighting,
higher engine efficlency, aerodynamics, or
advanced technologles such as EVs, Indian
CAFE standards, however, are lenfent com
pared to global regulations, An analysis by
the International Council for Clean Trans-
portation (ICCT) shows that Indian car man-
ulacturers could casily achieve FY23 targets
without shifting to Vs,

Tightening of CAFE standards has proved
to be an effective measure in other leading
£V markets, Manufacturers in the
£U are heavily promoting EVs to
meet the 2021 standards of 95
gCO2/km. This has supported a
rise of 137 per cent In EV sales,
yearonyear, in a disturbed auto
market that was down 20 per
cent, yearon-year, overall. Given
that this regulatory mechanism
Isalready in place, India too must leverage i
toaccelerate the supply and uptake of Vs,

While regulatory nudges could accelerate
India’s EV transition, the auto industry 100
must chart out plans for EVs, For a sector
that s still recovering from the adverse ef:
fects of the pandemic and recouping invest-
ments made In the BSVI transition, the
transition to EVs is not going to be easy, But
recent government announcements such
as the vehicle scrappage policy and the pro-
duction-inked incentives could be lever.
aged to capitalise on the immense oppor-
tunity that lies ahead for India.

The leapfrog to BSVI standards in 2020
has shown what a determined regulatory
push can achieve. But the job of decarbon-
Ising the transport sector is only half done.
mdla hghmmowp:‘l]tys EVtransition plans in

¢ high gear to truly achieve the vision of
Aatmanirbhar Bharat,
kaammmmcwj
nergy, Environment and woter
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Low-cost charge-points plan seen as big plug for EV adoption

S RONENDRA SINGH
NewDelhl May 13
The government’s initiative on
low-cost AC charging infrastruc-
ture and the decision to bring it
under the Bureau of Indian
Standards (BIS) will not only be-
nefit local companies, but also
solve the hesitancy among
vehicle buyers for whom char-
gingisa key issue.

The Indian Standards for low-
cost AC charging point (LAC) for
electric vehicles (EVs) will be re-
leased in the next two months.

Fast-track process

A committee involving key
stakeholders, including EV
manufacturers, auto and elec-
Tonic component suppliers,
power utilities, and communic-
ation service providers, worked
in fast-track mode to develop
specifications,  prototype
products, and test and valid-
ate the proposed standards,
which will be formally issued
by the BIS.

The Department of Science
and Technology (DST), and
the Office of the Principal Sci-
entific Advisor (PSA) worked

in coordination with a NITI
Aayog team on this.

According to EV manufactur-
ers and industry veterans, this
will ease the access to charging
at public places.

“Till now, the lack of adequate
charging infrastructure was
touted as the biggest hindrance
in the widescale adoption of
electricvehicles. After theimple-
mentation of this initiative,
there will be a significant in-
crease in the confidence levels
of people to use this technology
that is costefficient and ra-
tional,” [eetender Sharma, Man-
aging Director and Founder of
Okinawa Autotech, told Busi-
nessLine.

Mainly for metros|cities
[AC charging points will
be

\

mainly for metros and big cities,
as large numbers staying in
housing complexes raise chal-
lenges in setting up home char-
ging facilities, said Akshay Sing-
hal, Founder, Log 9 Materials.

According to a government
statement, several Indian man-
ufacturers are already on board
to make this charge-point
device to Indian standards, at
prices starting as low as ¥3,500.

The LAC device is intended to
be highly scalable and deploy-
able at any place where a 220V
15Asingle phase line is available,
mainly parking lots of metro|
railway stations, malls, hospit-
als, office complexes, and apart-
ment complexes, it said.

“It's a positive development
that will allow the creation of a
robust charging network across
the country and help in elimin-

A ating the range anxiety
among commuters,” So-

T hinder Gill, Director-
Y ; General, Society

% of Manufactur-
ers of Electric

= O W | Vehicles

(SMEV), said.
V' Sumantran,

Chairman, DST-PSAO Group on
Charging Infrastructure, ob-
served, “Furthermore, this effort
brought out the talent in India
for intelligent cost-innovation.
Affordability constraints in In-
dia demand that we address
problems keeping in mind both
costand scalability.”

According to industry watch-
ers, charging units currently
available for electric two- and
three-wheelers are priced up-
wards of ¥15,000 and that is one
of the reasons for low adoption
of EVs.

The government sees fastest
adoption of EVsin two- and
three-wheeler segments as the
share of Internal Combustion
Engine (ICE) versions of these
vehicles account for around 84
per cent of total vehicle sales in
India.

It expects up to four-million
of such EVs could be sold each
year by 2025, growing to almost
10 million by 2030. Therefore,
any charging solution to serve
this sector must be highly scal-
able, easily accessible by public
{0 support interoperability, and
beaﬂordable.itagceied ty
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's moonshot challenge

|
"6Ia Electric

It aims to become a game changer
in electric two-wheelers an_d is
building up expectations with
some high-profile moves

PRMAN LALL
Mumbai, 12 May

n the last fow months, Ola
Electric, the vehicle manu-
cturing diviston run by
Bhavish Agmarwal. f ler of

ny roped (n expat auto exect-

tyve Wayne Burgess, who has

created vehicles for Aston

Martin, Rolls-Royoe and Jaguar

};-nd Rover, as head of vehicle
Sk

cab-hailing platform Ola, has
been making announcements
:ummmnm-m—.m
overy two-wheeler operator in
the land.
In March, Ola Electric, which
Is backed by Investors that
Include Hyundal and Kia, Tiger
Global and Softbank. announoed
that it was up a S0O-acte
Ola Future Fuctory in Tamil
Nadu. Then Ol Blectric
sadd it would create o “hyper-
changer electric hl::twlt'. which
Ammatwal says he hopes to make
the workd's largest. =
In recent weeks the compa-

hins worked on
models that include the Jaguar
F-Pace, Jaguar F-Type and the
Jaguar N1

That was soon followed by
the appolntment of former G
Incia hand N Balanchandar as
chief ¢ officer,

has one advantage in thar it has
no internal combustion engine
(1CE) legacy to overcome unlike,
say, Bajaj Auto, which is making
a play with its electric Chetak,
announced in 2020,

Naturally, Ola Electric has
sald s scooters will be feature-
rich and high-quality with a price
that positions it above scooters
in the market today. “The object
is to make the best scooter, peri-
od,” said Varun Dubey,
who runs marketing at
Ola Electric, and he

ns the best 11
of whether It is electric or
fassil-fuel driven.

Dubey is well aware
that in.a price-sensitive
market like India every
few thousand rupees make a
difference. So will Ola Electric
price its products according to
demand or will they follow the
likes of Bajal Auto and Ather,
which sell electric scooters for
T1,40,000 and 146,000,
respectively?

evel of visibility on the policy
:auubgnv-:. government mp|n\q.
capital allotment by u\.nnnkcdm.
key components’ price trends
and consumer perspective, our
research estimates that the
share of EVs could be between
2.4 to 3 per cent by 2025. Given
that Industry projections for
two-wheelers are pegged at 25
million units by 2025, EVs’ share
would translate to 500,000 to
600,000 units.

“We will price our pr
very aggressively so that as
many people as possible can
afford to buy them,” Dubey
cemphasised,

Ola's procuct launch sched-
ule, slated this summer, remains
unchanged, he sald, adding that
the company will also make
motorcycles and cars in the
future. The factory will start
manufacturing the Ola Scooter
a8 800N as its first phase of 2 mil-
llon annual capacity is ready. The
company cladms the Ola Future
Factory will be the workd's
twoswheeler factory, when full
operational, with 10 million

Clearty, these are signs that more
hhﬂl:l:\vl.l‘\lm are to follow,

¢ the Tata Nano, Ol
Hectric Is bullding huge expc«.\“

capacity next year.
Those are big numbers given
that the current market for elec-
tric vehicles Is small — Just
.I_SSA()? units for both cars and

more so b It s
a e

n ~and Is unlikely

which has a lqmtuuo_
for high-tech in India. So u\:

n s Cay o
R RS o et

o PE over
the next five yoars. Suraj Ghosh,

analyst, South Asia
Powertraln - Forecasts, 1HS

It

It sakd, “With the current

and high-quality with a
price that positions it above
scooters in the market today

Ola clalms manufacturing
capacity and projections are
based on their ambitions to tap
global markets as well. But there
are well-entrenched pl
Hmh:\n]nj and Royal Enfield —
s0 what makes this ea
company think it can lm mstlun
on? Dubey's answer is that Ola
Blectric isn't an assembly manu-
facturer and Is bullding as much

ly of the scooters itself through a

verti y 'R
The company entered the two
wheeler space via the acquisi-
ton route, acquiring the Dutch
Sompany Etengo in May 2020 for
an undisclosed amount, The
com‘;p:ny lncvchrn started manu
fact but had S
own mr::wm e

Two-whecler pert Risha
Cooper, who hnsc’l;‘ean msllm:.
w bikes and

el

———

for over 20 vears, said electric is
undoubtedly the best option for
two-wheelers. “Low running
till to be marketed by the
kers, are there for all to
s some 30 paise per km
wversus 33 rupees per km and ris-
ing for ICE two-wheelers, which
is a nail in the coffin for a cost-
sensitive market like India,” he
sald. "Also EVs are super-e
use; no gears, no clutches
also no thermal man
agement. Remember, all
big bikes suffer from over-
heating in tropical countries.™
But Ola Electric’s claim that
it aims to democmatise the
MRP and stay profitable
remains an open question.
The other metrics o be
worked out is the element of
convenience around EVs. “"An
EV will take a minimum of 25-
30 mimutes to rechange. Is that
enough for people to be
patien Ghosh asked.

Ola Electric doesn’t share
specific product details but
Dubey, who has been test-dri-
ving the scooter that will be soon
launched. said even though he
has ridden it multiple times he
can’t et over how silent and how
fast v is. "It feels surreal to drive
but more than that one can
Imagine how, when it achieves
scale, this will help in reducing
both air and sound pollution.™

The bottom line is that cur-
ront two-wheeler makers in
India have the R&D muscle and
capability required to produce
EVS but aren’t completely com-
mitted yet because they want to
milk the ICE two-wheeler

. engines as long as possible.

Why? Cooper said one possible
reason Is that they are walting
for demand to acquire critical
mass. If that's true, then Ola
Electric undoubtedly has the
potential firsst-mover advantage.
1ts challenge, then, would be to
ensure that it doesn’t squander
this head-start by creating a
market that enables others to
overtake it
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Ashok Leyland scales down

/)

production across plants

PRESS TRUST OF INDIA

New Db M3

Hinduja gmup flagship Ashok
Levland on Monday said it has
curtailed production at its
manufacturing plants due to
dip in demand with second
wave of Covid-19 sweeping
across the country.

The company has carefully
studied the demand situ-
ation, and efforts are being
made to match the demand
on the one hand, while being
Lozmsant of the disruptions
in the supply situation, Ashok
Leyland said in a regulatory
filing. ;

“The demand outlook for
all our products is expected to

be affected temporarily. Ac-
cordingly, the operations of
our plants have been scaled
down and are expected to
work for 7-15 days in May. We
will continue to respond to
the Covid situation in the
country as it unfolds,” it
added.

At the same time, the com-
pany would continue to meet

the requirement of defence
vehicles and also ensure sup-
port of essential parts and ag-
gregates for commercial
vehicle portfolio, enabling
movement of essential goods
and services, the Chennai-
based firm noted.

With a surge in Covid-19
cases across the country, vari-
ous auto companies have
either taken a temporary
break from production for a
few days or have scaled down
manufacturing in order to ad-
just inventory with a dip in
demand.

Vaccination of employees
and families is being mon-
itored, it added. /|
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Honda, Bajaj Auto
post record
export sales

OUR BUREAU
New Delh, \Lﬂai
Just like passenger vehicle
manufacturers, major two-
wheeler companies in the
country, including Hero Mo-
toCorp, Honda Scooter & Mo-
torcycle India (HMSI), TVS
Motor and Bajaj Auto have re-
ported a decline in sales on a
sequential basis in April.
While market leader Hero
MotoCorp reported a decline
of 37 per cent in its whole-
sales to 3,42,614 units in April
as against 544340 units in
March, its competitor and
scooter market leader HMSI
also reported decline 39 per
cent to 2,40,100 units in its
domestic wholesales last
month as compared with
3,95,037 units in March this
year. With stricter lockdowns

PRESS REPORTS

TWO - THREE WHEELERS

ON

Business Line 4" May 2021

Two-wheeler makers report double-digit
decline in sales in April on MoM basis

Inslowlane  apr21  mar21 %change (in units)
Hero MotoCorp 342614 544340 37

Honda Motorcycle & : 3 .
Scooter 2,40,100 395,037 -39 y

TVS Motor 131386 202155  -35 @
Bajaj Auto 126570 181393 30

Suzuki Motorcycle 63,879 60,222 6

Royal Enfield 48789 60173  -19

Total 953338 1444040 34

Source: Companies

being announced across re-
gions amidst the second
wave of Covid-19, Honda pri-
oritised the safety of all its
stakeholders and pro-actively
controlled its dispatches to
avoid inventory build-up
across its pan-India network,
the company said.

Overseas focus

with new focus on overseas
business expansion, Honda's
April exports zoomed to
42,945 units from 16,000

adding that with global de-
mand opening up, Honda's
exports crossed the 40,000
units mark for the first time
in 36 months.

“Regional lockdowns since
the beginning of April have
dragged down the consumer
sentiments  considerably.
While the need for personal
mobility still exists, the re-
covery may be pushed back
by few months as staying safe
at home is India’s first prior-
ity. Starting May 1, we have

production operations
across all four plants till the
first fortnight of May,

Yadvinder Singh Guleria, Dir-
ector - Sales and Marketing,
HMSI, said.

On exports, Pune-based Ba-
jaj Auto has also clocked
221,603 units, emerging In-
dia’s top motorcycle manu-
facturer in April. The com-
pany said it already leads the
exports segment from the
country, accounting for al-
most 60 per cent of India’s
motorcycle  and  three-
wheeler exports last year.

“The wide range of motor-
cycles made by us cover the
entire spectrum from entry,
middle and up to premium
level segments allowing us to
engage with a wide spectrum
of customers from the moto-
taxi driver in Africa to the ad-
venture seeker in Europe.
This versatility is of enorm-
ous value In managing the

units in March, it said,

already temporarily halted

current volatility as well as

Business Line 15t May 2021

Two-wheeler sales may

Local lockdowns,
uncertainties due
to second Covid
wave to blame

OUR BUREAU

New Dethi, Apnil 30

The wholesale volumes of two-
wheelers for April are estim-
ated to decline by 17 per cent
month-on-month (MoM) due
to regional lockdowns and un-
certainties following to the
second wave of Covid-19.

Most of the companies will
declare their sales numbers on
Saturday.

According to an automo-
biles report from Motilal Os-
wal Financial Services Limited
(MOFSL), passenger vehicle
(PVs) sales are expected to de-
cline by seven per cent, com-
mercial vehicles by 23 per cent,

three-wheelers by 13 per cent
and tractors by eight per cent.

Demand slows down

“Regional lockdowns (in nine
States) and the uncertainties
due to the second wave of
Covid-19 has led to a slowdown
in the demand momentum in
April. PVs are better off on the
back of a strong order book.
Supply-chain constraints are

leading to lower inventories
for PVs and tractors, leaving
scope to replenish inventoryin
coming months,” the report
said.

The report said two-wheeler
demand has been slowing,
with inventory of 30-60 days at
the dealers' end, especially
since the key marriage season
and mini festival season are
impacted due to the pandemic
, resulting in inquiries declin-
ing by around 50 per cent. And,
with companies announcing
temporarily shut down of
manufacturing plants till mid-
May, analysts believe that the
MoM growth would further
come down in the coming
month.

Companies including
Maruti Suzuki India, Toyota
Kirloskar Motor, Hero Moto-
Corp and Honda Motorcycle &
Scooter are temporarily shut-

uncertainty and to keep the
wheels of business moving
for all our stakeholders”
Rakesh Sharma, Executive
Director, Bajaj Auto, said.

Domestic sales
However, its domestic sales
stood ar 1,26,570 units in
April as against 1,81,393 units
in March, down 30 per cent
on a sequential basis.
Similarly, Tamil Nadu
based TVS Motor reported do-
mestic two-wheeler sales of
131386 units, down 35 per
cent as compared to 2,02155
units in March this year.
‘Thunderbird’ maker Royal
Enfield had also reported
month-on-month (MoM) de-
cline of 19 per cent in its sales.
However, Japanese subsidi-
ary Suzuki Motorcycle India
has seen a growth of six per
cent in its sales on the MoM
basis to 63,879 units in April
as against 60,222 units in

March. P

dive 177 in April: Report

ting down their manufactur-
ing facilities till May 15.

Two-wheeler wholesales
Meanwhile, the MOFSL report
said dealers are also holding
one-to-two months of invent-
ory. It expects two-wheelers
wholesales for Bajaj Auto to fall
by 6 per cent MoM, TVS Motor
by around 20 per cent, Honda
Motorcycle & Scooter by 22 per
cent and Royal Enfield by six
per cent.

In the PV segment, bookings
declined by 30-50 per cent
while cancellations were
around 10 per cent.

In the tractors segment, the
demand remains strong due to
a bountiful Rabi harvest and
ahead of Kharif sowing, sup-
ported by an expected normal
monsoon. Both M&hindra &
Mahindraand Escorts are oper-

. ating at full capacity, it added.
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E-scooters hope to ride
out the pandemic

Manufacturers are aiming higher on the back of encouraging initial demand

SHALLY SETH MOMILE

Mumbal, 4 May

ndia’s electric vehicle revo-
I lution, which was being led

by two-wheelers till recent-
ly, has suffered a setback from
the Covid-19 pandemic. But that
Is not deterring the manufac-

turers who remain optimisticol B

the small but promising seg-

ment and believe the tide will B

turn soon as the pandemic
recedes. An encouraging initial
response to the new launches
in the last one-and-a-half years
has made them confident of the
road ahead.

Meet Mahesh Joshi, 58, a
Pune-based  businessman.
Joshi bought an electric Chetak
for his wife eight months ago,
The e-scooter soon became his
own favourite ride, The overall
impressive, hassle-free running
ofthesu)oterandsky-mckeﬁng
fuel prices have made his
petrol-powered  motorbike
redundant. He is now anxiously
waiting for the manufacturer
Bajaj Auto to reopen bookings
for the model so that he can buy
one for himself.

Joshi is not alone. Noida-
based Avinash Sharma bought
an Okinawa [-Praise
e-scooter a few
months ago. His old
motoreycle has since
been lyingidle in the

lot.

Satisfied  cus-

estimat

market
hit &,5-
million
FY 2025,
account

of ote ’ It
e e

atenth of those of internal
bustion-powered two-wheelers,
and a persistent rise in fuel
prices is only widening this dif-
ference. Two wheelers — scoot-
ers and motorbikes together —
also make up 81 per cent of vehi-
on India’s rog

McKinsey

that the Indian
e~two-wheeler

finding
there is a healthy demand. “We
are getting very good response
from the market,” said Jeetender
Sharma, founderand
director at Okinawa Autotech.

.5 ’

MotoCorp, launched its first e-
Scooter, the 450, in 2018. It cost
230,000 more than the Activa.
Ather'ssuccess encouraged lega-
Cy two-wheeler manufacturers
such as Bajaj and TVS, which
were already working on e-socoot-
rs, 10 position themselves at the
premium end of the market,
Bajaj launched its maiden
offeringunder the Chetak brand
in January 2020. The response
to the model, with its retro-mod-
ern style, has artracted more
buyers than Bajaj can cater to,
The company was
forced to suspend
fresh bookings, It

ed reopened  the

would
n sold out. Bajaj is
hoping to stream-
line the supply-
related issues by
June or July and
then accept fresh
currently sells only

that

ing for
25-30 per cent
of the market

Others are also

managing going to cha

extended the validity of FAME
II' (Faster Adoption and
Manufacturing of Hybrid and
Electric Vehicles) scheme by a
year tll March 2022. EV makers
are now waiting for the govern-
ment to announce the third
phase ofthe FAME 111 policy, lay-
ing out a long-term to
Spur investment and inspire
confidence.

Manufacturers have been
divided on the merits and
demerits of the second one.
Somelﬂnellajivsahj.mmagmg
director, Bajaj Auto, believe the
earlier policy was flawed, and
did not achieve the desired
results, especially in making
localisation L Its like

the cart in front of the

LOW POWER

Pandemic has hit sales of
two-wheeler EVs in India

1l
il

5% 67 T8 18-19 19-20 M-
(Based on2020-21 sales estimates)

Source: Society of Manufacturers of
amvm:gx

ofmbﬂllontobtnldafactory
with a capacity of 10 million horse,” said Bajaj. “When a new
e-scootl_ezsthtg' wzzmdﬁ: fu i is introduced in »
capacity this would € market, the priority should be
equivalent of 20 per cent of the demand generation, as demand
globﬂtwo-wheele:pmducdqn will drive scale and scale will lead
capacity. His vision is to make to localisation.”
India a hub for the production Others, like Ather Co-
of urban mobility vehicles, founda-'l‘amnMabn.mamtam
Sohinder Gill, director-gen- that FAME II gave a clear direc-
eral of SMEV and chief execy- ﬂonmthelndumy,andltm
tive of e-scooter company Hero only after the policy that there
Electric, said: "Seeingtheplans were some credible product
of all companies, particularly launches such as Chetak and
Ola Electric, itseemsthingsare iQube from TVS. “I don't think
nge dramatically it’s in the interest of the co
for e-two-wheelers in the next
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PRESS REPORTS
ON TRACTORS

Economic Times 7t May 2021

Tractor Sales Downin

April but May Revi

Nehal.Challawala
@timesgroup.com

Mumbai: Tractor sales lost ste-
am in the month of April for the
first time since last year, but ex-
perts and manufacturers say it
was a temporary glitch and sales
will rebound as the second Co-
vid-19 wave subsides.

Retail sales of tractors declined
by as much as 40-45% in the
month of April compared to the
preceding month due to lock-
downs in several parts of the co-
untry and the ri-
sing dnumber of ==
Covid-19 infec-

g Declinein
tions, as per data wholesale

. from Crisil.
The decline in Washarrower

wholesale was 2:;::::
narrower at abo-

ut 20-25% as ma- _m""“"
nufacturers in- tneraased
creased channel el
inventory which inventory
was running low

after months of highsales.

Despite this, the wholesale in
April 2021 were higher by about
17% when compared to April 2019,
indicating a lower impact on trac-
tor demand compared other auto-
mobile segments. April 2020 was
an abnormal month due to large-
scale lockdowns to arrest the spre-
ad of Covid-19and hence cannotbe
compared with.

“Assuming the spread of Co-
vid-19 does not intensify further
~in rural areas, we believe sales

Jost in the month of April will co-
meback in the subsequent
_ monthsaswasseen in the previo-

ve

" N
2R 25 -

TR

Vs

us fiscal,” said Hetal Gandhi, di-
rector, Crisil Research.

“In fact, the current rabi har-
vest remains on schedule with
about 82% of wheat sown being
already been harvested as of
April-end.” As per Crisil estima-
tes, the domestic tractor demand
could grow by 3-8% in FY22.

Hemant Sikka, president for the
farm equipment sector at Ma-
hindra & Mahindra, the market
leader, said all the agriculture-re-
lated fundamentals remained
strong, with a bumper rabi crop
harvest and the forecast of a nor-
mal monsoon. “We expect that
tractor demand will bounce back
as farmers start preparing their
land for Kharif crops in the ensu-
ing weeks,” hesaid.

MahindraandMahindra's who-
lesale in Aprilstood at 26,130 trac-
tors for the domestic market in
April as against 29,817 a month
prior. Escorts, the other listed
tractor maker, said that its who-

* lesale was about 6,386 units,

down from 11,730 units in March.
Industry stakeholders expect
that the ongoing demand down-
turn can helpcomponent makers
catch up with demand and build
bufferstocks. N
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TeslaBoosts T
Electric vehicle maker facing scrutiny
Beijing: Eleetric vehicle maker
Pesla, facingscrutiny in Chimaover
safety and customer service comp-
laints. is boosting its engagement
with mainland regulators and be-
efing up its government relations
team. industry sources said
Tesla's change of strategy leading
to more behind-the-scenes interac-
tion with policymakers in Beiiing
compared torelatively little previo-
usly shows the seriousness with
which the US automaker views the
sethacks in its second-biggest mar-

ket.

Italso comesata time when China
is trying to regulate large and po-

PRESS

WORLD AUTOMOBILES

REPORTS
ON

Economic Times 4th May 2021

1y i the techii
cerns about the
ce.

nies, industry

tanks.

werful privatecompanies, especial-

\ir market dominan-

As they do elsewhere, regulators
in China, the world's biggest auto
market, discuss industry policies
and standards with glo-
bal and local compa-

al and p : /

ciations and think

Manufacturers |
typically jom such
meetings in China,
but unlike rivals
including Toyota Mo-

logy sector, 0IT con

asso-

3lks with China Regulators

over safety, customer service complaints
tor and General M ytors Co, Tesla of-
ficials were largelyabsent fromthe
closed-door gatherings, according
to four people familiar with the
matter. Reuters

Business Standard 12th May 2021

Tesla puts brake on Shanghailand |

buy as

US-China tensions weigh

Trump still in place, Tesla a facto in G
1 May now intends to limit the Teslg'? SLyanghaj f:crtrggn & as:j & d‘:chlémng :;)isbem‘na:ned
US electric car maker Tesla {)l“’mglobamonlOf China output  designed to make up to  were private £
has halted plans to buy land o';ﬁe four o B e per year i In a statement t
to expand its Shanghai T lahnpwple . is currently producing Reuters, Tesla said lo
Pt and fadks AW bl ered& dearlierconsid- Model 3 and Model Y Shangh;ai facto %
export hub, people fagtliar its Chinwm ding exports of  vehiclesatarate of 450,000 “developi e
e i s ts China-made entry-level units per year. 2 A5 ping as planned”.
AHCSTEAOEY ’b;leJ;? fdo:lel 3 to more markets, In  March, Tesla ernmeenfhanglml city gov-
Chinqtensii " ons“ e.m" t:::l‘llz‘:lunzgrs m:plllasx; ;:’al:m ;h:ll?el:n f;om biddingona Tesla's eg:lf{hs:g%‘:l?fflﬁ
w ¢ ot 0

b ith lzzger cent u:.cf‘f :’t previously been from the pm&a?i:o:g thh’onl;yf ‘;lneg S eomiin
tric vehicles imposed on top ";es“’hm longer aimed to boost China  foreign passee e aonly
of existing levies under China ntly ships  production capacity  not required SACEI CREDAnt

-made Model 3s to significantly, at least for to form a joint

former President Donald

Europe, where it is building

now, three of the people
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Automotive chip-shortage cost
estimate surges to $110 billion

BLOOMBERG
May T4
As the semiconductor shortage
bobbling the global automotive
industry has worsened, its cost
as a hit o sales has almost
doubled to $no billion, up from
an earfier estimate of $61 billion.

That's the latest assessment of
AlixPartners, a global consulting
firm closely monitoring the
widening crisis. It also now says
the world's car makers will lose
3.9 million vehicles of produc-
ton to the chip shortage this
vear, more than its prediction
four months ago of 22 million.
That's about 4.6 per cent of the
Parmers had projected in total
production for 2021

Auto makers issued warnings
in sarnings reports in recent
weeks that the chip shortage
would get worse before it gets
Better. Fordand General Motors
each predicted the second
quarter would be the worst of
the calamity, as they are forced to
idle factories for lack of the es-

sential components. But the in-
dustry isn't likely to see signs of
recovery until the end of the
year, according to the AlixPart-
ners assessment.

“It’s still deeply impacting the
third quarter,” Mark Wakefield,
head of the firm's global auto-
motive practice, said in an inter-
view. “We don't really have it get-
ting into a recovery mode at all
until the fourth quarter.”

The timing takes on added im-
portance because the chip-re-
lated production cuts are driv-
ing up prices of new and used
vehicles, contributing to higher
inflation in the US.

Ford Chief Executive Officer
Jim Farley said Thursday the
company is redesigning its
vehicles to use the most com-
mon and “accessible” chips, It
also is planning to boost semi-
conductor inventory and sign
contracts directly with chip
makers, rather than go through
an auto supplier.

Thecrisisthatgl'ewoutofpan.
demic-related production cuts

has been exacerbated by a fire at
semiconductor factory in Japan
and this winter’s historic cold
snap in Texas that curtailed

output.

Revamping supply chain
AlixPartners, which helped
guide GM through bankruptcy
more than a decade ago, estim-
ated in January that the chip
shortage would cost the auto in-
dustry $61 billion in lost revenue.
As the crisis has worsened, the
firm has begun working with
automakers to overhaul supply-
chain management to try to
avoid this happening again.

The first lesson auto makers
are learning, Wakefield said, is
they are no fonger “the 800-
pound gorilla” in supplier rela-
tions, especially with chip-
makers who also serve tech gi-
ants that pay higher prices for
more advanced semiconductors
for mobile phones, laptops and
video games. Suppliers like that

can't be strong-armed into da
cing to Detroit’s tune, }
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Mahindra Group to set up
mobility design centrein UK

To be operational
from July 2021

OUR BUREAU
Mumbal, May 6
Mahindra Group has an-
nounced the setting up of
an advanced design centre
in the UK which will be-
come operational from July
2021,

The centre will work on
future automotive and mo-
bility products including
electric vehicle SUVs and be
a resource available to
Mahindra Group
companies.

Rajesh Jejukar, Executive
Director, Mahindra and
Mahindra  Ltd,  said,
“Mahindra is poised to
enter a new, exciting era to
build upon our rich 75
years of automotive history.
A key lever to make the
‘business future ready is to
significantly strengthen
‘design  capability across
‘automotive, farm equip-
ment and two-wheelers
globally.” .

" The new centre will be a
art of the Mahindra
Global Design Network that

’f‘ oy oD

The centre will work on
electric vehicle SUVS

includes the Mahindra
Design Studio in Mumbai,
and Pininfarina Design in
Turin, Italy.

The Mahindra Advanced
Design Europe will be set
up in Coventry region in
the UK which is a power
house of  automotive
design. ‘

It will contribute anc
leverage the skills, experi
ence, and expertise of thi
network of design talent. I
will also support the cre
ation of highly skillec
design roles, drawing fron
Coventry University, Roya
College of Art, and othe
design colleges in the Ul
and Europe. /

Business Line 7t May 2021

/

/Sundram Fasteners posts highest-ever

netof X130 crore in March quarter

o pay interim
dividend of ¥3.40

OUR BUREAU

( 'n-mxdl,ﬁyl;

Sundram Fasteners has re-
ported its highest-ever stan-
dalone net profit of %130
crore during the March 2021
quarter, on the back of
strong  operating  profit
aided by robust vehicle sales
during the period. It repor-
ted a net profit of ¥47 crore
in the year-ago quarter.

The company's earnings
before interest, taxes and
depreciation (EBITDA) was
higher at 212 crore against
%121 crore, an increase of 75
per cent.

“The company has posted
and sustained a higher
EBITDA at 19.7 per cent
against 16.9 per cent. This
has been due to stringent
cost control measures and

Arathi Krishna, MD, Sundram
Fasteners

improvement in opera-
tional efficiency,” a com-
pany release said.

Profit before Tax (PBT)
more than doubled to %173
crore (¥75 crore). Revenue
from operations grew 50
per cent to 1,079 crore
helped by strong growth in
both domestic and export
sales.

Full year net up

For the full year 2020-21,
Sundram Fasteners’ stau‘-'
dalone net profit stood at

Business Line 8t May 2021
Tata Motors announces
price hike averaging 1.87%

Price protection
for passenger
vehicles booked
on or before May 7

OUR BUREAU

Mumbai, May 7

Tata Motors will increase the
prices ~ of its

passenger

vehicles, averaging 1.8 per

cent, depending on the vari-
ant and model. The company
will offer protection from the
price increase to customers
who have booked PVs on or

before May 7.

Shailesh Chandra, Presid-
ent - Passenger Vehicles Busi-
ness, said, “The increase in
prices of commodities, such
as steel and precious metals,
necessitates us to pass on a
part of it through increase in
orice of anr nroducts. Keep-

2021). Our

2= t-}

Shailesh Chandra, President -
Passenger Vehicles Business

ing in mind the interest of
customers who have booked
cars already, we are offering
price protection for all book-
ings done till date (on or be-
fore May 7,2021).

This price increase will be
effective for bookings made
thereafter (effective May 8,
‘New Forever'
product range continues to
witness strong acceptance in
the market and we are thank-
ful to our customers.”

X328 crore (Y314 crore). Rev-
enue from the operations
was lower at 3,065 crore
(X3,125 crore).

The company has trans-
ferred ¥300 crore to re-
serves. The Board has de-
clared a second interim |
dividend of ¥3.40 per share |
(340 per cent). The total di-
vidend for the financial year
2020-21 would amount to
%4.70 per share (470 per
cent).

The company said its step-
down subsidiary in China
crossed the milestone of
100- crore revenue mark
for the first time in a
quarter and it stood at
%101.69 crore in March 2021
quarter (¥48.89 crore).

For FY21, Sundram Fasten-
ers' consolidated net profit |
was at 363 crore (%327 |
crore) and consolidated rev-
enue stood at %3,644.29
crore (¥3,723 crore).

!

19



Business Line 15t May 2021

A aseq

I2WOISNY  A10d  $1008y
Supaage ‘am se sapgdess
Oaf e o paneduy
sey onuapued 2 Jo aaem
puodas agy Fuppe ‘pres
PPULN  uosees  Suimos
Suiwoadn ay up  paases
13 e sspunwwie) Suy
SWLT] IR ANSUR Q) SOy
Fupyew aw am ‘sauiepid
udAAGY - Sumoqoy,
pres
SHesy  uoang  Sule
UL PUR URRNRYD ‘PPULN
YNIN Jaead ay Jo aaeys
RpIPW afeiae Ino  ueyd
Jrend gunoy 2 ur aeys
RyRw RYdNy o Supd
S8 Aq eds sy ut s

PIP SMOIST TPAA Ayl JO S1d)
senb puodss pue isiy ap
woyy purwap dnauad pue
S1010¥) DIWOU0IA0IIeW
aapisod 01 Summo 1z2-0z0T
1034 [pasy Jo 1auenb yuno)
Ayl up ueAong paurewal
Ansnpul Azuigorwr sy,
‘Pappe 31 'suun 1#£'90'
10 Juad 2ad +¢ dn azam Jeal
A} Sunnp sEs  101deI]
JuedAonq 10303s 8y,

"PIeS 11 ‘[edsy ISP Ul
A0 O18'SY surese aron
PIOZY O U Jd 17 mausd
ospe suopelado woly nu
A1 PRIPPIOSUO) 0T-610T
ul A0 TLEY s pared
WD U 1d €8 Jo amoad

v ‘d101d 7482 e youd 1u
pPaiepjjosuod si1 paplrosal
Auedwos ayy ‘siseq Apaead
® UQ "0Z-6107 10j areys 1ad

PO Ul d1eys 1ayew saysiy
e SupaisiBal ‘adeds Aaujyaew
JBE AU U) ||3M PIp SHI0DST

§'z3 1surede se [2-0207 Teak
[eIDURUY Ay} 10] 01 aN[eA
2oe] jo areys 1ad SLY Jo
PUapIAIp [e301 "3°1 Judd 1ad
GZ JO puapiAlp [enads Jealk
J9piqnl wnuneyq, awmn auo
pue 1uad 1ad 0§ Jo puaplAlp
[euy reuuou e Suispduwiod
wad 1ad S2 jJo pupIAIp
[E101 B papuawiwodal sey
pieog si pres Auedwod ay]

puspiAld

121renb ayn
Fuunp snun $09'l e UD
13d €9 Aq dn os[e a1am safes
wawdinbs  uononnsuod
3yl 18] SuIppe pres s1103s3
‘1?urenb yumnoj aya Suunp
SIIun 88S'zE 1e 1uad 1ad zg

20

Aq dn a1am S2[Es 101el]
*Bully A1oienga;
e ug pres Auedwos ay ‘ozoz
1auenb yorew-Arenue| ag
ur a101d 98E1: Isutefe se
21010 6TT'TE 01 MalAal 1ap
-un porrad 3y Buunp (xox)
1eak uo 1eak 1udd 1ad 19 Aq |
aso1 os[e suonerado woyy
ANUIAAI palepljosuo)y |
‘reak 1se| potiad Surpuodsax
-100 Y1 Ul 310D 871 YIm
paredwod ‘Yorepy  papua
121renb yaInoj sy 10 aron
g9zy Jo 1yoid 13u paje
-pijosuod e pauodar Aeprig
uo s1102s7 Jolew Sunraaurd
-ua pue juawdmba uirey
1 AeW UI9a MaN
NY3¥ng ¥n0

safes ur dn yord uo 31019 €973 03 SI[ANOP 13U {) SLI0IS]




|

Business Standard 13t May 2021

p T
TVS Motor rejigs top brass

of Norton Motorcycle |

SHALLY MOHILE
Mumbal, 13 May

TVS Motor (TVS), owner of
The Norton Motorcycle Com-
pany, has appointed Robert
Hentschel chief executive
officer (CEO) and Vittorio
Urciuoli chief technical officer
(CTO) of the Solihull (UK)-
based brand, TVS said in a
statement on Thursday. It
acquired Norton in April 2020.
The announcement forms
the next key phase of the his-
toric marque’s transforma-
tion, as it builds on its newly
re-established foundations
and prepares for revitalisation
of the brand for the future, it
added.

Over the last 12 months,
TVS has ensured that transfor-
mation of Norton gets done
with significant improvements
to the product and by creation
of aworld class man
facility in record time. “Now,

Business Line 13t May 2021

Norton Is ready to move to the
next phase of its journey,” said
Sudarshan Venu, joint manag-
ing director of TVS Motors.
“TVS has created a plan for
Norton to transform into the
future. The brand will retain its
core values, which will be inter-
preted in a modern way for
customers. As part of this, we
are excited to welcome on
board a new management
team led by Robert to lead this
next phase of the journey,”
added Venu.

Hentschel and Urciuoli will
take up their new positions as
John Russell steps down from
his role as interim CEO,
Hentschel joins Norton from
Valmet Automotive Holding
GmbH & Co KG, where he has
served as MD since 2017,

Prior to that, he headed
Ricardo Deutschland and
Hentschel System and was
also director of Lotus Eng-

ineering. Urciuoli’s former

!

key assignments within the
global automotive Industry
include leadership roles at |
URVILTD, Lotus Cars, Ferrari
and Aprilia Racing."I would
like to take this opportunity
to thank John Russell for his
accomplished leadership, ex-
perienced judgement and
clear vision that he has dig-
played during his time as
interim CEO of Norton,” said
Venu.

“Under Russell’s tenure,
with investment and support
from TVS, Norton has
returned to a firm footing and
made marked improvements
in engineering and product
quality, which will be seen in
the updated V4SS that will be
launched soon. In addition,
we have established a new
state-of-the-art global design,
engineering, manufacturing
and sales and marketing
headquarters in Solihull,”
Venu added, /

/ Fiat Chrysler drags MEM to court in

Australia, saying Thar infringes Jeep IP

Case listed for

hearing on May 20

OURBUREAU
Mumbal,May 12
After scuttling Mahindra &
Mahindra’s plans to launch
the Roxor off-road vehicle in
the US, Fiat Chrysler has now
filed a plea in Australia against
the Indian company’s latest
SUV Thar, alleging that it in-
fringes: on the intellectual
property of the Jeep brand.
Fiat Chrysler Automobiles
(FCA) has approached the Fed-
eral Court of Australia, al-
leging that Thar's design and
styling were similar to the Jeep

Wrangler off-roader.

‘Misleading representation’

“FCA firmly believes that
Mahindra is seeking to inten-
tionally infringe the intellec-
tual propertyrights of our Jeep
brand, specifically the Jeep
Wrangler. FCA will pursue all
available avenues to stop
Mahindra from continuing to

Mahindra Thar was launched
in India in October 2020

make mislegding and decept-

ive representations in relation
toour Jeep brand, pass off their
Tharasajeep Wrangler,and in-
fringe our design rights,” FCA
said ina statement.

M&M launched the Thar in
India in October 2020 and is
betting big on its success. The
Mumbai-headquartered auto
major had started selling the
Thar in other countries al-
though it was yet to launch in
Australia.

A Mahindra official spokes-
person said there are no plans
tolaunch the current model of
the Thar in Australia. “We have
filed our reply in the proceed-

ing commenced by FCA
against us. There are no plans
tolaunch the currentmodel of
theTharin Australia. We would
provide adequate notice to
FCA, as is requested, if we were
to launch any future model of
the Tharin Australia.”

The Australian court has lis-
ted the case to be heard on May
20.

Roxor case
In 2018, FCA had filed a com-
plaint in the US to prevent the
sale of Mahindra's Roxor there
on the grounds that it in-
fringed the designs of its subsi-
diary, Jeep. The company said
Mahindra Roxor is modelled
on the original Willys Jeep.
While the US Trade Commis-
sion’s investigative staff had
found no merit in Fiat
Chrysler’s complaint, in Octo-
ber2020ajudgeatthe Interna-
tional Trade Commission up-
held FCA's view that
Mahindra’s off-road vehicle
wasacopy of the Jeep.
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/Slashing of steel export rebate
by China augurs well for India

Provides enough room for companies
to raise prices as global rates pick up

OUR BUREAU

Mumbal, May

China’s withdrawal of export
rebates of 13 per cent on 146
steel products and scrapping
import duty cut on crude steel,
pig iron and scrap augurs well
forIndian steel companies. The
withdrawal of incentives by In-
dia’s eastern neighbour would
push up steel prices globally
and provide enough room for
Indian steel companies to raise
prices even as the fall in de-
mand remains a concern.

China's export

The Indian steel companies
will have to depend on export
market. China’s steel exports
have been on an upward trend
inthe current yearand grew 24
per cent in March quarter,
partly due to lower base and
rise in demand from other
countries.

Economic Times
7t May 2021

The expectations of a cut in
export rebates by China to rein
in steel production, a move
aligned to meet its long-term
carbon neutrality targets also
pushed up exports, said ICRA.

In 2020, when other coun-
tries reported a fall in steel out-
put, China’s crude steel pro-
duction reported a growth of
5.2 per cent. In March quarter,
its crude steel production in-
creased 16 per cent due to a
lower base.

Consumption to grow

As per the World Steel Associ-
ation, China’s steel consump-
tion is expected to grow by 3
per cent this year. It recorded a
demand growth of 15 per cent
in March quarter.

Jayanta Roy, Senior Vice-Pres-
ident, ICRA, said the Chinese
Government intends to keep
steel capacities under check

China's steel exports have been on an upward trend in the current

year and grew 24 per cent in the March quarter, partly due to lower
base and rise in demand from other countries

with stricter production curbs
and itmay not have excess steel
volumes to divert to export
markets. As a result, interna-
tional steel prices are expected
to remain buoyant in the near
term, which in turn would sup-
port India’s steel prices, he
said.

Hot rolled coil(HRC) export
price from China has touched
$915 a tonne without export re-
bate of 13 per cent while it's do-

mestic price was close to $900
atonne as of April-end.

As on May 1, India's HRC ex-
port price was higherat $950 a
tonne compared to China. Do-
mestic realisation of steel com-
panies was lower at-§900 a
tonne.

Indian steel mills would be
able to offload large steel
volumesto export marketsand
still remain highly profitable,
said ICRA.

-

Business Line
8th May 2021

ROBUST 04 Operating profit and Ebitda/tonne touch all-time highs;
analysts expect the momentum to continue, which will boost the stock

Strong Demand, Firm Prices to

Jwallt.Vyas@timesgroup.com

ET Intelligence Group: Themana
gement of Tata Steel, India’s largest
steel company; gave a positive outlook
for the current fiscal with steel de
mand expected to remain strong. Af:
ter grappling for decades with high
debt and weak demand, the situation
has turned favourable for the compa-
ny and it is witnessing a period of
high growth and fast deleveraging
and finds itself ina sweet spot.

“In terms of structural changes, the
next 10 years will be very different
from the last 10 years. China commit-
tingtoreduce carbon footprint becau-
se of geopolitical issues, higher cost
of production in China, less appetite
in Europe due to high carbon costs
and government spending globally is

‘ helping,” said TV Narendran, MD,
Tata Steel in an earnings call.
Steel prices in the US are at $1,500
’ per tonne, €1,000 per tonne in Euro-
peand $1,000-1,050 in Southeast Asia.
In India, prices are below $900 per
tonne. The current domestic steel
prices may sustain as Indian steel
buyers are atan advantage in terms
| of costs compared to global peers

In the March quarter; the company

witnessed its highest-ever operating

Buoﬂatfl Steel’s FY22 Show

Reaching New Highs

Tata Steel Financials (fig in 7 cr)
Q4aFY21

Q3FY21

Q4FY20 | Fv21

_Production (MT)| 802 774 79 2854
Deliveries (MT) | 783 741 706 285
Total Revenues | 49,977 41902| 36,009 | 156,294
EBIDTA 14290 9652 4,824 30892
EBIDTA/ton 18253 13021 6838 10838
Net Profit 7162|4011 1615 8190

profit (Ebitda) of 214,290 crore. This
was 48% higher quarter-on-quarter
and 200% higher year-on-year: The
number was also 10% higher than
Street estimates.

The Ebitda per tonne at 218,253 was
also the highest ever — 40% higher
quarter-on-quarterand167% year-on-
year. This was mainly driven by hig-
her realisations and strong perfor-
mance, especially in the Indian busi-
ness. Thanks to higher steel prices,
Tata Steel has guided for higher Ebit-
da/tonne for the current quarter.

Analysts are estimating the opera-
ting profit for FY22 to grow to 242,000-

15,000 jre against 28,805 crore in
FY21. Strong cash flows helped the
company reduce net debt, which was

down 210,781 crore in the quarter to
775,389 crore. It reduced by 229,390 cro-
re in FY21, thereby reducing net debt
to Ebitda to less than 2.5, from more
than fivea year ago. The management
has guided at least 27,500 crore ($1bil-
lion) debt reduction every year as it
will be using most of the remaining
amount for growth capex — mainly
Kalinganagar project and the new
raw material projects in

The company’sstock closed at anall-
time high of 1.100.6 on Thursday, 3%
hl% than the previous day's close.
Atthis price, the i
five-vear average. With growth expec-
ted to continue through FY22, themo
mentum in the stock may sustain /
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"RBI allows lenders to revamp MSME
accounts under Covid-19 related stress

OUR BUREAU

AMumbal May e

The Reserve Bank of India
(RBI) has allowed lenders to
extend the facility for restruc-
turing existing loans of mi-
cro, small and medium enter-
prises (MSMEs) without a
downgrade in the asset classi-
fication under the “Resolu-
tion Framework 2.0" given
the uncertainties created by
the resurgence of the Covid-19
pandemic.

Among the conditions spe-
cified by the central bank for
restructuring existing MSME
loans include: the aggregate
exposure, including non-fund
based facilities, of all lenders
to the borrower should not
exceed %25 crore as on March
31,2021; and the borrower’sac-
count should have been a

‘standard asset’ as on March
31, 2021. Further, the borrow-
er's account should not have
been restructured earlier.

Restructuring deadline

RBI said the restructuring of
the borrower account has to
be invoked by September 30,

2021, The decisions on applic- |

ations received by the lenders

from their customers for in- |

voking restructuring under
this facility should be com-
municated in writing to the
applicant by the lending insti-
tutions within 30 days of re-
ceipt of such applications.

Further, the restructuring
of the borrower account has
to be implemented within 90
days from the date of invoca-
non.

Upon implementing the re-

Economic Times 11t May 2021

structuring  plan, lenders

have to keep the provision of
10 per cent of the borrower’s
residual debt. The RBI asked
lending institutions to put in
place a Board-approved policy
on the restructuring of MSME
advances at the earliest, and

in any case, not later than a

month. The central bank also ]
said the the accounts |
provided relief will be subject
to subsequent Supervisory re-
view about their justifiability
on account of the economic
fallout from Covid-19. / B

I —
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Labour Codes maybe Pushed to Next Year

Most states going slow on readying rules framework for implementation: India Inc reluctant to take on additional cost for now

Yogima.Sharma
@timesgroup.com

New Delhi: Implementation of
big:ticket labour reforms could

getpushedtonextyearasmoststa- talon the fresh date for rolling out dor (3b0

te governments are goingslow on _ thelabour codes, industryexecuti.  UO€r 1a0our

readying the rules framework for ves and experts said it is unlikely codes

Implementation of thefourlabour tobebefore the nextfinancial year: Y

codes. India Inc also is also reluc-  “We are in talks with the go-  Notpushing

tant to take on the additional cost vernment to defer the roll-outof ~ Statesto

and compliance burden under the thecodestonextyearasthemajo-  hastenthe

codes amid the second waveof the rity of companies across sectors — processin

Covid-19 pandemic, o not have enough resources to  theirdomain

The Centre isnolonger pursuing  bring about the commensurate ~————

states to hasten the process of changes,” a representative of an Focus, both
framingrulesforthefourcodes,as industry body said on condition atCentreand
thefocus has shifted to healthcare  of anonymity. “With changes in statesnow  lobbying to
atatimewhenalmostallstatesare the definition of wages and h 'dli d feyng
strugglingtokeepthespreadofthe stringent working conditions, pifiending: § GHich !
pandemic under control, saidase-  the cost to companies will goup  COVIdCrisis  implementation

nior government officlal,

0000000000001

“Priorities have changed. It do-
esn't look like states will be ready
with the rules anytime soon," said
the offictal, who did not wish to be
identified.

While the Centre is non-commit-

Govtnolonger
puUrsuing rules

on varlous accounts once the co-

Reforms Delayed

WHATWILL
THIS MEAN?

Workersto

be deprived

of national
floor-level
minimum wage

N Social security
cover for gig
workers may
not come now

Rationalisation
of wage
structure may
not happen

will mean
additional
cost burden

[llustration: ZAHID

desare implemented, and the in-
dustry isnot prepared to take on
any additional burden.”

The labour ministry has consoli-
dated 29 central labour laws into
fourlabour codes - the code on wa-
ges, thesocial security code, the in-
dustrial relations code, and the oc-
cupational, safety, health and wor-
king conditions code.

The Centre had initially inten-
ded to roll out the codes from
April 1 this year and had put in
place the rules for the four codes.
However, it is waiting fora hand-
ful of states to come on board
with the rules in their domain to
avoidany legal voidat the time of
implementationof the codes.

Labour economist and XLRI pro-
fessor KR Shyam Sundar said the
implementation of labour codes
has takena back seat, with energi-

es of both the Centre and state go-
vernments diverted to handle the
health crisis. “Perhaps, industry
is also lobbying with the govern-
ment to defer the implementation
of the codes, especially the code on
soclal security and the wage code,
as they would have substantial fi-
nancial implications on the emp-
loyers,” hesaid.

The wage code and the social se-
curity code will have a significant
impactonthe cost of employment.
The government has capped allo-
wancesat 50% of the wages which
isexpected to lead to higher gratu
ity payout by employers.

Further, the government will
come up with a statutory natio
nal minimum wage for all wor
kers and ur&empluyers to un

dertake soctaPsecurity cover fo
their workers /
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CSR spending: Corporates told to create
accounting ‘liability’ for unspent amounts

(A Institute’s
clarification follows
MCA's diktat on
fulfilling ‘obligation’

K.RSRIVATS

New [)dm May H

Close on the heels of the Min-
istry of Corporate Affairs (MCA)
requiring companies to man-
datorily spend their Corporate
Social Responsibility (CSR) ob-
ligation, the CA Institute has
clarified on the accounting
treatment of the unspent
amounts, stipulating that Cor-
porate India should create “li-
ability” for such amounts in
their financial statements
every year.

Both the MCAand the ICAl ac-
tions, when seen together,
would mean that the corpor-
ates cannot escape from their
SR abligations by explaining
the reasons for the under-
spend. "They will have to

Under company law, a corporate is supposed to spend 2 per cent of
its net profitin the preceding three financial years towards CSR

provide as ‘liability’, the
amounts remaining unspent
in a financial year,” said a top
ICAl official.

‘FAQs issued’
Thiscould nowresultina hiton
the bottomline of companies
that hitherto opted not to fulfil
their CSR spend and came with
explanations for not doing so.
“This ICAI clarification has
been made as a FAQ and it fol-
lows the MCA bringing amend-

ments in the CSR rules in Janu-
ary 2021. This will instill more
discipline among corporates as
they will have to spend or ear-
mark the unspent to certain
designated accounts. Further,
they would have to account for
the unspent amount as a liabil-
ity in the same financial year”,
Nihar Jambusaria, President,
ICAI told BusinessLine, He said
that ICAl's Accounting Stand-
ards Board deliberated on the
Accounting Standards and

came toa conclusion thatat the
end of the financial year, a pro-
vision has to be made on the
unspent amount. Asked if a
company does not still make
provision for unspent amount
of CSR, Jambusaria said that
auditors will have to qualify the
accounts. “The FAQs issued by
ICAI are binding on its mem-
bers,” he said. This accounting
treatment will apply from cur-
rent financial year 2021-22 itself.

Under company law, a cor-
porate is supposed to spend 2
per cent of its net profit in the
preceding three financial years
towards CSR. “Prior to anuary
2021, if a corporate did not
spend its entire CSR amount, it
had to explain why it couldn’t
spend it. That's all. But now if a
corporate is unable tospend on
an ongoing project, | will have
to transfer it to an earmarked
bankaccountand after our FAQ
also provide for the unspent

amount as liability”
busaria said. h%

Economic Times 14t May 2021
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Auto Retailers’ Lobby
Writes to FM, RBI Guv

Our Bureau

Mumbai: A lobby of automobile
retailers has written to the finance
minister and the Reserve Bank of
India governor seeking a loan mo-
ratorium and a three-month exten-
sion for filing goods and services
tax (GST) as localised lockdowns
have forced three-quarters of the
showrooms across the country to
close shutters temporarily.
Retailers, or dealers, make an up-
front payment toautomakers while
purchasing vehicles and this is
usually funded through loans with
apayment cycle of 30-90 days. Loca-
lised lockdowns across the country
means that the inventory hasn’t be-
en sold within the expected period,

dealers argue, impacting their abi-
lity to make good on their pay-
ments to lenders.

“Since dealers have not been able
to do business during the lock-
down, this period should be consi-
dered as null and void when consi-

dering repayment
to the banks,"” Fede-
ration of Automobi-
le Dealers' Associa-
tions said in its let-
ter to the central
bank'sgovernor ET
has viewed a copy of this letter: Si-
milarly, the lobby group requested
a three-month extension on filing
of GST returns from FM Nirmala |
Sitharaman. Auto retail was down
28% in April compared to March,
vehicle registration data show. |
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"Govt looks to limit RoODTEP spends

Capping refunds,
limiting eligible
sectors could ease
budget constraints

AMITISEN
N DI My 12
The Centre is examining options
such as putting a cap on the re-
fund amount for individual ex-
porters and limiting the number
of items eligible for refunds to
stay within the limited budget
sanctioned for the Remission of
Duties and Taxes on Export
Products (RoDTEP) scheme im-
plemented from January 12021,
according to sources.
Exporters, however, want the
RoDTEP rates, recommended by
the GK Pillai committee appoin-
ted by the government last year,
to be implemented fully for all
relevant sectors.
“The Revenue Department and
- the Commerce Department are
finding it difficult to take a final
call on RoDTEP rates for exporters
who are waiting for it for over
four months, This is because
thereisabig gap between the out-
lay required for rates proposed by

Business Line 13t May 2021

while the government
understands that the
pillai Committee
recommendations for
input tax refund are
precise, the budgeted
amount, around ¥13,000
crore annually, is not
enough for that

the Pillai Committee and the
available money. The govern-
mentis weighing options such as
putting a cap on the reimburse-
ments for units and limiting the
number of eligible sectors, but
these are not popular decisions
with exporters,”a source tracking
the matter told BusinessLine.
The RoDTEP was implemented
this year simultaneously with the
withdrawal of the popular Mer-

chandise Export from India

scheme (MEIS) for exporters fol-
lowing a WTO verdict against the
latter. Under the MEIS, a number
of sectors would get refunds ran-
ging from 2 per centto 4 per cent
of the value of the exported good
but this calculation was not done
strictly on the basis of input taxes
paid and thus was considered an
export sop that the WTO did not
allow. On the other hand, the

RoDTEP rates proposed by the Pil
lai Committee have been calcu-
lated based on all input taxes paid
by exporters, including embed-
ded taxes, that have not been re-
funded under any other scheme,
and can be transparently traced.
Therefore it poses less risk of chal-
lenge at the WTO.

Large exporters to be hit
“While the government under-
stands that the Pillai Committee
recommendations for input tax
refund are precise, the budgeted
amount, around ¥13,000 crore
annually, is not enough for that
There is therefore indecision
about how the scheme should be
pruned as that would genuinely
hurt exporters,” the source said.

Business Line 13t May 2021

“Target of $400 billion achievable if

Placinga cap on the refunds for
individual exporters or units
would mean that the larger ones
would be at the receiving end as
their entitlements would be
higher and they would end up
paying much of the input taxes
on their exports from their own
pockets.

“The government is favourably
considering a cap on the refun-
ded RoDTEP amount as it would
not hurt MSME exporters but
large exporters may be deeply
hit.” the source said.

The Finance Ministry had ini-
tially projected that the revenue
foregone towards the scheme
would be 50,000 crore annually
but then revised it w 313,000
crore. However, it may be ready
now to increase it to 16,000
aore-

“As the RoDTEP scheme is WIO
compatible, whatever rates have
been proposed by the Pillai Com-
mittee should be implemented.
In any case, there aren't many in-
centives to support exporters. It
has to be understood thatitis not
a subsidy” said Ajay Sahai, Dir-
ector General, Federation of In-
dian Export Organisations (FIEO).

i

exporters’ concerns are addressed: FIEO

Exporters’ body

seeks adequate

liquidity, release
of all benefits

OURBUREAU
New Delhi, May 12

The Federation of Indian Ex-
port Organisations (FIEO)
has said a concerted strategy
would Dbe required to
achieve the goods exports
target of 5400 billion for
2021-22 set by the Commerce
Ministry. Exports should be
treated as national priority,
by providing adequate li-
quidity and releasing all ex-
port benefits for achieving

the target. it said,
“Liquidity should be ad-

dressed by encouragin
banks to m’(a to the r&‘bogt
sector and all export bene-
fits should be released im-
mediately, jncluding draw-
back, ME[S, GST and RoDTEP
_ (Remission of Dutles and

FIEO is concerned over the
rising prices of domestic inputs
and suggested cut in import
tariff to soften prices

Taxes on Export Products), to
name a few," according to an
official release circulated by
FIEO.

_ This will help in making
exports profitable because if
there is a further delay in re-
fund, exporters' profitability
will be wiped out with in-
creasing interest burden,
the statement explained.

FIEO chief SK Saraf said
the $400-billion milastans

for exports in the on-going
financial year reflected the
optimism and confidence
not only of the government
but equally of the trade and
industry.

Optimism evident
“While facing numerous
challenges in manufactur-
ing and logistics, the recent
export growth has been
more than satisfying and
shows that the industry is
better equipped to handle
the second wave with min-
imum of disruptions.... the
order booking position of
exporters is extremely en-
couraging,” he said.

FIEO is also concerned
Ver
R e
reduction in Import tariff to
soften prices. Saraf urged
the shipping companies to
rationally increase freight as
all stakeholders are facing
the same problem and with

[PPSR

together. India’s exports
during April-March 2020-21
declined by 7.4 per cent to
$290.18 billion compared to
$313.36 billion in 2019-20, as
exports had fallen steeply in
the initial months of the
fiscal due to the Covid19
lockdown and halt in manu-
facturing activities, Exports
in April 2021 jumped to
$30.21 billion, an increase of
197.03 per cent over $10.a7
billion in April 2020, and an
increase of 16.03 per cent
over $26.04 billion in April |
2019.
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/Facing up to Pandemic, India

Leading corporates give unstinting su

el chisf executive, Givelndia. which

l H Carporates are focusing more on

SreeradhaDBasu s

mmunit Y € is working with the likes of Google greas such as physical infy
Anjall Venugopalan ind sanitisstion wteorsven  OvoCare, Walmart Foundation ture and medical equipmen
funding vacelr s nd Cred and is in advanced con nlp]'_lt~lhl‘-'lnll'.'-lh-'l'lh.s‘l,d‘-'o-
hi:Indl “There s hugesupport pouringin - versations with at least ) more ismore of anurgent he are
s hive from corporates,” sald Atul Satija COmpAnies erisis, compared with vear,

There To Help

Covid-19 second wave sees outpouring
of aid from Indian corporates

HUL, ITC. Tata group, Reliance
Industries, Bajaj Group,
Accenture, Flipkart, Amazon,
Capgemini, LOreal, Citi, UBS, |
RPG Group, Google, Apple,
Honeywell, Axis Bank,

Procter & Gamble. ICICI [

{ €) Health & Medical Infrastructure

| @ Oxygen Supply

€ Vaccination Drive

) Helping Underprivileged
\

ymong those extending
Thelreff pdi

Inc Proves it’s Good Company

pport by arranging medical supplies, va_;cines, food and funding for those in need

when it wasmoreof asocialand
humanitarianone, Satlja said

Asignificant part of the corpori
teinitiative is aimed at fixing the
country'soxygen supply and the
medical infrastructure challenge
HUL, for instance, has procured
more than 2,000 oxygen concentri
toréfor the most affected citiesand
localities, while anadditional 47
ventilators are being donated

ITC has supported the setting up
of amore than 200-bed medical
facility in Kolkata in collaboration
with Medica Superspecialty Hospl
tal, besides tying up with Linde
India to import cryogenic contal
ners for oxygen supplies

Rellance Industries has twesked
manufacturingat its Jamnagarofl
refinery to become the largest
producer of medical-grade liquid

Lombard, BookMyShow, | :
- 5 Amway, UnitedHeaith Group axygen, which is beingsupplied 7
and isolation centres: providing free to badly-hit states
- » - -
fu v 9
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