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” Need to Drive Out of Covid Gl

s i .
Cos beton new models to lift sales; 13 new nned for next8
‘ : kingforward to new produc! g )
Lijee.Philip@timesgroup.com expertssaid. &

Companies are bettingonn
models, particularly sports ut
ility vehicles (SUVs), todrive’

Mumbai: Car makers have lined
upnew launches tolift demand as
the second Covid wave abates and
stateslift curbs that had forced
several companies to put plans on
hold. There is pent-up demand in
the market with consumers loo-

leading automakers suchas
Maruti Suzuki, Mahindra &
Mahindra, Hyundai Motor, Ta
Motors, Toyota, Kia, Audi, Jee

Volkswagen alx;‘d For:lhar‘e P
for the next8-12 months.
(':‘Eool'sA{eﬁ‘aRqu;gu%CHARA : Thizlrlmz_r}th is likgl)]' sto seeth
] 5 our models—

TheSUV segmentisthefas- g, Alcazar, Skoda's Octavi
test-growing market seg- Kushag, and the Audw-t:g_
ment i They & e {;unchegﬁsllz;’gs%gfasﬁ
e AII'S:!’OSSWBSTJ’IE vehicle and French auto maker Ci
of choicetolaunchandes-  markeditsreturntoindia
tablish the brand... 05 Aircross SUV opening

B R e N

le

- thesituation improves,

» From Page 1 . bir Singh Dhillon, head Ag.lf 4
This is expected by the middlé of * India. Mclaren plans toenter the
the month as states lift curbs country with theSpider 7208, the
amid thedecline in cases. Artura hybrid and the Mclaren

"Sustaining the health of the GT. Indicative price tags startat
business, supporting our net- ore for | Artura, 4.3
work and the entire ecosystem crorefortheSpider720Sand?4.98
are essential elements of mana- crorefor the Mclaren GT.
gingthiscrisisataneconomicle- Tesla plans to launch its pro-
velwhich helps usmaintainapo- ducts sometime this year. It's in |
sitive outlook for thefuture,"said the process of hiring senior ma-
Martin Schwen} i - and identifying distri-
rector, Mercedes-Benz India. butionlocationsinlinewithitsIn-
The GLA and its AMG version dia plan, experts said. Great Wall
were launched at an introducto-

Motors plans to in-
ry 242-57 lakh. Prices will be rai-
sed after July. "We find that busi-
ness sentiments are gradually
improving, as the Covid-19 infec-
tion curve is moving down-
wards," said Zac Hollis, brand di-
rector, Skoda Auto India. "We ha-
ve decided to launch the new Oc-
tavia in India on June 10 and the
Kushag by the end of the month."
Resuming sales is key to main-
taining dealer viability, he said.
The Citroén C5 Aircross was

mum for the custo- |
mers, right from
booking to the deli-
very. Almost 20% of
nEY21 the pre-bookings
wereonline,"said Bouchara.

SUVs were the only bright spot

launched at an introductory price
of 229.9lakh in April. It's got 1,000
pre-launch bookings, said Roland
Bouchara, CEO, Stellantis India.
Stellantis was formed by the mer-
ger of Fiat Chrysler Automobiles
and the French PSA Group.
Audi's first attempt at a fully-

for India’s auto industry in FY21,
with sales rising 19% and tou-
ching 1 million for the first time,
These included multi-purpose ve-
hicles (MPVs). Other segments
such as small cars, sedans, com-
mercial vehicles and two- and
three-wheel 'ssawa drop in sal

electric SUV — the e-tron and e-
tron sportback—are ready for

FORFULL REPORT, GOTO
launch and will be introduced as

Www.economictimes.com
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As Fuel Prices Soar,
CV Buyers Too are
Eyeing CNG Options

Preference for CNG has been on the rise after
the transition to BS-VI emission standards

Economic Times 15t June 2021

7Auto Cos Prepare
Financial Packaggs
to Help Dealerships

With 90% of states under lockdown in the past

month, retail sales have dropped more than 70%

sharmlstha.M@timesgroup.com

New Delhi: Several of India’s lea-
ding automakers are working on
or rolling out incentive packages
to support their dealers who have
been hit hard by lockdowns in sta-
tes to check the spread of the Co-
vid-19 pandemic.

These incentives being planned
or offered by Maruti Suzuki, Tata
Motors, Renault India, Toyota Kir-
loskar Motor, Daimler India Com-
mercial Vehicles and Honda Mo-
torcycle & Scooter India include fi-
nancial support to offset interest
cost on inventory during the lock-
down, extension in credit periods,
insurance cover, salary support
and reimbursement of vaccina-
tion expenses for workers,

Companies are also working at
quick resolutionof claimstofacili-
tate cash flow at dealerships, as re-
tail outlets gradually open up with
several state governments expec-
ted to ease restrictions over the

next few weeks, as the number of
Covid-19 cases falls.

With 90% of states under lock-
down the past month, retail sales
of automobiles in May are estima-
ted to have dropped by more than
70% across segments when com-
pared with average monthly volu-
mes before the second wave of the
pandemic struck the country. In
the passenger vehicle segment,
sales crashed by 75% to 80,000
units in May from a peak of 384,000
units seen in March, as per esti-
mates. This has crimped the cash
flow at dealerships.

“While revenues thinned, out-
flow continued towards inventory
costs, rent and manpower expen-
ses, becominga pain point for dea-

ler partners, We expedited pay-
ment of all incentives and reserve
funds to support our channel part-
ners”, said Shashank Srivastava,
executive director (marketing and
sales) at the country’s largest car-
maker, Maruti Suzuki,

The company has already trans-
ferred Rs 500 crore towards claims
from dealers,

Maruti Suzuki has also initiated

{

Y

S |NCENTIVES INCLUDE ™
® Financial support to offset

interest cost on inventory
during the lockdown

@ Extension in credit
periods on stocks

® Insurance cover
@ Salary support

® Vaccination expenses
for manpower Qs
at authorised
[N S

discussions with banks for amora-

torium on the loans taken for in-

ventory funding for the period of
lockdowns.

“To help square off loans of dea-
lers who take vehicles against let-
tersof credit, we have extended the
credit period till the end of June,
We are also considering some fi-
nancial support on interest cost on
inventory for dealers who have be-
en under lockdown for more than
30 days. A decision will be taken
shortly,” said Srivastava.

Tata Motors has introduced ‘busi-
ness sustainability support’ for its
channel partners for the commer-
cial vehicle business unit. Apart
from faster claim settlement, the
company is extending 45 days’ in-
ventory carrying cost support on
unsold stock and group insurance

coverage of ?1lakh for dealer emp-
loyees,

o - year:Atmarket leader Tata Mo-

- Senger transportation,”
ey transpo

Sharmistha.M
@timesgroup.com

New Delhi: Compressed natu-
ral gas is increasingly becoming
thechoice of fuel for vehicle buy-
ers including in the commercial
segment, amid the steep rise in
diesel and petrol prices.

CNG-run passenger vehicles
are already popular among
cost-conscious consumers, but
diesel is the preferred choice
for commercial vehicles becau-
se the fuel offers better pulling
power. Buttherisingpriceof di-
esel is making buyers consider
CNG options, as the cost sa-
vingsaresignificant.

The fuel cost for runninga me-
dium-duty truck for'7,000 km, at
7kmalitreof diesel, ranges bet-
Wween ¥80,000 and 390,000, but if
the fuel is CNG, the cost would
reduce t6.345,000-50,000, said Vi-
nod Aggarwal, managingdirec-
torof VE Commercial Vehicles.

The Gurgaon-based company
that sells trucks and buses un-
der the Eicher and Volvo
brands in India has seen nearly
athirdof itsdiesel vehicle sales
‘shifttoCNG inthe light and me-
dium duty segment in the past

the share of CNG in the

- commercial vehicle business

d 10 6.6% in the fi-

- “There has been an uptick in

consumer preference for CNG
‘vehicles in both cargo and pas-
senge said
h Wagh, president of Tata

Another Turn

) cVsales fell 21%
l" to 568,559 units
in the last fiscal

15-20% Increase
in CV prices post
transition to BS-VI
norms from

April 1, 2020

_‘l Fuel costs too have
| risen fast, adding to
ownership costs

3,400 no. of cne

distribution outlets
operational across 350 cities

fuel cost is further hurting ope-
rators of these vehicles.

Petrol price has crossed 2100 a
litre in several states, while die-
sel touched the threefigure
mark at Sri Ganganagar in Ra-
Jjasthan on Saturday. In Delhi, di-
esel was selling at 86.98 a litre
and petrol at 96,12 on Monday,

CNG was priced at 743.40 per kg.

In small commercial vehicles,
CNG may offer a 25-30% advan-

- tage in operating costs over die-

sel and 35-40% over petrol, said

- Wagh of Tata Motors.

Adoption of CNG hasotherad-
vantages as well — it will help
avoid green taxes and levies in




Manufacturers think
the impactof Covid-19's
ravageson rural India
will abate if seasonal
rains are good. Analysts
and economists are
less optimistic

SHALLY SETH MOHILE
Mumbai, 8 June

ovid-19 has ravaged rural India,
sapping its once rising purchas-
ing power, but auto companies

Business Line 3 June 2021

" Auto parts’ exports pick

up, may grow 8% in FY22

@tnmesgroup.com

Chennai: With factory utilisa-
tion dropping from 85% in
Marchto70% in Apriland 55%
in May due to local lockdowns,
autoparts makers —including
Wheels India, Sundram Faste-
ners, Wabco, Pricol and Rane
Madras — are banking on ex-
port orders to keep production
facilities busy and maintain
bottom lines.

' Therefore, exports are dri-
ving capex spends in FY22.
“Infiscal 2022, export demand
is projected to increase by
6-8% on the back of recover: y
in key destinations, Accor-
dingto S&P, light vehicle sales
are expected to increase by
over 10% and 15% in Europe
and the US, respectively. So,
most domestic auto-compo-
nent manufacturers are plan-
ning to increase their capital
expenditure,” said Crisil Re-
searchdirector Hetal Gandhi.

Already, the export pick-

up is showing. India Ratings
& Research associate director
Shruti Saboo said, “CMIE da-
ta shows that from December
2020 onwards, monthly ex-
ports are higher than the last
3 years, In February exports
were up 20% YoY. Even as the
second wave hit India, the EU
and the US have recovered ve-
ry well.” The performance is
reflected by financial results.
Wabco's exports rose 70% in
Q4FY21 as against around 8%

MAIN REASON
FOR CAPEX

in Q2, and Sundram Faste-
ners was up 33% as against a
10.5% fall in Q2. Rane Madras
saw its Q4 international sales
rise 74%, though it went up
only 6% in Q2FY?21.

In some of these compani-
€S, new customers brought
higher business. Rane, for in-
stance, saw “commencement
of supplies to new customer
programme for steering pro-

ducts”. In others, export de-

mand is driving new

capex
spends. Wabco India is lining
upRs100-crore capex for FY21,
asignificant portion of which

will be spent on a new export-
focused factory in Mahindra
World City near Chennai.
“We have an export order
pipeline of two months and
strong demand from US and
Europe,” said Wabco India
managing director P Kaniap-
pan. Wabco exports mechani-
cal & electronie compressors
and brakingsolutions.
Same is the case for Whe-
elsIndia, whichisrampingup
its export plant. “This year,a
significant part of our Rs 100-
crore capex will be spent on
increasing capacity in the
newly commissioned cast aly-
minium wheel plant at Ther-
voy Kandigai (Tamil Nadu).
Last year, the company began
its first shipment of cast aly.
minium wheels to the US
from this plant,” said Wheels
India MD Srivats Ram

Business Standard 9t June 2021

‘Auto mdustry chases the monsoon

RI.IRAl WAGE GROW'I'H (%, yoy)

that tractors’ growth will moderate to 5-
Spaomtovuthcnmdemd; wrote
Aditya il HDFC
Securities. nuﬂydu.dnsthhped—
od, tractor the country
lncreesed to 45-50 lnctols per 1,000
‘which is higher than the world

average (of less than 30), he wrote.
In fact, M&M, India’s largest tractor
maker, has also pared its outlook for the

SPEED BREAK AHEAD
: Tractor sales volume growth (%)

Jan 15
um Ploughing for agriculture and m“c’;‘(.’l’::’-ll

with high dependence on the region,
including Hero MotoCorp, Mahindra &
Mahindra (M&M) and Maruti, don't see
such a bumpy road ahead. Each of these
companies draw over a third of their
sales from the rural markets. They are
banking on the forecast of a good mon-
soon and a bumper summer crop plus
sustained government support to help
rural India bounce back as soon as the
pandemic recedes.

Some like two-wheeler market leader
Hero MotoCorp claimed it is already see-
ing some green shoots as the number of
Covid-19 cases fall in the hinterland.
“There are indicators that suggest a faster
rural recovery. We have already started
witnessing customer’s purchase inten-
tion through our various innovative dig-
jtal platforms such as e-Shop, Virtual
Showroom, and WhatsApp business,”
said a company spoKesperson.

Maruti, which derives 40 per cent of
jts sales from rural India, is optimistically
cautious. The fear factor in rural India is
a lot more pronounced this time, said
Shashank Srivastava, executive director,
Maruti Suzuki India, which saw retail
sales drop 8 per cent over last year

are a lot worse .md thy

~.m1
" upside

lately,” he wrote.
Average agricultural wage gxowth
during November 2020-March 2021

Iln]easmuwee\:x 1029 percent P

ok during Aprﬂ Augult 2020. Simﬂnﬂy
Lhcuumﬂm:s opdmistm!n!hd!mm}y Deicrin: h for non :
dmwthzirltveﬂhoodﬁomnon—agﬂcul declined to 5.2 per cent from 9.1 per cent
mm;obs.huveseenasharpcomaiun during April-August 2020 (November
in incomes and are more 2019-March 2020: 4.3 per cent).

about health expenditure. They are likely
to cut down on non-essentials.

“Even if agricultural output/income
remains intact, there is a strong likeli-
hood that the expenditure behaviour/-
pattern of rural households will be dif-
ferent,” wrote Sunil Kumar Sinha,
economist and director public finance
at India Ratings. The slowdown in non-
agricultural activities and in turn on non-
agricultural income will have a serious
impact on rural demand, since non-agri-
cultural income constitutes nearly two-
third of the rural income, he added.

Sinha said a sharp contraction in rural
wages in FY22 is also likely to weigh in
on rural demand/expenditure. Unlike
what most believe, the largest chunk of
the rural population consists of daily
wage eamers and not farmers. “Rural

rage growth both for agricultural and
non-agricultural activities have declined

But Hero, which sells one in every
two models in rural India, remains un-
d. "All the Is and
demand drivers in rural areas remain
robust and Hero does not expect a major
impact on its rural sales,” a spokesperson
insisted. With the expansion of the vac-
cination drive and a sharp decline in the
number of Covid-19-positive cases, mar-
kets across the country are expected to
open up gradually. This will aid in the
swift recovery of businesses in the com-
ing weeks, according to the company.
More than cars and bikes, however,
the question mark hovers over sales of
tractors, an almost entirely rural-facing
market. Here, too, economists and man-
ufacturers’ outlook remain at variance.
Despite the forecast of a normal mon-
soon and other positives, rating agencies
have pared their growth projections for
tractor sales in India, one of the largest

M5 M6 7T A8 N9 FY20 FYap FYa2P

*310 5% estimates Source: CRISIL reports

tractor markets globally.

“Growth in domestic tractor sales vol-
ume will be limited to 3-5 per cent this
fiscal, given the strong second wave of
Covid-19 infections and rising cases in
hinterland, apart from high-base effect
of last fiscal,” Crisil said in a report last
month. ICRA also cut its growth outlook
for tractors to 1-4 per cent this fiscal
against 4-6 per cent earlier.

Graduated lockdowns in states in the
face of the second wave saw tractor sales
drop eight per cent year-on-year last
month. But the previous fiscal year, in
fact, saw record sales of 900,000 units
in FY21, a27 per cent year-on-year jump,
according to Crisil.

"After having witnessed 10 per cent
CAGR in the past 15+ years, we believe

ent of a strong demand resurgence. “The
shnrpfaﬂtnthenumbaolcgwdmsa

toash: in far-
mersemimmandgnsenslwotso!m
covery are visible as farmers start prepar-
ing their land for the upcoming kharif
crop season,” said Hemant Sikka, presi-
dent farm and equipment sector, M&M.
*“A bumper rabi harvest, record procure-

up ol
of a normal mmsoonwlllmvuhewny
season.”

on strong rural sentiments in the medi-
um term, on account of all positive
macroeconomic factors, it said in the
monthly sales release on June 1.

It flagged unabated inflation as a
cause of worry, however. Tractor makers
have seen cost of operations escalate as
the price of the primary raw material,
steel, which accounts for 75-80 per cent
ofthe total cost, has appreciated sharply.

If the rains are timely, we will pass
the hump,” Makharia said. So the indus-
try is now in wait-and-watch mode. “If
the sowing season goes well, buyers will
come back as sentiment will improve
and¢ h

will wanttoy au-
tos for personal mobility.” said Makharia.

Sales during the June-August period
is seasonally weak because of the rainy
season and the recovery is likely to gain
momentum from September onwards,

he hopes. /




But companies
expect pent-up
demand surge

OUR BUREAU np TN S
New Delhl, June 1 )
Automobile companies
across segments reported_a
multi-fold decline in dis-
patches in May over April be-
cause of lockdowns imposed
in most States to combat the
Covid second wave.

Passenger vehicles market
leader Maruti Suzuki India
reported a 76 per cent de-
cline month-on-month
MoM) in May to 32,903 units
compared with 1,35,879 units
dispatched in April. The No.2
manufacturer, Hyundai Mo-i
tor India, also reported a de- |
cline of 49 per cent in May,
dispatching 25,001 units
compared to 49,002 units in
April.

‘Nexon' maker Tata Motors
reported 39 per cent M-o0-M
sales drop to 15,181 units in
May (25,095 units in April
M&M, Honda Cars India. Kia
India and MG Motors sales
also declined in double di-
Bits on a monthly basis.

lae-fin Park, Chief Sales
and Business Strategy Of
ficer, Kia India, said that the
Covidag second wave had
made things tough for al|
businesses and the auto-
mobile industry was no ex-
u:pHun, 45 normal hU\lnexs
Operations  got disturbed.
We are confident that the

‘ed for personal mobility

Business Line 2" June 2021

Hyundal Motor India

TataMotors

Mahindra & Mahindra

Toyota Kirloskar .

Kalndia

Honda Cars India :

MG Motors 2,565
Two-Wheelers _ SN
Hero MotoCorp 3,42,614
Honda Motorcycle &

Scooter India 2,40,100
BajajAuto 2 126570
TVS Motor 52,084 1,31,386
Royal Enfield 2073 45789
Commercial Vehicles |

Ashok Leyland - 2,738 7,961
VolvoEicher ' 1233 2,145
TataMotors O 1664
MEM e T 7.508 16,147
Maruti Suzuki (Super Ca Cary) 868 1272
Tractors ! ‘

MeM TRl o0
Escorts™ T T g 618 6979 .13

Source: Companies

and pentup demand will
drive the recovery for the en-
tire industry in the months
to come,” he said.

Two-wheeler sales down
In the two-wheelers seg-
ment, market leader Hero
MotoCorp reported a declte
of 53 per cent in May fat
159,561 units against 3,42,614
units dispatched in April. Ba-
Jaj Auto, Honda Motorcycl

Scooter India, TVS Motor and
Royal Enfield also reported
double-digit decline in sales
In may over April,

‘May witnessed a further
slowdown i sales mo-
mentum with close to 80 per
Cent of the network being
Non-operational due to local
lockdowns. The situation on
8round is very dynamic with
weekly  announcement of

; ( lockdown extensions. We are

segments

closely monitoring the situ-

ation,” said Yadvinder Singh
Guleria, Director - Sales &
Marketing, HMSI.

The commercial vehicle
segment also saw decline in
numbers on a sequential
basis in may, with compan-
ies such as Ashok Leyland,
Volvo Eicher, Tata Motors
and M&M reporting lower
sales.

Farm equipment

In the tractor/farm equip-
ment segment, both M&M
and Escorts reported a dip in
sales.

However, with cases com-
ing down, and gradual un-
locking, the industry expects
a strong demand rebound.

“With the cases coming
down and gradual opening
up of markets, we foresee
strong demand rebound. We
are working closely with our
supplier partners to manage
supply chain issues and
meet the market demand,”
said Veejay Nakra, Chief Ex-
ecutive Officer, Automotive
Division,  Mahindra &
Mahindra.

Naveen Soni, Senior Vice-
President, Toyota Kirloskar
Motor, said that the overall
market situation as well as
consumer sentiments are
better than May 2020. “In
fact, we have even registered
4 104 per cent growth in cy-
mulative wholesale clocked
from January to May this

year compared to the same
period last year,” he said.

&
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Carmakers see demand in
first two days of unlock

But cautious on pace of recovery; 2-wheelers may not bounce back immediately

SHALLY SETH MOHILE
Mumbal, June 8

uto sales, particularly
Aof two-wheelers, may

not bounce back
immediately and may take
another two months to come
back on track even as car
booking have started seeing
an initial uptick.

Various states started
Unlock 2.0 on Monday, fol-
lowing a fall in the number of
Covid-19 cases.

Auto sales were hit in May
following the impact of
| Covid-led lockdowns.

Restrictions imposed by var-
ious states took a toll and
derailed the recovery that
had started from July 2020
after the first wave.
Executives at car companies
and dealers are a lot more
guarded in their outlook
amid restricted operations
and graded opening of states.
They are also sceptical of the
so-called V-shaped recovery
that one saw last time.

Market leader Maruti
Suzuki, forinstance, is seeing
a positive response in terms
of bookings and walk-ins, said
Shashank Srivastava, execu-
tive director - sales and mar-
keting. As of Tuesday, deal-
erships in close to 20 states
are open.

These account for close to
65 per cent of Maruti’s sales.
However, full sales potential
is not being utilised, given the
restrictions on the hours of
operations, he said. “While

- the overall trend is positive,
it's too eaﬂy to say wi
one will see a recovery as
sharp as last time” said
ﬂvnsu\m

spokesperson at Tata
Motors saldt.heeompanyh
“seeing a good me&m:ln
terms of bool and walk-
ins.” July is expected to be
bgtter‘t‘:bln.lunelndthlnp

k“” .

may improve from thereon as
supply and demand get
streamlined, he added.

Auto companies have been
facing supply-side issues due
to the shortage of semicon-
ductors, plastics and a few
grades of steel. As a result,
companies remain non-com-
mittal on the shape of the
recovery.

Together, close to 40-45
per cent of the 26,000 auto-
mobile dealerships (in the
country) opened on Monday,
said Vikesh Gulati, president
of Federation of Automobile
Dealers Association, the apex
body of dealerships.

The union territories and
states that started unlocking
on Monday, after being
almost shut for over 45 days,

Jinclude Delhi, Maharashtra,

Rajasthan, UP, Chhattisgarh

and one or two more states . The reason for this is, unlike

wlth some mstrlctlons. 5

800,000yehlcles (combined
total Of”ﬂl’ﬁteaoﬂa).uﬁ

Ehcm One
‘was muted, he nlg..y"'l‘he
wplkimuehaandmonly

The Madras High Court (HC) tasked industrial
safety officials on Tuesday with visiting
carmakers in the southern state of Tamil Nadu
@ todraw up uniform safety guidelines for

=~ workers during a second devastating wave of

Covid-19 infections . Workers at the Indian unit
of Renault-Nissan had asked the HC for

operatimsto be halted, saying social distancing norms were
being flouted and the risk to their lives outweighed the health

benefits provided by the company.

were waiting to unlock. They
are giving priority to other
household issues and waiting
for things to stabilise further.”

Meanwhile, two-wheelers,
which were last to recover
even after the first wave, may
take longer to bounce back.

last year, rural India has been
severely impacted this time.

*"The kind of excitement
one has seen in car dealer-
ships in the last two days is
two-

company said, “The dealer-
ships were shut for almost
two months and one was
expecting something like
pent-up demand. But that is
totally missing as of now.” He
expects things to improve
further in the coming days.
The two-wheeler segment
has high dependence on rural
sales. Market leader Hero
MotoCorp draws almost half
its sales from rural India.
“There are forecasts of nor-
mal monsoon and crop realj-
sation has also been better,
However, sentiments have
been dented as every second
household has been hir by
Covid,” said Gulati, //
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Vehicle retail sales skid sharply

‘in May on Covid disruptions

OUR BUREAU
New Delhl, june 10
Total vehicle retail sales for the
month of May fell54.79 per cent
on a month-on-month (MoM)
basis to 535,855 units, com-
pared to11,85,374 units in April.
Sales in all categories
tumbled sharply. Two-wheelers
, three-wheelers, passenger
vehicles, and tractors and com-
mercial vehicles (CV) fell by 53
per cent, 76 per cent, 59 per
cent,57 percentand 66 per cent
respectively, said the Federa-
tion of Automobile Dealers As-
sociation (FADA) on Thursday.
“The first nine days of June
sawa better start than expected
due to pent up demand. At this
pace, June may result in almost
equivalent sales when com-
‘pared to June last year,” FADA
- said ina statement.
. InthePVsegment, retail sales
- declined to 85,733 units during
. the month, compared to
. -2,08,883 units in April.
. Inthe two-wheeler segment,
- retail sales declined to 4,10,757
‘ units during the month,
- against 8,65,134 units. Similarly,
- in the three-wheeler segment,
- sales declined to 5,215 units in
- May, compared to 21,636 units
- inApril.
CVsalestoodeclinedto17,534

units from 51,436 units in April
* and tractor sales fell to 16,616

«’ b
- Sodreey
.

Retail sales data (in units)
Category May'21 May'19 % change Apr'2l %chz;)::
Two-wheelers ~ 4,10,757 14,20,442 -71.08 8,65,134 -52.52
Three-wheelers 5215 51,428 -89.86 21,636 -75.90
Passenger

vehicles 85,733 236,157 -63.70 2,08,883 -58.96
Tractors 16616 39,417 -57.85 38,285 -56.60
Commercial ‘

vehicles 17,534 75122 -76.66 51,436 -65.91
LCVs 9411 43255 -7824 28511 -66.99
MCVs 915 5075 -81.97 3,547 -T4.20
Hevs 6,233 23839 -73.85 16,062 -61.19
Others 975 2953 6698 3316 -70.60
Total -70.60 1185374 -54.79

Source: FADA Research

been done with April'21 and
May'19.

“The second wave of Covid
has left the entire country dev-
astated as there may not be a
single household which did
not get affected. Apart from
urban markets, this time, even
rural areas were badly hit. May
saw continued lockdown in
most of the States,” Vinkesh Gu-
lati, President, FADA, said.

Support needed

He said the auto retail fratern-
ity is in dire need of support.
While a handful of original
equipment  manufacturers
(Tata Motors - CV, Renault,

ve  Bharat Benzand HMSI) have an-

5,35,855 18,22,566

nounced financial help to their
channel partners, othersare yet
to do so. “Hence, FADA humbly
requests all those OEMs which
have still not announced any
financial assistance to kindly
do it urgently. FADA also ap-
peals to the Prime Minister that
instead of restructuring, banks
should allow a moratorium of
90 days toall categories of deal-
ers without keeping a turnover
limit. This is required as auto re-
tail trade works on the prin-
ciple where dealers get funded
from financial institutions in
terms of inventory funding for
a period of 3045 days to pur-
chasevehicles from auto manu-
facturers,” Gulati said. ol
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‘Wholesale vehicle sales skid 657
m-0-min May on lockdown impact

Passenger car
~ segment down 70%,
- while UVs fall 58%

- OUR BUREAU

Domestic wholesale performance

May-21

(units)

April-21 *Mi

41,536 1,41,194 -70

45158 1,08871  -58

Utility vehicles

.. New Delhl, june 11
:The domestic wholesales
. (dispatches to dealers) of
. automobiles in May de-
-clined drastically on a
month-on-month  (MoM)
basis due to the lockdown in
most parts of the country.
Overall, the vehicle sales
across categories witnessed
a dip of 65 per cent to
- 4,42,013 units in May against
- 12,70,458 units in April, ac-
- cording to SIAM data.
For instance, the passen-
- ger car segment declined by
70 per cent in May at 41,536
- units compared to 1,41,194
units in April this year.
- Similarly, the wholesale of
utility vehicles declined by
. 58 per cent to 45,158 units
. (1,08,871 units), the mon
* data released by the Society
- of Indian Automobile Manu-

il

11,568

-88
;“a Vg

_m

_ S48 %2
4480 88

i,

50294 300462 8
pthroughs 295,257 6,67,841  -56
9

7,135

Electric two-wheelers 31
Total two-wheelers 352,717 995,097

BT
817

13728 01
3
2,

%

Grand total of
all categories
Source: SIAM

The fall in both the seg-
ments has led to the decline
of total passenger vehicles
by 66 per cent sequentially
to 88,045 units in May as
against 2,61,633 units in
April.

In the two-wheeler seg-
ment, the scooter sales de-

Business Standard 9" June 2021

4,42,013 12,70,458

5
-65

clined by 83 per cent se-
quentially to 50,294 units
during the month against
3,00,462 units in the previ-
ous month. The motorcycle
sales declined by 56 per cent
in May to 2,95,257 units com-
pared to 6,67,841 units in
April.

Total three-wheeler sales
also declined by 91 per cent
to 1,251 units in May against
13,728 units in April.

Covid situation

“Since, both May 2020 and
May 2021 were abnormal
months because of the
Covid-19 situation and lock-
downs, comparison of these
two months holds no mean-
ing. Most part of May was
under lockdown in many
States thus impacting over-
all sales and production,”
Rajesh Menon, Director-Gen-
eral, SIAM, said.

He said many members
had also shut down their
manufacturing plants to di-
vert oxygen from industrial
use for medical purposes.

“Indian automobile in-
dustry stands committed to
support the government in
its battle against Covid-19
pandemic through various
initiatives to augment avail-
ability of oxygen, support
health care infrastructure
and local communities,” he
added. /

’
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“Maruti Suzuki, Toyota scrappage
centre set to kick-start next month

Initially, the centre
will start with
dismantling MSIL's
old test vehicles

S RONENDRA SINGH

New Delhd, june 14

Maruti Suzuki and Toyota
Isusho Group's vehicle dis-
mantling and recycling joint
venture — Marutd Suzuki
Toyotsu India Private Limited
(MSTI), situated in Noida, Ut-
tar Pradesh, may kick off next
month,

MSTI is a JV between MSIL
and Toyota Tsusho Group
(Toyota Tsusho Corporation

. and Toyota Tsusho India
Private Limited) with each
owning 50 per cent equity.

Sources told BusinessLine,
the centre at Noida is ready
and some trials were on. The
joint venture was announced
in 2019 and the operations
were to begin during the last
financial year.

Trials begin

“Because of Covid it is a bit
behind schedule. The opera-
tions are expected to start
from July and right now tri-
als are on. To begin with, the
centre will start with the old
test vehicles of Maruti Suzuki

The process will include complete solid and liquid waste
management as per Indian laws and globally approved norms

to the government norms, he
further said.

Sops for new vehicles
Nitin Gadkari, Minister of
Road Transport and High-
ways, in March had an-
nounced that people who
junk their old vehicles and
buy a new one under the pur-
view of ‘Vehicle Scrappage
Policy’ will receive about five-
per cent rebate from auto-
makers on purchase of new
vehicles.

Another official aware of
the development said MSIL's
used car unit True Value will
also bring old vehicles for
scrappage from its outlets.

MST1 is responsible for pro-
curing and dismantling End-
of-Life Vehicles (ELVs). The
process will include com-
plete solid and liquid waste
management as per the In-
dian laws and globally ap-
proved quality and environ-

‘ment standards.

According to the 2019 an-
nouncement, the unit will
have an initial capacity to
dismantle amund 2,000

les per month. MSTI will

 sour ¢ vehicls from dealers

as well as directly from cus-
tomers. According to ana-
lysts, the auto sector is expec-
ted to get a boost from the
increased demand and an in-
vestment of over ¥10,000
crore. An estimated over one-
crore vehicles will be affected
by scrappage policy and
35,000 additional jobs are
likely to be created under the
policy.

Demand in the initial years
could be supported by scrap-
ping of government vehicles
that are 15 years old and over-
all around 2.37 lakh vehicles
belonging to Central | State
governments are likely to be
scrapped, they added.

M&M centre

Apart from MSTI, Mahindra &
Mahindra has also vehicle
scrappage centres -
Mahindra MSTC Recycling
Private  Limited (CERO),
which is a joint venture
between Mahindra Inter-
trade and MSTC (a govern-
ment Enterprise). It has set
up three recycling plants at
Greater Noida, Chennai and
Pune, under the brand name
CERO. !
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Auto Inc Raises
R&D Spending
Amid Cost Cuts

Cos like Tata Tech, KPIT, Capgemini getorders;
EVs, connected car tech among focus areas

Nehal Chaliawala &
Anandi Chandrasekhar Revvlng Up
RE&D spending by auto
Mumbai: Automakersare step- ﬁtms may rise by 6.5% on

ping up investments in techno- avg this year: IHS Markit
logy and future projects, even )

£

have been bagging new
projects from carma- = Tata Motors'
kers even amid the vi- : festmer
rus outbreak, as automa-
kerstakealong-term view in
a competitive environment.
Research and development
(R&D) spending by automoti-
Ve companies is expected to
increase by 6.5% on average
this year, with a focus on soft-
ware and electric vehicles Spending on autonomous
(EVs), business intelligence firm technology remains negligible
IHS Markit said in a report re-
cently A tenth of therespondents
initssurvey were from India. leading Indian automaker, Har-
“Like we have addressed du- ris said the cost savings came in
ring our quarterly results, tech- the form of reduced production I
nology spending is positive,” costs, streamlined rawmaterials |
KPIT said in an email to ET, and headcount.
KPIT, Capgemini and Tata In the long term, cost reduc-
Technologies said the bulk of tions are being achieved by
futureinvestments inR&D glo- shedding legacy IT infrastruc-
berelated to EVs, au- ture in favour of Clond and di-
) svehiclesandconnec- gital systems.
sar technologies. A lot of the savings have been
InIndia, however, EVs attract i
bulk of the investments, which
have been growing despite cost
cuts by automakers in other

as they cut costs to weather =] ?50
the Covid-19 pandemic. ///a \ M&M has outlined

Tata Technologies, KPIT, F‘ Q 23,000 €r capex for
Capgemini and Tata Elxsi g L

Y EVsinnext 3yrs
~9,
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productioninJune
-asstates ock

_They expect to reach
up to 90% of
pre-Covid 2.0 levels

| SHALLY SETH MOHILE
ﬁm@ﬂdumﬂ

/"'Bythe end of June, most auto firms
expect to manufacture 85-90 per

on-month from June 2020 and

ROLLER COASTER RIDE: PV
PRODUCTION VOLUMES

1
manpower amid restrictions, sev-
eral companies including Maruti
halted production for two to three
weeks.

) _Moétcompanlesresumed pro- |
duction last month but they timed

rramped up production sched-

“Auto firms
crank up
production
inJuneas
states unlock

“With 70 per cent of the coun-

try open, 70 per cent of the
demand has also come back,” ¢
said Tarun Garg, director, |
sales and marketing at.

Hyundai Motor India.
He  expects

downs or extend them.

“Though earlier bookings :

are lined up and new ones also
coming, it's too early to make

any projections as there are -

developments on re-opening
every day and this is the first
week,” said Garg.

i
Ashish Modani, vice presi- |
dent and sector head, corpo- |

rate ratings, ICRA, pointed out

that, in line with expectations, |

covid 2.0 induced lockdown

restrictions across key states |
have resulted in a sharp -
wholesale

decline  in
despatches during May.

“While the lockdown situ- :
© ationis easing, the ramp upin

[ Modani.

further '
improvement by the month -
end but this will depend on ;
whether more states lift lock- ;

volume is llkelly tobe greazldual_.
unlike the fast-pac
shaped recovery witn"csseg
during the last fiscal," sai

Passenger vehicle dis-
patches todealers in May rose
year-on-year to 88,045 from
33,546 in May 2020, said the
Society of Indian Automobile
Manufacturers on Friday.

However, since 2020 was a
year when the pandemic dis-
rupted everything, a compar-
ison with 2019 gives a more
accurate picture. Sales fell by
over 50 per cent in most cate-
gories when compared with
2019.

Jayant Davar, co-chairman
and managing director,
sandhar Technologies (an
auto component firm that
makes aluminium die casting,
lighting and other critical
parts), said that even though
production may catch up with
the peak months of January
and March by month-end, the
full month of June will still be
only two-thirds of what it was
in the peak months.
“Production is directed more
at individual companies than
the whole sector,” he said.

Various companies includ-
ing Royal Enfield, Hero
MotoCorp, Honda Motorcycle
and Scooter India, and TVS
that have units in southern
India, have seen production
being halted due to the con-
tinuing lockdowns.

The June quarter will per-
haps be only 40-60 per cent
in revenue terms (the value of
business from OEMs), accord-
ingto Davar,

Othersare also reluctant to
read too much into what isa
gradual uptick in production,

» the reason being that the pro-

duction ramp up happening
‘nowismainlyinthenatu:eot
pipeline filling’ because
automakers have to stock up

 the dealerships.

The inventory at
dealemhlpshasdepleted?:g
days from the normal 25 days,

saidan officlal ata component
| T. “The real test will pe
retail performance of. com-

lies in the mo; %
oo e i s
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An uptickinthe ava

PRESS REPORTS
ON
ELECTRIC VEHICLE
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ilability of public

charginginfrastructure is grqdually
powering green transportation

YUVRAJ MALIK
New Delhi, 1June

here are many reasons

the 30 KW Tata Nexon

EV was the highest sell-
ing electric car in April. Com-
pact SUVs are the flavour of the
season but attractive design
isn't the only factor. One of the
biggest bottlenecks for EV
adoption is the charging infra-
structure, and that seems to be
changing for the better,

For the longest time, there
has been a conundrum: Energy
firms wouldn’t install public
chargers because there weren't
enough cars, Buyers have not
warmed to EVs because there
aren't enough charging points.

Over the past two years,
however, the charging station
network has doubled in India.
There is now one public charg-
ing spot for every 31 new EVs
sold in FY21, according to
latest data.

As of March 2021, India had
4,305 charging stations —
pooled in by power

highest so far. There are other
green signals: the pandemi_c-
induced uptick in automobile
sales; Tesla setting up an EV
factory in Karnataka and a
$300-million fresh investment
in Ola Electric, which has some
major plans.

Dozens of private and pub-
lic-sector entities are partici-
pants in the charging infra-
structure play (see chart). Ola,
for instance, wants to create its
own electric two-wheeler and
charging network for its com-
mercial vehicle fleet. IOCL set
up charging points at its fuel
pumps. Ather Energy, the
biggest electric two-wheeler
firm, is installing its own net-
work of chargers.

Major firms have assumed
pole position in the charging
sub-categories, namely public
charging for CVs, public charg-
ing for PVs, commercial charg-
ing for CVs, mainly three-wheel-
ers and home-based charging.

“We are targeting malls,
tech-parks, society complexes

and points along

discoms, private The hurdieis national  high-
playersand original charging time, ways,” said Akshit
equipment manu- Two standards Bansal, co-founder
facturers (OEMs). exist:ACcharging ofsStatig, an electric
The figure could andDCcharging.  charging network.
shoot up to 7000 DCchargingis “The idea is to put
over 18 months, faster, '_Wt more chargers  where
according to JMK expensive and people have some-
Research. degrades the thing to do for an

“The state-held battery over hour orso when the
players — EESL longuse vehicle gets
and REIL — would charged,” he added.

account for 50 per cent of the
market share. This will be fol-
lowed by some experienced
and established private play-
ers — Volttic, Tata Motors,
and Fortum,” the green ener
gy-focussed research firm said
in a recent report. EESL or
Energy Efficiency Services Ltd
is a joint venture of Power
Finance Corp, NTPC, Power
Grid Corp of India, and REC
Ltd; and REIL or Rajasthan
Electronics and Instruments
Ltd is a joint venture between
the Centre and the Rajasthan
government,
Industry participants said
the demand and viability of
charging stations is improving,
given the uptick in EV sales. In
201920, EV sales grew 20 per
cent 1o 155400 units, but dived
in the coronavirus (Covid-19)
pandemic year FY2110 133,714,
However, sales in the last cou
ple of months have been the

Hero group-backed Ather
has adopted a similar model. A
spokesperson said its network
now totalled 128 charging
points (the highest density in
Bengaluru at 33), with an aim
to cross 300 by December. Each
Ather also comes with a home
charger that can be plugged
into a wall socket.

The other major segment is
electric three-wheelers used for
commercial operations. Here,
a number of companies,
including Noida-based Volttic,
have created large assets to
charge EVs overnight. Experts
said EV adoption is being led
by this segment, which has
seen major demand from last
mile players such as Big Basket,
Amazon and Flipkart.

Cost-saving is the single
biggest selling point of EVs. The
30 KW battery of the Tata
Nexon, a Statiq spokesperson
explained, takes just 2180 to

N ——

SPARKS IN THE SECTOR

Key players in the charging infrastructure market

Presence

icles get an electric charge

charger costs (60.000-70M
while a DC charger can cos|
upwards of €0,00,000, accord:
ing to the Statig executive.
A bunch of solutions have
come up for commercial two-
and three-wheelers. Much
work is being done to figure out
the feasibility of the battery:
swapping solution. Charge
Zone, a Vadodara-based start-
up that offers DC chargers for
electric busses, has recently
acquired Ola Electric’s battery
swapping assets.
¢ .{)}Zhagy Singhal, founder of
nanotechnology firm Log9, dis-
putes the long-term viability of
battery swapping. “The batter-
ies required are higher than the
number of vehicles, which
results in inventory lying
vacant. Secondly, nobody is
sure that the swapped battery
will offer the same range —
which is crucial when it comes
to commercial operations.”
Here, Singhal pitches Log9's
proprietary “‘Rapid Charging

Battery Packs" that can charge
in 15 minutes and offer a true

ACandDCchargers | Operatingat corporate offices of
foraW,3W,uW,and | Infosys, McKinsey, Fidelity, HP
electric buses Computing, TESCO, P Morgan
and Amazon along with having
publicinstallations at
Indore, Mumbai, Delhi
and Gurugram
(harge 10 FastDCchargersfor | Ashok Leyland, EEE-Taxi, Shuttl,
Tone eledricbuses SmartE, BluSmart, BajajAuto
Fortum 100 Publiccharging Seven Indian cities
(hamge specifically for e-4W
&Drive
REIL 800 | Publiccharging All major metroand non-metro
infrastructure cities
EESL 1200 | Publicand NOMCDelhi, (MRLChennai,
captive charging Maha Metro Nagpur, Noida
Authonity, SDMC Delhi, NKDA
Kolkata
M 25 ACand DCchargersfor | Pan-India
Technologies 3W, battery swapping

(aptian: Key players in the charging infrastructurs market

THE CHARGING MATH

The registered EV'sales in March 2021 has steeply

grown to 25,640 units, registering a m-o0-m increase
of 34.2% and y-o-y increase of 88.2%. The FY2021
sales of registered EVs is more than 134,000 units. ,§
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charge and offers a range of 250
km. On the basis of cost-per-
km, Nexon is cheaper than
even CNG-powered engines
that run at roughly 2.5 perkm,
. The hurdle, then, is charg-
ing time. Two standards exist:
AC charging and pc charging,
DC charging is faster, but more

expensive and degrm;\:s the
battery over long use. Thar is
why AC charging is more com-
monplace. But the difference
in time is stark, and so is the
cost difference. Tata Nexon will
take one hour to fully charge
on DC current, and 8-10 hou

on AC current; A standard A~

range of 60-80 km for three-
wheeler EVs. Log9, he says,
signed contracts for pilots with
Amazon, Vogo, Shadowfax,
Delhivery, among others,
India is riding high on the
Faster Adoption and
Manufacturing of Electric
Vehicles (FAME) I and FAME
Il schemes. Under FAME 11,
which has an outlay of 10,000
crore, 3,397 charging stations

2,636 were approved as of
2020. They cover 62 cities,
with the highest number in
Maharashtra, followed by
Karnataka and Tamil Nadu.

InSeptember 2020, the gov-
ernment invited tenders for
1,500 charging stations to be set
up along 25 national highways.

Likewise, policy tweaks
have encouraged private play-
ers. The most significant step
has been to treat EV charging
asa“service”, allowing anyone
to set up and operate an EV
charging station without a
licence. In the Union Budget
announced in July 2019, the
GST rate on EV charger/charg-
ing stations was reduced from
1810 § per cent.

But the problem of time
remains. "Despite the fact that
the FAMEI1 policy gives impor-
tance to encourage charging
stations, the government must
give serious consideration to
invest in battery swapping tech-
take several hours for a full |

" said Shashidhar of /
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pt EVs from registration fee

The Centre has already ap
proved ¥18,100-crore produ
tion-linked incentive schem
for building mega factorit
to manufacture batteries ¢
accelerate adoption of BOY
in the country, to curb the @
imports. The governmen
has committed to reduce cal
bon footprint by a third b
2030 from 2005 levels.

ZGovt plans to exem

OUR BUREAU
N_au.,lfn june 1
To encourage electric mobil-
ity, the government proposes
to exempt battery operated
vehicles (BOVs) from pay-
ment of fees for issue or re-
newal of Registration Certi-
ficate (RC)and assignment of
new registration mark.

In places like Delhi, the

2021, to further amend the
Central Motor Vehicles Rules,
1989 proposing to exempt
BOV from payment of fees for
the purpose of issue or re-
newal of RC and assignment
of new registration mark.
This has been notified to en-
courage e-mobility,” a state-
ment issued by MoRTH on
Tuesday said.

State  govefnment  has
already exempted road tax
on BOVs. Such an incentive-
based policy will encourage
large-scale adoption of elec-
tric vehicles (EVs) in the
country.

“The Ministry of Road
Transport and Highways
(MoRTH) has issued a draft
notification dated May 27,

Business Standard 14t June 2021

FAME Il tweaks charge up
electric 2-wheeler firms

SHALLY SETH MOHILE
Mumbal, 13 June

lectric two-wheeler makers have
E either reduced prices of their

models or will be doing so in the
next few days, following an increase in
incentives under the second phase of the
Faster Adoption and Manufacturing of
(Hybrid &) Electric Vehicles (FAME)
scheme by the government.
~The higher incentives, say manufac-
turers, will encourage them to reduce
prices and the initial high acquisition cost
for buyers, thereby accelerating the adop-
tion of electric two-wheelers.

The government had on Friday made
a partial modification in the scheme for
FAME in India Phase II, including increas-
ing the demand incentive for electric two-
wheelers to 15,000 per kilowatt hour
(kWh), from the earlier uniform subsidy
of ¥10,000 per kWh for all electric vehicles
(EVs), including plug-in hybrids and
strong hybrids, except buses.

In the la;est modification, :]he  OTHERS
Department of Heavy Industries also ——
capped incentives for electric two-  Hero Electric
wheelers at 40 per cent of the cost of  (Okinawa Autotech
vehicles, up from the earlier 20 per cent.  sgasedonm

Depending upon the model and the

CHEAPER RATES
~ Ex-showroom prices

ATHER ENERGY

Delhi

450x

450 Plus
Bengaluru
450x

450 Plus

< S : 1
despite the pandemic. With this additional
subsidy, he expects electric two-wheeler
sales to disrupt the market and clock 6 mil-
lion-plus units by 2025.

India sold a total of 143,821 electric two-
wheelers in 2020-21, a decline of 6 per cent
year-on-year, according to the Society of
Manufacturers of Electric Vehicles
(SMEV).

Emboldened, Hero MotoCorp-backed
Ather now plans to ramp up distribution
atan accelerated pace and reach 100 cities,
against the earlier plan of 30. It is also look-
ing to advance capacity expansion plans
bysix to nine months. “The place in Hosur
allows us 3x expansion,” he added.

Rakesh Sharma, executive director at
Bajaj Auto, lauded the government’s move,

146,926
127,916

132,426
113,616

159,000 | 144,500
139,000 | 125,490
*Price (¥) reduction
8,000 to 28,000

7,500 to 15,000
Source:

Ather Energy and Hero Electric, have
: in the range of 15,000~
 will announce price cuts \

the price

reduction narrc

now). Also, the gap is narrower when one
compares the on-road prices, which is
what customers actually pay (not ex-show-
room prices),” said Tarun Mehta; co-
founderand chief executive, Ather Energy.

The higher incentives and the sub-
sequent price reduction make EVs a lot
more affordable and bring them into the

buyers,

consideration set of

saying it showed the Centre's commitment
to EVs and laid to rest all worries.

However, Sharma isn’t as enthusiastic.
“While this is helpful, it will not change
the dynamics. That will happen only when
battery costs come down,” he said. Bajaj
will take a call on the price cut on the e-
Chetak in the coming days, said Sharma.

Sudarshan Venu, joint MD, TVS Motor,
said sustainable mobility solutions are
very important for the future and TVS is
investing significantly behind this.

“The improved incentives for electric
two-wheelers will increase penetration
and encourage further indigenous invest-
ments in future technology,” said Venu.
“The latest step will address the issue of
high sticker price of electric two-wheelers.”
said Sohinder Gill, director-general, SMEV.,

L
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“As air quality alarm bells ring, electric
- vehicles see a window of opportunity

Shilad
@timesgroup.com

Pune: Skyrocketing fuel pri-
ces and rising air pollution ha-
ve ensured that electric vehi-
cles are in prime position to
make inroads into a market
that's got its eye on a cleaner.
greener future.

Preliminary studies, by In-
dian scientists and those abro-
ad, have found a link between
polluted air, and severe infec-
tion and increased mortality
from Covid-19. Fuel prices are
well over the Rs100/litre-mark
across India.

Last September, a study
acrosssix cities by Indian Insti-
tute of Tropical Metrology
(IITM)found that people in citi-
es exposed to higher baseline
levels of PM25 run a higher
risk of dyingof Covid-19,

“PM25 penetrates deeply,
reaching the base of the lungs
and entering the blood system.

THE WAY
FORWARD

Long-term exposure leads to
dysregulation and compromi-
ses the immune system. A per-
son with a compromised im-

) —alitre of petrol
costs over Rs100 in many cities

CLEANER,

L= —
» Public transport
systems are among

the worst-hit by Covid

lockdowns = ¥ 4

> In major @ L
cities, surveys ~—~
showed transit

ridership was down

by 50-90%

> As per studies,

the pandemic has
“increased the
interest in private
vehicle use as
consumers feel safer
and protected from
the virus in cars than
on public transit"

> Experts believe
governments must

invest in EV
@) infrastructure
> Researchers

have found that even
a slight spike in fine
particulate matter
could be associated
with an 11% increase
in a given area's
Covid-19 death toll

(UNITS SOLD)

W2019-20
2020-21

AUTO SECTOR (uniTs soLn)

2020-21 f

“ Due to the higher cost, people often

choose not to buy EVs — despite the |

‘overall savings in fuel and additional utilities.

- To tide this over, manufacturers must <

' produce aspirational vehicles with i/'. )
o

value addition, just like what Tesla
did in the United States

= Rahul Walawalkar | rounoer avo PRESIDENT,
INDIAN ENERGY STORAGE ALLIANCE

EANER, GREENER

(While electric two- and
three-wheelers saw a decline
In sales, electric four-wheeler
sales increased in 2020-21 by
53%; the figures do not include
electric three-wheelers, which
are not required to be
registered with the local RTD)

2019-20 I 2525000

1.86,15188 (-13%)

With a surge in home deliveries, last-

mile logistics services have increased
their contribution to pollution levels in urban
i, areas. Mandating/incentivising them to yse
EVs for a certain percentage of their fleet
would help curb pollution as well as boost
the presence of EVs in urban mobility
- Sulajja Firodia Motwani

EXECUTIVE OFFICER, KINETIC GREEN

i | FounpER AND e

ring was on the expensiveside.

“The PL1, and FAME subsi-
dies that apply to vehicles
which haveamostly local supp-
ly chain, will force companies
to indigenize their supply cha-
in. However; setting up a cell
manufacturing facility is so-
mething that start-upsdon't ha-
ve the financial wherewithal
fm:'l‘lmwmhm'etobednmby
the few players who have ac.

ding," said Ravneet leleela.
‘ .d':ﬂbmhwdﬂea'off\ﬁ)qc

- which manufactures electric

from Herp,

Activists insisted that a
push towards EVs notwith-
standing, the answer to increa-
sing the demand for public
transport lies in Improving re-
liability and frequency

“Most people have little
choice but to use buses post
pandemic, as other options are
becoming expensive Concent.
rate on public transport buses,
improve their efficiency and
reliability, and you will see im-
provement in air quality,” Su-
Jit Patwardhan, founder of the
citizens’ group Parisar said.
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Bengaluru, June 12

Electric two-wheeler manufac-
turers have termed the gov-
ernment’s decision to increase
subsidy for electric vehicles by
50 per cent under the FAME I
scheme as extremely encour-
aging and a big boost to the in-
dustry.

The government on Friday
modified the scheme for

Faster Adoption and Manufac-

turing of Electric Vehicles in
India Phase II (FAME India
Phase II), increasing the de-
mand incentive for electric
two-wheelers to 15,000 per
kWh from the earlier subsidy
of 10,000 per KWh for all EVs.
The heavy industries ministry
has also capped incentives for
electric two-wheelersat 40 per
cent of the cost of the vehicles
from 20 per cent earlier.
Sudarshan Venu, Joint Man-
aging Director, TVS Motor
Company, said that the gov-

AYUSHI KAR
Mumbai, June 14
Rattanindia
which recently acquired a
stake in homegrown electric
two-wheeler
Revolt Motors, will invest to
expand the network of service
centres and dealers across 35
cities.

solar portfolio to GIP group, max  co-founder  Rahul
\ and is reinvesting some of the  Sharma, fora 43 per cent stake
in the company.

\ money into the EV space.

EV space, with the govern-
\ ment’s push for electrifica-
| tion, we think this sector

holds a huge promise for

growth,” said Anjali Rattan,
promoter of Rattan India En-
terprises.

* Rattan India Enterprises

Business Line 13th June 2021

‘Higher incentives under FAME IT will
be a game-changer in EV adoption’

ernment’'s move was ex-
tremely encouraging. “We wel-
come the government’s
continued support to EVs. Sus-
tainable mobility solutions
are very important for the fu-
ture and TVS is investing signi-
ficantly behind this. The im-
proved incentives for electric
two-wheelers will increase

penetration. Such policy direc-

tion should lead to the indi-
genous development of future
technology,” Sudarshan Venu
said.

Price cut likely

Electric two-wheeler start-up
Ather Energy termed the gov-

ernment move as phenom-
enal. “It will reduce the gap in
pricing between a gasoline-
based two-wheeler and elec-
tric vehicles,” Ather Energy’s
CEO Tarun Mehta told Busi-
nessLine. He said the tweaking
of the policy will help reduce
the price of the electric two-
wheelers by around %15,000.

He further said that such in-
centives change the dynamic
of the market completely.

“The customers’ shift to-
wards buying electric vehicles
will be faster now as the total
ownership cost of such
vehicles is much lesser than
the petrol-based vehicles.”

~ Makers gung-ho

“The sales of electric two-
wheelers have grown despite
the pandemic. With this addi-
tional subsidy, we expect it to
disrupt the market,” he said.
Mehta said once the lockdown
restrictions are eased, the
pent-up demand will gallop

Business Line 15t June 2021

= SO . ;
RattanIndia to invest in expanding
Revolt Motors’ presence across 35 cities

Enterprises,

manufacturer,

Funds for this investment

were secured after RattanIn-
l dia Group sold off its entire

“We are really bullish on the

Revolt Intellicorp’s Rv400 and
RV300 e-motorcycles

Intellicorp, founded by Micro-

Anjali Rattan also disclosed
that Revolt Motors has a deal
with Domino's to convert its
delivery fleet to electric
vehicles. he X150-crore invest-
ment will be used by Revolt
Motors to expand the net-

_work of service centres and
dealers to 35 cities, and also

for Revolt.

present

the

which will lead to a spurt in
sales. Customers will now look
atbuyingan electric scooter as
their first choice compared
with what it was earlier, he
pointed out. The five-year pro-
jected figure will now be
achieved in three years, he
said.

Suhas Rajkumar, Founder
and CEO of electric two-
wheeler start-up Simple En-
ergy, said, “Manufacturers like
us will benefit as this move
will significantly improve the |
uniteconomics and accelerate ‘
the EV adaptation as it be-
comes much more
affordable.” |

Bhavish Aggarwal, Chair-
man and Group CEO, Ola, said:

“Our Ola Futurefactory will
be comingonlinesoonand we |
will be aggressively pricing |
our products. With yesterday’s |
policy incentives, we will be
able to accelerate the global
transition to sustainable mo-
bility even faster.” /

bikes. The Fame II subsidies
announced on June 12 also
come right on time, which
would translate into an in-
centive of ¥48,000 per bike

According to Anjali, the fo-
cus of investments by Rat-
tanIndia Enterprises will be
mostly towards businesses
that are growth oriented with
quicker returns. “Most of our
holdings
thermal power which re-
quires an extremely high cap-
ital expenditure and a huge
debt, moreover the thermal
power industry is less likely to
grow,” Anjali explained. An-
jali’s previous foray into solar
power was also abandoned
due to high capital expendit-
ure, which along with the tar-
iff drop to X2 per unit made
venture unprofitable.
Thus, most new investments

are in

expand the network of switch
stations within cities to im-
prove vehicle range for the

had announced in April that it
is investing X150 crore in elec-
{c motorcycle maker Revolt

for Rattanindia Enterprises
will be tech-based. / ’




PRESS REPORTS
ON TRACTORS

Business Line 10t" June 2021

Tractor volumes decline in
May as rural sales take a hit

But industry players
optimistic of
demand revival

G BALACHANDAR
Chennal, jJune 9 P

Domestic tractor volumes
saw a decline both year-on-
year and month-on-month
during May as the second
wave of Covid-19 and the res-
ultantlocalised lockdowns in
rural areas affected sales.

However, declining daily
new cases in the past one
week and the start of mon-
soon and other favourable
factors provide a hope for re-
vival of demand soon.

During May, total domestic
tractor volumes stood at
55,609 units compared with
60,441 units in May 2020,
posting a decline of 8 per
cent. The drop was 12 per cent
when compared with sales of
63,422 units in April 2021, ac-
cording to the data provided
by Tractor and Mechanisa-
tion Association.

During the first wave, most
of the semi-urban and rural
| areas were insulated from
| the impact of the virus and
| hence when the lockdown
| was lifted tractor sales star-
ted to pick up helped by pent-
up demand and strong gov-
ernment focus, record agri

output  and favourable

monsoon. A
“This time the situation
~ — e

didn't appear to be like last
year. There have been a lot of
restrictions imposed in rural
markets and States extended
stringent lockdowns at the
regional level in the past
couple of months and thus
demand remained sluggish,”
said Raman Mittal , Executive
Director, International Tract-
ors Ltd.

High Covid cases

The number of cases in rural
regions is much higher this
time compared to the peak
seen last year, and health in-
frastructure in these regions
is also limited.

“While this could impact
tractor sales in the first
quarter of fiscal 2022, agri-
culture income is likely to re-
main healthy given good rabi
crop and healthy mandi ar-
rivals seen in April and May.
Also, expected normal mon-
soon and better reservoir
levels, will support agricul-
ture income for the rest of
the fiscal as well,” says Anuj
Sethi, Senior Director, Crisil
Ratings Ltd.

On the manufacturing
front, there could be minor
challenges on the supply
chain initially in the first
quarter of this fiscal. Also,
companies are looking to ad-
opt different processes due
to absence of oxygen heating
process in fabrication works
as industrial units had to di-
vert their oxygen production
to support Covid-hit patients.

As the daily new infections
have come down signific-
antly in the past couple of
weeks, industry representat-
ives express optimism over
demand revival.

Green shoots of recovery
“It is heartening to see the
Covid cases reducing sharply.
This is leading to sharp im-
provement in farmer senti-
ments and green shoots of re-
covery are visible, A bumper
rabi harvest, record procure-
ment, food prices holding
up, gradual opening up of
Mandis and expectations of a
normal monsoon will pave
the way for growth in the up-
coming season,” said Hem-
ant Sikka, President-Farm
Equipment Sector, Mahindra
& Mahindra Ltd.

On a low base of Q1 last
year and.expected recovery
in demand during July- |
September, tractor sales are |
expected to be still higher |
during the first half of this

fiscal. / 3
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Swaraj eyes horticulture
segment with orchard tractors

Benwuru. )um 7

Swaraj Tractors, part of
Mahindra Group, is eyeing hor-
ticulture as a focus area for its
orchard tractors. The company
sees good demand coming for
such orchard tractors from
States such as Maharashtra,
Karnataka and Gujarat, where

. mechanisation has picked up

in horticulture segment, said
Harish Chavan, CEO, Swaraj.
The orchard tractors are

smaller tractors in the range of
| 17-25 Hp and Swaraj offers two

~ wheel drive (2WD) as well as
four wheel drive (4WD) vari-
a\nts under its portfolio.

) said the orchard tract-

~ sald. The market

ards. “Currently, we are also
working on a light weight
series in this segment to enrich
our portfolio," he
added.
“Mechanisation
in horticulture is
going to be our fo-
cus area,” Chavan

for these tractors is
rapidly growing

~ in Karnataka and Harish Chavan
~Maharashtra

along with some other states as
the need of farm mechaniza-
tion is being realized in the
horticulture  segment, he
added.

Chavan said the orchard
tractors contribute to about 5
per cent of Swaraj's domestic
sales. The company s also ex-

its presence in the

ch- melement segment.

“We are also working on dif-

ferent mechanisation tools
which can be used in low row
spaces which
could be used for
spraying,  crop

care and other
practices in horti-
culture, We are in
fact looking at the
entire  farming
value chain and
working on a solu-
tion,” Chavan said.

Swaraj offers a wide range of
basic implements and special
purpose implements like
potato planters, straw reapers
and balers. Swaraj, which also
manufactures Combine har-
vesters and tractor mounted
combine harvesters, saw total
implement sales of ¥148 crore
during fiscal 21, including har-
vester sales of 60 crore.
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PRESS REPORTS
ON

WORLD AUTOMOBILES
Business Standard 4t June 2021

Teslabegins

forIndiaentry

ship and senior level roles in India,
ing to a person familiar with the matter, a
it gears up to break into one the world's big-
gest emerging car markets.

The California-based maker of electric
vehiclesis recruiting fu;'p‘psitions‘lpdudhg
a head of sales and marketing, and a head
of human resources, the person said, asking
not to be identified. A Tesla fan club
tweeted last week the company had
brought on board a senior legal counsel.

Chief Executive Officer Elon Musk all
but confirmed Tesla would enter India in
January after months of speculation. The
world’s second-richest man on Jan. 13
tweeted “as promised” in response to a
report on a Tesla-focused blog that the
automaker was in talks with several Indian
states to open an office, showrooms, a
research and development center — and .
possibly a factory.

Local media reported last month that |
Prashanth Menon, who has been with Tesla |
for around four years, was elevated to coun- |
try CEO. y

Tesla didn't immediately respond to a
request for comment. i

The EV maker is closely monitoring '
announcements from the government |
regarding changes to the country’s goods- - |
and-sales tax that may reduce the cost of .
owningan electric car, the person familiar !
with the matter said. It’s also waiting for ','.I
further incentives for EV makers under
India’s production-linked incentive pro- §
gram before it makes a real push into the
country, d

Under the PLI, as it's called, manufac-
turing incentives will rise each year in an !
ongoing effort to entice the world’s biggest
brands to make their products in Indiaand
export to the world. Last month, India'scab-
inet also approved a 218,100 crore ($2.5 bil-
lion) plan to boost battery storage capacity
10 50 gigawatt hours. :

Tesla’s foray into India may well pmvv,e-H
challenging, however, even with sweet-
eners. Unlike China, India hasn’t mlle"doul_::
the welcome mat for electric cars. Tesla set. |
up its first factory outside of the US in A
Shanghai and now dominates sales of pre-
mium EVsin China. EVs account for about
6 per cent of China’s annual car sales. |
according to BloombergNEF, compared to
lms'lt'::anlperceminlndia. A

€ expensive cost of Tesla is
viewed as a sticking point too, Alc oh
India is home to a budding middle class:
Pricey automobiles remain well out of reach
ofthe vast majority of the population.

-

Economic Times 2" June 2021

Bloomberg

Daimler and Nokia settled
their dispute over the licen-
sing of wireless technology
patentsin cars, endingalegal
battle that has been been wat-
ched beyond the auto indust-
ryandinitially threatened sa-
les of the iconic Mercedes
brand in its home country.
The deal resolves all legal
proceedings between the two,
including a complaint made
by Daimler to the European
Commission about Nokia.
The companies agreed not to
disclose the terms of the pact
inajointstatement.

The settlement “isa hugely

significant milestone which
validates the quality of our
patent portfolio, the contri-
bution of Nokia's R&D tothe
connected vehicle industry,
and the growth opportuniti-
es for our automotive licen-
sing program,” Jenni Lu-
kander, president of Nokia
Technologies, said in the
statement.

Nokia and Daimler locked
horns in Germany’s courts
lastyear because themaker of
the Mercedes-Benz refused
the Finnish company’s de-
mand to pay a lump sum for
patents used in its vehicles.

Daimler instead wanted its
supplierstobuy the technolo-
gy from Nokia, which would
mean lower fees for the use of
the intellectual property.

Modern automobiles are

| brimming with electronic
gadgetry and the industry

has casually likened its pro-'

Daimler, Nokia End
Threatened Car Sa

ducts to smartphones on
‘wheels because the wireless
technology allows occupants
to make calls, stream music
Ordial'emergencysewicesjp
case of an accident. Traditio-
nally, automakers require
that parts suppliers like Con-
tmental handle patanm ) yal' "
ty issues and indemnify
them for any demands that
may come later.

The German litigation last
year culminated in a decision
by a Dusseldorf court to refer
the case to the European

Union’s Court of Justice to
examine the issue. At that po-
int, Nokia had won two ru-

lings in German courts aga-
inst Daimler saying the car-
maker violated its patents.
While these injunctions for-
n:all:irtsal:lt‘l'mnzed‘ d Nokia to
stop its adversary's car sales,
Daimler was able to avert the-
ir enforcement while appeals
were pending.

“We welcome the settlement

20
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esla Recalls 6,000 U S
over Potentially Loose B

Washington: Tesla Inc is recal-
ling nearly 6,000 US vehicles be-
cause brake caliper bolts could be
loose, with the potenti- ;
altocausealossof tire
pressure, documents
made public on Wed-
nesday show.
Therecall covers cer-
tain 2019-2021 Model 3
vehicles and 2020-2021
Model Y vehicles, Tes.
la'sfiling with the National High-
way Traffic Safety Administra-
tion (NHTSA) said it had no re-
ports of crashes or injuries rela-
ted to the issue and that the

Economic Times 9t June 2021,

clients “in terms of both age and
cugure" — beyond its racing fans
andsports car clients who already
covet its branded jackets, T-shirts
and hats,

The customer base for Ferrari’s

company will inspeet and tigh

ten, or replace, the ealiper bolts
asnecessary. ALY s

Tesla said that loose caliper

-

the brake caliper to
separate and con-
@ tact the wheel rim,
which could cause

alossof tire f
re in "vqry rare i
cumstances." The
, company said that,
inthe "unlikely event" thereis:
hicle damage from a loose o mis-
sing fastener, it wil] arrangefora

tow to the nearest service center
forrepair. Reuters

== bolts could allow

Economic Times 12t June 2021

FASHION & FAST CARS

This Car Crushes, says Musk
as Tesla Unveils Fastgr Model

‘The new version is
designed fora
future where cars
drive themselves’

Hyunjoo Jin

Tesla delivered a high-perfor-
mance version of its Model S on
Thursday, aiming to reignite in-
terest in the nearly decade-old se-
dan and fend off rivals such as
Porsche, Mercedes-Benz and Lu-
cid Motors in the luxury electric
vehiclemarket. s
Tesla redefined electric cars in

|

-;us'i THING az\?’o‘l

LUDICROUS IS PLAID

cars is limited by
‘design to under
- 10,000 vehicles a
year — fewer cli-
-ents than Bottu-
ra's new restau-
rantcould serve in
tht(al same tlime -
and the luxury
carmaker has said
it hoped its so-cal-
led brand extension strategy wo-
uld account for 10% of profits wit-

2012 when it launched its high-end
Model S with a sleek design and
long -range, and chief ex-
ecutive Elon M

advertising.
Themodel is “faster than any Por-
sche, safer than any Volvo”, said
Musk, wearinga black leatherjack-
et, after he drove the Model S Plaid
down a test track onto the stage.
He said he expects to produce
1,000a week next quarter.
Ahead of the event, Tesla raised
price by §10,000 to $129,990 aga-
$79,990for along-range Model S,
“TheModel S hasnot been chang-
ingalot in terms of looks over the
Past almost decade,” said Jessica
Caldwell, executive director at car
information provider Edmunds,
: to offer consu-
more ... like new
" Reuters




audit of Renault-Nissan’s TN plant

Employees had

;

“4lleged that Covid
Rorms were not

“followed at the unit

OUR BUREAU
(ﬁhelr{nr.al May 31 i
The Madras High Court on
Monday ordered senior offi-
cials of the Directorate of In-
dustrial Safety to visit the
Sriperumbudur factory of
Renault-Nissan on Tuesday to
ascertain whether Covid-19
protocols are followed in the

' factory.

“It is hoped that after the
day off today, the workmen

“rwill resume their duties to-

morrow, so that the inspec-

““tion may be made and repres-
" entatives of the workmen

may interact with the con-
cerned government official,
along with the representat-
ives of the management, to
check the relevant paramet-
ers and arrive at some form of
solution,” said the order by
Chief Justice Sanjib Banerjee
and Justice Senthilkumar
''Ramamoorthy.

The interim order was on a
petition filed by workmen of

“+'Renault- Nissan (India) Pvt Ltd

Through Renault - Nissan (In-
dia) Thozilalar Sangam on fol-
lowing Covid19 protocols in

PRESS REPORTS
ON
COMPANY NEWS

Business Line 15t June 2021

'Madras HC_(;rders Covid-related

The car maker said it was following all the required guidelines

the factories. The manage-
ment and the workers at the
Renault-Nissan India manu-
facturing facility at Sriperum-
budur are in conversation, but
several unresolved issues re-
main. It is the assertion of the
petitioning workers that the
employer cannot avail of the
exemption to the lockdown
without complying with the
attendant conditions of main-
taining Covid protocol, partic-
ularly social distancing,

Distancing norms
According to the workmen,
the distancing norms cannot
be maintained in the produc-
tion procedure adopted by the
employer, particularly in the
assembly line,

It appears that a member
from the Directorate of Indus-
trial Safety paid a visit to the

factory on May 26, but the fact-
ory was closed on that day.

The workmen did not report
for duty on Monday in protest
against the perceived non-ad-
herence to the Covid protocol
by the employer.

The employer, however,
maintained that all precau-
tionary steps have been taken
and the employer is open to
any surprise or other inspec-
tion by an appropriate govern-
ment official to ascertain
whether Covid protocol is
maintained at the factory.

It was suggested by the
workmen that if there is a gap
between two cars in the as-
sembly line, social distancing
norms may be maintained by
allowing three or four work-
men to work on the vehicle ata
time, instead of six or eight of
them working on one vehicle

at the same time. Itis also sub-

mitted on behalf of the wo
men that the wearing of face
shields may not be appropﬂ_a‘fe
ate and, in any event, dents
and damages cannot be con-
veniently identified throuaiu‘
a shield.

The court order hoped
all safety norms are in placg
and there is no compromise
onsuch an accountto keep up
the production at the factory.
The distancing norms have to
be maintained without excep-
tion. For such a purpose, the
management and the work-
men should continue their
discussions to arrive at a reas-
onable solution in the course
of the week.

¢

Amicable solution

It will be open to the manage-
ment or the workmen to re-
quest the concerned govern-
ment official to be present
during the discussions to me-
diate between the two sides, if
necessary.

Itis hoped that an amicable
resolution be reported to the
court when the matter ap-
pears on June 4.

The employer should indic-
ate the number of workmen
infected, including thedetails -
of how many are in hospital
and how many are at home,
the order said. / '
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Pankaj Doval &
Nandini Sengupta | TNy

New Delhi/Chennai: Mer-

¢ cedes-Benz will discontinue sxmpetta'dealer p&ft(a)fbial]i‘lt:"
dealer discounts in India as by elnninaﬁ;!lgcechanwar
Boodal S LS hon gl
¢ pect sales network, g up em,
: {ﬁgresponsibiﬁtyof distribu-  brings in more transparency  stock

¢ tion, warehousing, sales, and

¢ customerregistrations under Theec:-leearl‘g;s zvalll! sc::ﬂnue t9|: epstmv' p |
S brella. exp el wcas., e.ﬁ,; a7

> ”T“SIS“E‘ thl(;eﬁrst instanceof | drives, engage in vehicle delivery, and after- | £ ]
{ anautocompany carryingout | cajac However, they will not be carrying

¢ direct sales with the dealers
¢ and retailers —now known as
i franchise partners — getting
i engaged only for enquiry, cus-
5 tomer experience, deliveryand
i service support, earning a
i commission and incentive on
the volumes they do.

The company said that the
new model, under its ‘Retail Of
The Future' (ROTF) program-
¢ me, will ensure that customers
¢ et the same price and offers,
i through a centrally control]gd
i setup, and do not face issues in
: getting access to any var!am,
i -colour or model type as direct
billing is happening from the
India headquarters. {

“The dealers will continue
to provide brand experience,
ca)rowcase. test drives, enga-
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penalties if st aren ui-

dated(soklif;or?:il.x;ebythem. alers and give them time to
Schwenk said that for the engage in customer experi-

customers, the measure will ence and sales, andafter—sa-

not have any direct change in  les functions. Fro) disco

experience. “The customer unt agent, we want to trans

still gets to choose the carfrom  form them into a real sales

our online channels, or at the  agent,” Iyer said. /

schedules due to Covid-19

ing June 1-5 and also on 12t
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safety of employees
and stakeholders

OUR BUREAU
Chefnaljune1 T

Coimbatore-based auto parts
maker Pricol is extending
shutdown  schedules  for
some factories and effecting
partial  production opera-
tions for other units,

“In view of the widespread
‘Tesurgence of the Covid -19
virus resulting in a serious
pandemic situation, various
State Government(s) have en-
forced a total lockdown in
their respective States. Con.
sequent to that, we inform
that during June, there wil]
be disruption in operations
in our plants,” the company
informed the stock ex.
changes.

Plant1and 3 in Coimbatore
and Plant 2 in Gurugram
(Haryana) will be closed dur-

19" and 26" of this month,
The Pune unit (Plant 5),
Plant 7 at Rudrapur(Ut-
tarakhand) and Plant ¢
(Gurugram) will work for
only four days a weel :
(Monday to Thursday)‘”‘an@
will be closed on Friday & Sat-
urday except for exceptional
operations. '
Plant10 at Sricity in Andhra
Pradesh will operate for three
days a week ( June 7-30 ) and
will be closed on Thursday,
Friday & Saturday, except for
exceptional operations,
Considering the serious-
ness and dynamics of this
situation, the company is tak- |
Ing various measures to en-
sure the health and safety of
its employees and all jts
stakeholders and comply
with the directives regularly
being issued by the Central
and the State Governments
besides the local authoriti
it said. LT B 7
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"TVS Motor

opens marquee
showroomin Iraq

Economic Times 2" June 2021
INDIA 2.0 PROJECT

VW Aims o Quadruple Sal

OUR BUREAU
Chennai,May 31

TVS Motor Company, one of In-
dia’s leading two-wheeler and
three-wheeler manufacturers,
on Monday announced that it
has inaugurated a new mar-
quee showroom in Baghdad,
Iraq with distribution partner
Ritaj International General

Trade LLC.

in 2022,” Ashish

irector Volkswagen

.told ET. This is in

V Group’s target of

arket share in India by

2025 under its I .0plan, which is be-

ingled by Skoda 1

just about 15,600 ars in 2020 accounting
foramarkets 0.6% . Expertsattri-
bute this to ¢ options from the

, something which

company enoughre
carsevery year.
While the gropp
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"Mercedes-Benz rolls out luxury
SUV Maybach atX2.43 crore

Company sells all the units before launch;
- sees V-shaped recovery in luxury car space

| AYUSHIKAR

Mumbai, june 8

| Riding high on the mo-
mentum of the launch of anew
retail model in India, Mercedes
Benz rolled out its first-ever
SUV offering in the coveted
‘Mercedes Maybach’ range
priced atX2.43 crore

Speaking to BusinessLine,
MD & CEO of Mercedes Benz In-
dia, Martin Schwenk, said
“with our two back to back
launches, Mercedes is seeking
to be ahead of the curve and in-
vigorate the market with posit-
ivity at the end of the second
wave.”

All the 50+ units for this
premium SUV, Mercedes-May-
bach GLS 600 4Matic, have

| already been sold and the next
set of these customisable SUVs

| will be delivered and sold to

| customers by the first quarter
of2022.

Selling all of their units be-
fore the launch, Schwenk be-
lieves that this is the first indic-
ator for the V-shaped recovery
in the luxury car space.

“This is extremely healthy
demand unlike lastyear, where
there was a spike in sales due to
the pent up demand, where
people could still order even
though the car is not being
made at the moment,” he ad-
ded.

Second-hand cars
Schwenk also debunked the
prevailing understanding that
the luxury used-car business
has seen a major uptick as a
consequence of the pandemic.
Presently, one in four cars
sold by Mercedes is a used car
and this trend has not seen a
major change as a result of
Covid for Mercedes.
“People who are either first-

a
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Martin Schwenk, MD and CEO,
Mercedes-Benz India

time purchasers of a luxury car
brand or old customers who
want a new model to be their
purchase, I have not seen a ma-
jor changein this trend asares-
ult of Covid where people who
due to some financial crunch
are purchasing a used luxury
car instead of a new one,” said
Schwenk.

Indian tax policies, custom
duties continue to remain ma-
jor deterrents in the reduction
of price.

For now, the aspirational
value of owning a Mercedes re-
mains a major driver for de-
mand acrossall segments from
entry-level to ultra-luxury.

In a press release, the com-
pany said the showroom,
which is spread over 500 sq
meters with a built-up area of
840 sq meters, was inaugur-
ated along Palestine Street in
Baghdad. It is the first-ofits-
kind showroom for TVS Motor
Company in the region, and
apart from the wide range of
two-wheelers and three-wheel-
ers, it will also host spare parts
and feature a service facility,

New launches

The company will also launch
two products, commuter mo-
torcycle TVS StaR HIX 150 5
Gear and three-wheeler TVS
King Deluxe Plus, in the
market,

Speaking on the occasion, R
Dilip, Executive Vlce-Pre31dent
- International Business, Tvs
Motor Company, said, “The
strategic location of the store,
as well as the end-toend ser-
vice and spare support, will

help enhan
Ce customer
faction.” o
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” Skoda Auto
Aims to Cross
Its Peak Sales
Volumein
IndiaNextYr

Press Trustofindia

Shioda Aote 15 pragent &
: its ric. g
g e e
nearly a decade ago by the
middle of next yearas it conti-
ching pn)du ucts desp
busmo:sgbemhitbv-fhe”
to a senior company official.
Skoda Auto India, which hit -
,265units
tosell -
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Jaguar launches facelifted F-PACE
Priced at ¥69.99 lakh,
it delivers better

performance than
the predecessors

OUR BUREAU

aguar has just launched the
facelifted 2021 model year F-
PACE - its sports utility vehicle.

It is being launched in a fully
loaded R Dynamic S trim, with
both petrol and diesel powertrains
that deliver better performance
than the predecessors. Both the
powertrain variants have been
priced at ¥69.99 lakh (ex-show-
room).

The new model’s exterior design
gives the F-PACEa cleaner look with
anew sculpted bonnetand a wider
power bulge. A new front bumper
with a redesigned air intakes and a
dark mesh details visually widens
the new F-PACE. New super slim all-
LED quad headlights with ‘Double
J' Daytime Running Light (DRL) sig-
natures deliver increased resolu-
tion and brightness. At the rear,
new slimline lights feature Jag-
uar’s double chicane graphic, first
previewed on the all-electric I-
PACE. In R-Dynamic specification,
the new F-PACE features a series of
distinct

less device charging. The new Drive
Selector, just one of the many beau-
tiful details in the new F-PACE, fea-
tures an upper-section finished
with ‘cricket-ball' stitching, the
lower part being made of preci-
sion-engineered metal for en-
hanced tactility.

More storage space

New door casings, featuring a 360-
degree grab handle, provide easier
access and increased storage for
bottles and other items. Other key
features include Row 2 Seat with
Power Recline, Four Zone Climate
Control, Interactive Driver Display
and Fixed Panoramic Roof.

The new Jaguar F-PACE also fea-
tures the latest Pivi Pro infotain-
ment  technology  accessed
through the allnew 2895 cm
curved glass HD touchscreen.
Cabin Air lonisation improves the
interior air quality through nano-
technology. The system now also
features PM2.5 filtration, which
captures ultra-fine particles in-
cluding PM2.5 particulates to im-
prove occupant health and well-be-
ing. The new F-PACE also has
exciting features such as the 3p
Surround Camera, Meridian Audio
System, Smartphone Pack and Re-
mote (with e-<call and b-call
functionality).

The new F-PACE is available in
the R-Dynamic § trim on Ingenium
tworlitre petrol and diesel power
trains. The 2-litre petrol engine de-

 livers a power of 184 kw and 365
- Nm of torque, while the 2-litre, 4-

cylinder, turbocharged diesel en-

ginedeliversa power of 150 kW and
430 Nm of torque. }.

Business Line 8t June 2021

' Skoda starts
‘manufacturing
Kushaq SUV at

Chakan plant

OUR BUREAU A
Mumbal, jJune 7
Skoda Auto India has an-
| nounced that it has started
the production of its Kush:_aq
SUV at its Chakan plant In
Pune, Maharashtra oOn
Monday. This SUV will be
Skoda's first car rolled out
under the India 2.0 project.
Kushaq will come with TSI
engine options that will be
locally manufactured.
Kushaq is based on the MOB-
A0 platform which has been
specially adapted for the In-
dian market by Skoda, a

press release said. This plat-
form is designed to meet the
new stricter emission re-
quirements in India. A new
MOB-A0 production line is
set up in the Pune plant to
achieve higher levels of
localisation.

Speaking on the occasion
Gurpratap Boparai, Man-
aging Director of Skoda Auto
Volkswagen Pvt Ltd, said:
“The production roll out for
the first car q’pder the India
2.0 project marks a historic
milestone ‘for Skoda Auto
and Volkswagen Group in In-
dia. We have managed to
achieve localisation levels of




1 DEMAND UPTICK in the Class 8 truck segment in the US gives volume
visibility, while a likely rise in shale gas capex can lead to order flows

Bharat Forge Gears Up for a
Better FY22 on Rising Exports

Ashutosh.Shyam@timesgroup.com

ET Intelligence Group: The stock
] of Bharat Forge has gained nearly

8% in the two trading sessions sin-
ce its quarterly results on Friday
morning.

Analysts have upgraded the FY22
-earnings forecast for the company
by 15-20% following strong and sus-
tainable growth in exports and im-
proving prospects of the non-auto-
motive segment.
The company’s export revenue

rose 49.3% to 2731 crore in the
‘March quarter led by 65% growth
‘in the supply to global truck ma-
kers. Exports contributed nearly
55% to the total revenue. The
* trucksegmentaccountedfornear-

in the five months to May. The volu-
mes of CV exports is expected to
grow by more than 50% in the cur-
rent fiscal year:

Inthe non-automotive business, the
company caters to the oil and gasand
mining sectors. The segment’s ex-
port revenue fell by 36% to 7555 crore
! in FY21. The contribution of the oil

and gas sector to the
- export fell to 2140 cro-
re compared with
) ?l.ooaa'oretwoyears
? ago. However; the sce-

nario is changing for the better:
¢ Rising demand for shale gas due to
firm crude oil prices augurs well for
theoﬂrlgdemaqdintheUS.A]so.glo—
:;halheg\{,yg\acthmymakassuchas

e

Back home, the company was able
to arrest a revenue drop in the do- |
mestic commercial vehicles (CV)
segment to just 1% in FY21 due to |
improving supplies in the second |

half of the fiscal. The lockdown
due to the second wave will impact
the supplies in the first half of
FY22, but an expected rebound in
éh‘s gec(;!xlld half may help the loca]
usiness re, 9
forthefullyau:pon 40-45% growth

At Monday’s closing price of

749.50n the BSE, the stock w -
ded ejxltl 32 times one-year fo!?\i;l:i
earnings, a 55%

e o premium to the
may sustain given the

mand scenario for the conr}?::;'. =

average. The premium

Any improvement in the new bu- |

siness segments such as renewab- |
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'Sundaram Clayton sells
| 5.147% stake in TVS Motor

; Deal size is 31,506 cr,
holding down to 52.26%

OUR BUREAU
Chenani, jJune 7
Sundaram Clayton, promoter of
TVS Motor Company, on Monday
sold 2.44 crore shares, worth
%1,506.09 crore on the NSE,
through the bulk deal window.
The stock of TVS Motor closed
4 per cent higher at ¥648.80 on
the NSE while the bulk deal has
happened between %617.25 and
%623.40. This is 5.4 per cent of
the total shareholding of
Sundaram Clayton in TVS Motor.
Market sources attribute the

sundaram Clayton’s stake in TVS

Motor, to the family restructur-

ing.

\ %t may be recalled that TVS
family members in December

\ had announced restructuring.of
- group companies among family

stake sale, which is 9 per centof . po

members ina bid to align owner-
ship with management. Follow-
ing this, TVS Motor in January in-
formed the exchanges the
process of a composite scheme
of amalgamation and arrange-
ment that included de-merger of
various businesses managed by
various family members into
companies that are majority-
owned by respective families.

As of March 31,2021, promoter
Sundaram Clayton held 57.40
per cent stake or 27.26 crore
shares. Post Monday’s stake sale,
its holding in TVS Motor has
slipped to 52.26 per cent. Among
the public, mutual funds held
11.50 per cent stake and foreign

_portfolio investors 12.34 per cent.

LIC held 6.46 per cent while
small investors owned 6.99 per
cent stake, as of March end.

The stock of Sundaram
Clayton, which jumped 10.6 per
cent on the BSE to ¥3,975, closed
at%3,878.35, up 7.9 per ceny

Economic Times
11t June 2021
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‘Audi plans to boost production in India

This is to avoid paying very high duty, says
the head of German automaker in India

of growth potential, once these
duties are lifted the volumes will
grow exponentially as well. The
immediate plans for Audi is not
just to drive up volumes, but to
keep investing in India, bringing
new products to keep customers
engaged. Audi believes in India's

AYUSHI KAR

Mumbal, June 13

In a bid to make its cars more af-
fordable, German auto major

has seen stagnation in growth for
almost a decade, accounting for
just over 1 per cent of the overall
market. Luxury car brands have

Audi plans to scale up manufac-  blamed the stringent import du- e i illon.
il b : SEAUIMPOTt AU b Ibir singh Dhillon, sonyissidbiiion
turing in the country. Currently,  ties as a cause of demand sup- d of AudiIndi
Audi manufactures only two of  pression. Hiead ovAudiindid Affordability
its models - the Audi A 4 sedan “All our customers are well Audi has been trying to make its

and Audi A 6 sedan - in India. Ac-
cording to Balbir Singh Dhillon,
Head of Audi India, the carmaker
plans to ramp this up to achieve
local manufacturing of 80-85 per
cent of the cars sold in India.
“Most of the cars that we will
be selling in India will be made
Jocally, otherwise, we end up pay-
ing very high duty,” Dhillon told
BusinessLine.
The luxury automobile sector

G BALACHANDAR
Chennal, June 11 .
Craftsman Automation, a di-
versified engineering com-
pany supplying parts to auto-
motive and industrial sectors,
has chalked out a four-
pronged strategy to achieve
profitable growth going for-
ward amid short-term head-
winds due to the second wave.

The Coimbatore-based
company, which generated
%150 crore through an IPO in
FY21, is engaged in three busi-
ness segments that include
automotive powertrain, auto-
motive aluminium and indus-
trial and engineering.

Under its blueprint for fu-
ture growth, the company
will leverage its manufactur-
ing and engineering capabil-
ities, increase wallet share
and acquire new business,
capitalise on opportunities in
the storage space and reduce

operating costs and improve

operational efficiencies.
The company seeks to capit-

connected, very well travelled all
across the world, they know what
luxury is, the know the price of
these cars outside of India. There-
fore, it becomes extremely chal-
lenging for us to convince these
customers to pay two times; 2.5
times the price that they would
have gotten abroad. So, thisisone
of the biggest challenges we face.
Even if we look at South-East Asia
markets, the luxury segment re-

volves around 5-8 per cent,” said
Dhillon.

However, with a young and
burgeoning middle-class and up-
per-middle class that is aspira-
tional and double-earning, Dhil-
lon remains convinced that in
the middle to long term the In-
dian market for luxury cars is
likelyto grow.

“A one per cent market share
also indicates that India has a lot

Business Line 12t June 2021

‘Craftsman Automation chalks out

The company seeks to capitalise on growing opportunities and

ol 2 g i

emerging trends in the automotive aluminium products segment

alise on the growing oppor-
tunities and emerging trends
in the automotive aluminium
products segment. It will also
focus on manufacturing cer-
tain critical power transmis-
sion components, including
castings for gas insulated
switchgear in the industrial &
engineering segment.

BS-VI norms

Auto segment’s shift to BS-VI
norms is expected to spur
growth for non-ferrous ma-
terials for lightweighting of

vehicles. “The shift to the BS-VI

norms in FY21 has opened sig-
nificant opportunities. Our
initial efforts in aligning with
this new standard have yiel-
ded heartening business re-
turns. I am confident that our
initial success will provide
more interesting growth op-
portunities over the coming
years,” Srinivasan Ravi, Chair-
man & Managing Director of
the company, said in the com-
pany'’s latest annual report.
The 1,546 crore-worth
company eyes an early mover

products affordable with the
launch of Audi Q2 last year for
entry-level customers.

“This has been a successful ex-
periment so far. There are many
first-time buyers. The average age
of the buyers is much younger
than what it has been in the first-
time luxury space. And we hope
we can serve more and more seg-
ments and bring in more cus-
tomers to us.”

4-pronged strategy to drive growth

advantage in certain seg-
ments and plans to leverage
long-term relationships with
customers, some of whom are
more than 10 years old. It will
also explore opportunities
that could arise from key gov-
ernment  announcements
such as Make in India, At-
manirbhar Bharat, among
others.

Under the industrial & en-
gineering division, it forayed
into the high margin storage
solution with a slew of
products that cater to the
warehousing sector.

Warehouse space
It will establish a presence in
the warehouse space and
other end-user sectors such as
e-commerce, organised retail-
ing, consumer durables, auto
components and pharma-
ceuticals as well as cold stor-
age space. Storage solutions
business now accounts for
onde-fourth of the company’s
in i

ustrial segment. E=
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i debt-free status
MOMENTUM across all business. segment; .
/:g?l:ilggeturn ratios likely to reduce valuation discount to its peers

Minda Corp Going Strong on
Exports, After-market Focus

Ashutosh.Shyam@timesgroup.com

ET Intelligence Group: Delhi-he-
adguartered Minda Corporation,
a supplier of locking systems to
theautomobilesector, hasbeenre-
porting better revenue growth
than the two-wheeler makers, its
majorclients. ;
This is largely due to its focus on

strengthening the

replacement sales and export.’ 1 < o 1

3

double thatof the BS-VIvehicle.
Electric vehicles are another big
opportunity. The part supply poten-
tial for an electric two-wheeler is
around 220,000 compared with
¥7,000-8,000 for an internal combus-
tion powered vehicle. ,
The company currently supplies

nue. Itexpects toimprove the cumu-
lative revenue share of the after-
market and export to 3536% in
three years from 25% at present.
This will be margin accretive since
these segments have higher opera-

ﬁ?’lﬁewmpaﬂy’s export of housing

'\
|

compressors used in turbochar-
ging is likely to double in the next
few months since global automa-
Kkers are relying on this technology
ce carbon emission. In addi-

tion, their strategy to diversify the
sourcing base, which is largely do-
minated by China, augurs well for
- Minda. The global market for hou-

Business Line 15t June 2021

DC-DC converters to electrical two-
wheelers and plans to entér other
categoriessuch asbattery chargers,
motor controllers, and battery ma-
nagement systems.

Minda became net debt-free in
FY21. Its annualised return on ca-
pital employed was 24% in the se-
cond half of FY21. At Wednesday’s
closing price of 2133.5 on the BSE,
the stock was traded at 39 times
trailing 12-month earnings, a dis-
count of 40-50% to the

peers. The

‘Amara Raja to focus on new energy,
evaluating a $1-billion gigafactory

Rejigs board: looks

The company has estab-
lished a New Energy SBU en-

Referring to the PLI scheme,
the newly inducted Director

gt g|0ba'i5ing compassing lithium cell and and ED, Vikramadithya
lead acid business battery pack, EV chargers, en-  Gourineni said “the company

ergy storage systems, ad- is studying the possibility of
VRISHIKUMAR vanced home energy solu- gigafactory, though no de

Hyderabad, june 14
Amara Raja Batteries Ltd has
ushered in a new era seeking
to focus on new energy, foray
into setting up a gigafactory
using the PLI scheme, focus on
lithium ion batteries, while
globalising its lead acid
batteries.

After nearly three decades
of business, the company
board approved the move to
focus on new areas of busi-

Jayadev Galla

Business Line; “this has been a
carefully planned strategic
transition both in terms of the
business focus on energy and
mobility as also the restruc-

tions and related products
and services. While the com-
pany expects to grow the lead
acid business globally, it is
looking at lithium as an al-
ternative energy storage tech-
nology opening up growth
opportunities.

Growth engines

Jayadev Galla said, “After a
careful review of the global
business opportunities, the

cision has been taken on it as
yet. Typically, a large giga fact-
ory of about 10 GW could re-
quire an investment of about
$1 billion over five years.™
“What shape this move un-
der the PLI scheme will take
will be known over the next
45 months,” S Vijayanand,
President, New Energy, said.
Harshavardhana Gourineni
said “the global market for
lead acid batteries is estim-

ness, while restructuring the turingof the board which was  ARBL board has decided to fu-  ated at $38 billion with our
board which sees its Founder planned over seven years ago.” ture-proof our business by re-  business at about §1 billion
Chairman, Ramachandra “While there s still huge po- positioning ARBLasan energy ~ We believe there is immense
Galla stepping down and Jay- tential for lead acid batteries,  and mobility player. The com- scope to grow this business
adev Galla taking up the role  the company planstostepup  pany is now well poised to  locallyand through export v
of Chairman. The board induc- exports to other markets and  build on these strengths and The company has been in-
ted Harshavardhana  may even consider local as- create multiple new growth vesting about $400-450 o'-':"-
Gourineni and Vikramadithya sembly. Currently, exports ac- engines in the new energy per annum to e\pem; m

Gourineni, both nephews of
Jayadey, as Executive Direct-
ors. .

In a Zoom interface, along
with the newly inducted
Board members, Jayadey
Galla, Vice-Chairman, ~ told

count for about 15 per cent of
the nearly Stbillion com-
pany’s total business and we
believe that this could go up
not necessarily in terms of
volume but in terms of value,”
Jayadev said.

space.”

The recent board meet is of
strategic importance both
from the business perspective
and future direction and also
in terms of restructure of
board, Jayadev said.

facturing capacities and p
tocontinue to invest. Th
pany also plans to come up a
bouquet of solutions for elec-
tric mobility, battery charging
stations, swapping facilities
and solutions for the fleet.
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Aluminium prig
Rates could rise on global demand,
slower output growth in China

SUBRAMANI RAMANCOMBU
Chcnnal May 31
Though aluminium prices
have dropped from the three-
year high witnessed early this
month, they are seen rebound-
ing this year as production
growth in China is expected to
be lower than initial estimates
and demand from other parts
of the world is likely to
increase.
last month, US ratings
agency Fitch Solutions said
that it was revising its alu-
minium price forecast to
$2,050 a tonne from $1,850 for
this year as “the market is cur-
rently tight amidst supply con-
cerns at a time when demand
for manufactured goods is re-
covering strongly”,

According to Dutch multina-

.

tional financial services firm s

ING, global demand is Set tores s

main strong leading to widen= -

ing supply gap.

London Metal Exchange aly
minium futures ended at‘
$2434 a tonne during theh

weekend. The metal prices had
hit a threeyear high of $2,535 88

earlier this month be I\)I‘Edm
ping below $2.450

Undersupply '_..' i

Prices surged after Chinesealu-
minium imports increased 36
per cent in April. Tra *ngco-
nomics website projected the'
non-ferrous metal price rising
to $3,000 by next vearend as'
traders see the market under-"
supplied by 480,000 tonnes.

Supply shortage is seen rising
to 1.08 million tonnes in 2023,

" Dutch multinational financial

services firm ING sees the
global aluminium market con-
tinue tightening into a deficit
towards 2025. NG's senior com-
modities strategist Wenyu Yao
wrote in her analysis that the
efforts to reduce carbon emis-
sions would have a dual im-
plication for aluminium.
While supply growth in
China will be curbed, the

s hkely torebound

global demand for the non-fer-
rous metal will increase in
view of sectors involved in en-
ergy transitions such as trans-
port and renewable energy.
Fitch Solutions, too, agreed
with the view saying alu-
minium prices would rule
high in the coming years as its
demand will be supported by
the accelerating shift to a
green economy. According to

Business Line 4t" June 2021

“Steel companies hike prices again

the US ratings agency, alu-
minium consumption last
year was 60.51 million tonnes
(mt) against a production of
65.13 mt. This year, demand is
projected to increase to 6236
mt and production to 67.60

© mt

According to International
Aluminium, an organisation of
bauxite, alumina and alu-
minium producers, produc-
tion last year was 6529 mt
against 63.65 mt in 2019. Of
this, China contributed 37.33
mt last year (35.79 mt).

During January-April this
year, global aluminium pro-

duction was 2221 mt com-
pared with 2134 mt in the
same period a year ago.

3 roomlg st asrltlech
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Bid to close the gap
between domestic
and import prices

SURESH P IYENGAR

Gumrm; june 3

Steel companies increased
have increased hot-rolled and
cold-rolled coil prices to close
the gap between the domestic
and import prices even as the
local demand remained weak
due to Covid-induced lock-
down across States.

Hot rolled steel prices were
increased by 4,000 a tonne
to 70,000 while that of cold
rolled was hiked by % 5,000 to
£85,000 a tonne, sources said.

The present hike comes on

the back of ¥5,500 a tonne in-

crease in two instalments last
month.

Despite the series of hikes,
domestic steel prices are still
at a discount of 10 per cent to
the landed cost of imports,

said a steel
executive,
However, he added that this
might be the last hike in India
as China’s domestic and ex-

port prices have corrected

company

sharply in the last fortnight,
posing a risk to regional
prices.

In fact, HRC prices in India
have rallied by %14,000 a
tonne since March-end. The
rally in steel price comes even
as the demand in April has
fallen by 23 per cent at 6.78
million tonnes compared to
March.

Steel output down

Crude steel output in April
was down 17 per cent month-
on-month at 83 mt as steel
companies diverted oxygen
for medical purposes. The de-
mand and production are ex-
pected to come down further
in May as most of the steel
consuming industries have

shut their operations due to
strict lockdown announced
by different states.

Steel consumption is likely

fallin june quarter when com- |
pared with the March quarter .
due to the second Covid wave.

Steel companies have been

relying on export market to
beat the weak demand in In-
dia. [last month, China
cracked whips on speculator
for taking prices to dizzying
heights.

Following this, steel price
in China has already fallen by
17 per cent from its recent
peaks to $867 tonnes. With the
fall in prices in China, global
steel prices are expected to
fall putting pressure on In-
dian companies, /
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SURESH P IYENGAR
Mumbai, June 9
The US subsidiaries of JSW
Steel have filed a federal court
lawsuit against three of the
largest US steel companies —
Nucor Corp, United States
Steel Corp and Cleveland-
Cliffs Inc — and its recent ac-
quisition, AK Steel Holding
Corp, for indulging in unfair
trade practice.

The lawsuit filed in the
Southern District of Texas al-
leges that the defendant com-
panies conspired to boycott
and refused to supply JSW
Steel (USA) Inc and JSW USA
Steel Ohio, Inc with a critical

feedstock of semi-finished
steel slab since 2018 till date.
JSW alleged that the cartel
cost the company hundreds
of millions of dollars in lost
profits, increased expenses
and caused them other dam-

ages besides leading to higher

‘Prices of some
items have risen
by as much as
70%in a year’

GBALACHANDAR
Chennal, jJune 11
Associations representing mi-
cro, small and medium enter-
prises (MSMEs) continue to
seek government intervention
to control the irrational in-
crease in the price of the raw
materials such as iron, steel
and non-ferrous materials as
survival is under severe threat
for thousands of engineering
SMEs, which are already reeling

under the impact of
coronavirus.
MSME associations point out

that all steel producers have
been jointly increasing the

Business Line 10t June 2021

JSW Steel subsidiaries sue three
US steel firms for cartehsatlon

Say defendant companies conspired to
boycott and refused supply of feedstock

prices, significant harm to US
steel buyers and fewer jobs for
US steelworkers.

Dominant players

Parth Jindal, |[SW Steel (USA)
Board member, said the three
US steel companies have long
been the dominant players
and continue to use anti-com-
petitive tactics against smal-
ler producers like JSW to suc-
ceed at all costs.

Investment plans hit

In 2018, ]SW announced its in-
tention to make substantial
investments to further ex-
pand and upgrade facilities.
These companies derailed the
plans and the company has
filed the suit to respond as-
sertively, he said.

They repeatedly stated that
they could make semi-in-
ished steel slab in the quantit-
ies and quality to meet [SW

JSW alleged that the cartel cost the company hundreds of millions |
of dollars in lost profits and increased expenses ‘\

needs, but when the company
tried to get them to move for-
ward, they dragged things
out and made excuses, said
Jindal. “We are now convinced
that they never intended to
make or sell steel slab to us,”
he said.

John Hritz, Board member,
JSW Steel (USA) Inc, said the
company would have had a
modern facility in Baytown,
Texas operational by now that
would have literally set the
standard for green steel pro-

s

Business Line 12t June 2021

MSME body seeks Govt aid to control
‘Irrational’ hike in raw material costs

Prices of HRsheet, CR sheet MS
angle, MS channel have shot up

prices without any rationale.
“We request the government’s
immediate intervention to con-
trol the prices through Joint
Plant Committee (JPC). Altern-
atively, a regulatory commis-
sion could be formed to protect
both consumers and produ-
cers,” said A Shanmuga Velay-
uthan, Chairperson-MSME
Committee, Divine Bharat
Chamber of Commerce.
Earlier, prices were con-

duction in this country and
the world.

“Our costs of production
would have plummetted and
our production would have
increased dramatically. It
would have provided US cus-
tomers- an environmentally

sound steel products at much

better prices,” he said.

The three US steel majors,
who account for more than
two-thirds of US steel produc-
tion, would have faced stiffer

tition, he said.
e el

trolled by the JPC and raw ma-
terial prices were increased
once or twice a year. “Of course,
the quota system was also
there,” he added.

Steel variants

Primary producers of steel in-
cluding PSU major SAIL (Steel
Authority of India Ltd) have all
increased the prices of HR
sheet, CR sheet, MS angle, MS
Channel and pig iron among
others. “Prices of these materi-
als have gone up in the range of
46-73 per cent in the past one
year,” he said.

Also, the non-ferrous materi-
als such as copper, aluminium,
zinc and tin have been in-
creased in the range of 51107
per cent between May 2020 and
May 2021. Indian producers of
copper and zinc sell their raw
materials based on the LME

(London Metal Exchange)
price, which is fixed on a day-to-
day basis. Most of the MSME
players accept firm price con-
tracts from government de-
partments/undertakings and
private sector. Amid huge in-
crease/fluctuations in prices of

the raw materials in the past |

one year, MSME units have not
been able to increase even on a
monthly basis. It is really chal-
lenging, particularlyin the case
of government departments
that float tenders with 180-day
validity period and placing or-

ders with the delivery schedule
of 6-12 months.

“MSME units are forced to
supply the materials at a loss
mainly for their survival. MSME
sector is squeezed between the
primary producers of raw ma-
terials and end-users,” ﬂld

Velayuthan.

/




PRESS REPORTS

ON

GOVERNMENT POLICY
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* AJAI SHUKLA
~ New Delhi, 31 May
L
P \he Ministry of Defence
4 I (MoD) announced on Mon-
: day a “Positive Indigenisat-
ion List” of 108 items of defence eq-
. uipment that must be compulsorily
procured from indigenous sources
accordingto provisions in the Def-
ence Acquisition Procedure 2020.
The list includes 49 items that will
be banned for import after Decem-
berthis year; 21 that cannot be imp-
orted after end-2022; 17 that will be
banned for import after December
2023; 13 after December 2024; and
eight that will have to be procured
. indigenously after December 2025.
' Thislist supplements an earlier
- import embargo on 101 defence
items announced last August.

“The list lays special focus on
weapons/systems which are cur-
rently under development /trials
(in India) and are likely to translate
into firm orders in the future, Like
the first list, import substitution of
ammunition, which is a recurring
requirement, has been given spe-
cial focus,” stated an MoD release
on Monday.

The list “provides an excellent
opportunity for ‘start-ups', as also
MSMEs, which will get tremendous
boost from this initiative,” the MoD
said, adding, “Towards this, the
MoD), the Defence Research and De-
velopment Organisation and serv-
ice headquarters will take all neces-
sary steps, including hand holding
of the industry, to ensure that the
timelines mentioned in the ‘second
positive indigenisation list’ are met.”

Starting this December, the mil-
Itary will rely exclusively on indige-
nous vendors for defence equip-
ment, including land-based,
single-engine, light helicopters,
next-generation corvettes, mission
systems for airborne early
and control system, helicopter
launched anti-tank guided missile,
warship-grade steel and armoured
or mine-protected infantry vehicles,

From December 2022, indigen-
:ﬁ dcfeg;e industry will be requi-

| tosupply equipment, incl
thermal

1y

machine guns, an armoured bull-

dozer for mechanised and
units, a data network for the opera-

tions rooms of ships and, crucially,

a manpack version of a software
defined radio (SDR).

From December 2023, the mili-
tary must rely on indigenous supply
fornwumaln-basedmponm.
ing radar that operate with auto-

scanned arrays,
an upgraded version of the 76 mm

Processnl:g cards for the Sukhoi- !
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Aid mainly for
contact-intensive
sectors; leaves repo
rate unchanged; trims
FY22 GDP growth
forecast to 9.5%

OUR BUREAU
Mambal ,m'x".;
Even as it left the policy repo
rate_unchanged, the Reserve
Bank of India decided to open
the liquiditytap a bit more, this
ume aggregating 231,000
crore, to help MSMEs, espe
cially those In contact-intens-
ive sectors as Covid-19 second
wave rages on,

The central bank decided to
open an 'On-tap Liquidity Win-
dow' aggregating 15,000
crore till March 31, 2022 for sec-
tors, Including hotels and res-
taurants, tourism, and aviation
ancillary services. Other ser-
vices, including private bus op-
ETALOrs, Car repair services, car
rentals, event/conference or
ganisers, spa clinics and beauty
parloursfsalons will also bene
Nr All these services were Badly
impacted by the pandemic, the
RBI's latest Annual Report had
acknowledged

"We will continue to think
and act out of the box, plan-
ning for the worst and hoping

for the best. The measures an-
nounced today, in conjunction
with other steps taken so far,
re expected to reclaim the

growth trajectory from which
we have slid" said RBI Gow
ernor Shaktikanta Das

Banks can tap this window
to get funds with tenors of up
tothree years at the repo rate (4
per cent) to provide fresh lend-
ing supportta these contace-in-

Business Line 5" June 2021

‘RBI opens %31,000-cr tap for MSMEs
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tensive sectors, By way ofan in-
centive, banks will be
permitted to park their surplus
liquidity up to the size of the
loan book created under this
scheme with the RBI under the
reverse repo window at a rate
that Is 40 basis points higher
than the reverse repo rate (of
3.35 per cent).

Funds for SIDBI

The central bank will also ex-
tend a special liquidity facility
of £16,000 crore to the Small
Industries Development Bank
of India (SIDBI) to support the
funding  requirements of
MSMEs, particularly smaller
units and other businesses in-
cluding’ those In craditdefi-

Jan

2020
Reverse Repo Rate
i3 . e
) g |
;‘4[*. |

% $ TAdy 3

B 1 iy
Feb 6, 2020 June 4, 2021

cientand aspirational districts.

SIDBI can tap this facility for
ondending/refinancing
through novel models and
structures. “This facility will be
avalable at the prevailing
policy repo rate for one year,
which may be further exten-
ded depending on Its usage,”
Das said.

The Governor observed that
1o nurture the still pascent
growth Impulses and ensure
continued flow of credit to the
real economy, the RBI had an-
nounced fresh support of
50,000 crore on April 7 to All
India Financial Institutions
(AIFIs) for new lending in 2021
22,This included ¥15,000 crore
o SIDBL

6 We will contl
think and act
the box, planning,

worst and hoping forthe

best... The measures

announced today, in
conjunction with other
steps taken so far, are
expected to reclaim the
growth trajectory from
which we have slid

/ Y
SHAKTIKANTA DAS

Ri

Restructuring framework
The RBI decided to expand the
coverage of borrowers under
the Resolution Framework 2.0
by enhancing the maximum
aggregate exposure threshold
from ¥25 crore to ¥50 crore for
MSMEs, non-MSME small busi-
nessesand loans to individuals
for business purposes, This
opens the Framework to a lar-
ger setof borrowers,
Recognising that the second
wave could pose difficulties in
loan servicing, the RBI had un-
veiled the Framework, which
allows restructuring of loans
taken by individuals, small
businesses and MSMEs,

These measures, among a
host of others. ::r'nn -..’3.8 - 7

the Monetary Policy Commit
tee (MPC) stood pat on the

policy repo rate.
By leaving the repo rate un-
changed, the committee

sought to strike a balance
between the need to tamp
down inflationary pressures
being exerted by rising Inter-
national commodity prices, es-
pecially of crude, and logistics
costs, and support economic
activity, currently hobbled by
the adverse impact of the
second wave.

All six MPC members unan-
imously voted to keep the
policy repo rate at 4 per cent
and continue with the accom-
modative stance. The répo rate
has been static since May 2020.

Risk from rural spread
*Maintaining financial stabil-
Ity and congenial financing
conditions for all stakeholders
is a commitment that we have
adhered to assiduously,” Das
sald.

“The sudden rise in Covid-19
infections and fatalities has im-
paired the nascent recovery
that was underway, buthas not
snuffed itout. The impulses of
growth are still alive,” he said.
He cautioned rthat the In-
creased spread of Covid to
rural areas, however, poses
downside risks to the growth
outlook.

FY22 GDP growth lowered

The MPC cut the real GDp
growth projection to 95 per
Cent In 202122 against jts
earlier forecast of 10,5 percent.
Retail inflation has been pro-
Jected at s per cent during
202122 (against earljer projec-

tion of 5 per cent), with risks
broadly balanced.
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“Govttoannounce RoDTEP rates soon after
addressing certain implementation issues’

PLI scheme compatible with WTO norms,
says Commerce Secretary Anup Wadhawan

OUR BUREAU
New Delh, une 3
The government is addressing
“certain implementation is-
sues” related to the Remission
of Dutiesand Taxes on Exported
Products (RoDTEP) and the
rates will be announced in an
“early” time frame, assured the
Commerce Secretary Anup
Wadhawan

“There are no doubts the
RoDTEP scheme will be intro-
duced from January 1 this vear
as it has been announced as
part of government’s policy.
There is no question of any re
flection on that. It is a new

some impler
and we have bee
those issue
will beimpler

amedia briefi

Exporters have waiting
impatiently for the RoDTEP
rates to be announced to factor
them in pricing decisions.

The venue Department

I it difficult to an
ites suggested by

has four
nounce

the exj

tions now that the Finance Min-
istry may increase allocation
for the scheme and discussions
are on with the Commerce Min-
istry on the final rates.

The popular Merchandise Ex-
port from India Scheme, which
also provided for refunding
taxeson inputs,was withdrawn
by the government from Janu-
ary1as it was not strictly calcu-
lated on the basis of taxes paid
and hence not permissible at
the WTO.

Merchandise exports
Commenting on provisional
data of merchandise exports in
May, showing a growth of 67.39
per cent over May

2020 leve] and
7.93 per cent
over May
2019,
Wadhawan

said that In-

dia’s export performance con-
tinues to be impressive. “Sec-
tors such as leather and leather
products, man-made yarn/fab-
ricsimade-ups and marine
products, which had been ex-
hibiting negative growth dur-
ing the pandemic (2020-2021),
have picked up from March
2021 onwards," Wadhawan
pointed out.

The growth in exports was
mostly due to an increase in
volume as price effect was not
dominant globally, he added.

Export target
He said the export target of
$400 billion set by the Com-
merce Ministry for 2021-22 was
feasible although it would re-
quireasteep jump over last fisc-
al's exports valued at $290.8
billion.
Exports in 2020-21 were
lower by 7.4 per cent than the
previous fiscal due to the
Covid-induced lockdown in
the early part of the year. On
free trade agreements,

been addressi
think it will

Wadhawan said India was hop-
ing to start negotiations with
the EUand the UK once the ini-
tial consultations were over
and was also trying to fast-track
negotiations with Canada, Aus-
traliaand Peru.

On India’s imports from
China being high despite a
number of schemes specific-
ally targeting increased do-
mestic production to check
Chinese inflow, the Secretary
said the country’s trade with
China had already become
more balanced.

He added that the impact of
Production-Linked Incentive
(PLI)schemes that were getting
implemented in the areas of
mobile and electronics, bulk
drugs and pharmaceuticals
would be visible from next year.
Answering questions on the
compatibility of the PLI scheme
with WIO norms, Wadhawan
said that all aspects of the PLI
scheme were linked to produc-
tion and hence it was totally
WTO compatible. '

“It is a new scheme. Needless to say it has
some implementation issues and we have

Ing those issues....And |
be implemented in an early

former
GKPilla
budget

nel headed by \

:rce  Secretary \.
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AIMING TO BE A LEGIT BUSINESS...

Crypto Industry
to Standardise
its Regulations

Discussions pick pace
for rejig, including a
self-regulatory board
and code of conduct

AshwinManikandan
&ApoorvaMittal

Mumbai: India’s nascent cryp-
tocurrency industry will over-
haul and standardise its disclo-
sure and compliance mecha-
nisms in a bid to establish itself
as a legitimate business in the
eyesof legacy financial players.

The effort has gathered pace

after the Reserve Bank of India
(RBI) made it clear banks sho-
uld not apply its April 2018 cir-
cular — struck down by the Su-
preme Court in 2020 — to pena-
lise customers for dealing in
cryptocurrencies.

Leading cryptocurrency ex-
changes, including WazirX, Co-
InDCX and CoinSwitch Kuber,
have partnered with the Inter-
net and Mobile Association of
India (IAMAI) to set upanadvi-
sory board to implement a code
of conduct for the industry, peo-
pleaware of the matter told ET.

The board will be set up under
the Blockchain and Crypto As-
sets Council (BACC), partofthe

IAMAL and will act asa self-re-

gulatory organisation for the

sector.
The code, in the works since

last year, will be applicable to
all member cryptocurrency ex-
changes. It will include stan-
dardised annual audits, routi-
ne disclosures of company in-
formation and funding, repeat
know your customer (KYC)
checks, improved data storage
standards as well as a reassess-
ment of customer risk profile,
the sources said.

The board will liaison with re-
gulatory and.supervisory aut-
horities, such as the Financial
Intelligence Unit and the RBI,
to flag suspicious transactions.

The board - which will com-
prise three to four external
members-willalsocreateame-
chanism to certify exchanges
that comply with its criteria.

“India’s cryptocurrency in-
dustry is young and burgeo-
ning. There must be adequate
balance between regulations
and supervision to allow com-
panies to grow,” said Navin Su-
Iya, emeritus chairman of the
Payments Council of India and
a member of BACC'’s advisory
board.

“The central bank’s directive
to banks on its 2018 circula-
r...offers much-needed clarity.
The industry welcomes stepsto
improve due diligence and re-
gulations,” Surya added.

According to sources, the pro-
posals are in “discussion pha-
se” and the attempt is to bring
India’s scattered and informal
€rypto and blockchain ecosys-

ulem under one standard -u!hy
rity.

time frame.”

Business Standard 4th June 2021

'Labour ministry sets up
‘panel on minimum wage

PRESS TRUST OF INDIA
I New Delhi, 3 June

{iThe government has consti-

| tuted an expert group ]r;d by

£ Prof Ajit Mishra, that will

# give recommendations on

© fixation of minimum wages

¢ and national floor mini-

. mum wage.

“The Ministry of Labour

& Employment issued an
order and has constituted
the Expert Group to provide
technical inputs and recom-
mendations on fixation of
Minimum Wages and
National Floor Minimum
Wages,” a labour ministry
statement said.

Minimum wage is differ-
ent for different categories
of workers.

National floor refers to
the minimum level of wage
that is applicable to all cate-
gories of workers across the
country.

The group has been con-
stituted for a period of three
years from the date of noti-
fication.

To arrive at the wage

| rates, the group will look
i

¥

ANUP WADHAWAN
Commerce Secretary

R

The group will look into the international best practices on
the wages and evolve a scientific criteria and methodology

into the international best
practices on the wages and
evolve a scientific criteria
and methodology for fixa-
tion of wages.

The expert group is
chaired by Prof Ajit Mishra,
Director, Institute of
Economic Growth.

The members of the
expert group include Prof
Tarika Chakraborty, IIM
Calcutta, Anushree Sinha,

Senior Fellow, National
Council of Applied
Economic Research
(NCAER), Vibha Bhalla,
Joint Secretary, H Srinivas,
Director General, V V Giri
National Labour Institute
(VVGNLI).

DPS Negi, Senior Labour
& Erhployment Advisor,
Ministry of Labour &
Employment is the Member /
Secretary. {
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Madras HC calls for uniform no

OUR BUREAU
hennal jane s
The Madras High Court on
Tuesday directed the Director-
ate of Industrial Safety to visit
Renault-Nissan facility and
other automobile manufac-
turing units at Oragadam near
Chennai and lay down uni-
form norms to maintain phys-
ical distance among work-
men.

In an order, Chiel Justice
Sanjib Banejree and Justice
Senthil Ramamoorthy said if a
ikpamﬁs from the uniform
norms| is necessary, the
cial reasons therefor mustsph;
indicated. Till such time, the
present norms being followed

Business Line 9t" June 2021

filed by Workmen of Renault-
Nissan (India) Pvt Ltd Through
Renault - Nissan (India) Thoz-
ilalar Sangam on Covid19
protocols,

Pursuant to the initial dis-
agreement between the peti-
tioning workmen and the
management at the Renault-
Nissan manufacturing facility
in Oragadam, production is
now going on upon atentative
modus operand on trial basis
being put in place under the
aegis of a senior official of the
Directorate  of  Industrial

1t was submitted on behalf
of the management thatthe 31

(physical distance) pitch sug-
gested and now maintained is

Officials of the Directorate of
industrial Safety have been
asked to visit auto units at
Oragadam near Chennai

of the other measures adopted
at the manufacturing facility
in respect to both the as
sembly lines in operation. It is
the further submission of the
management that no gap Is re-
quired to be maintained in the
comparable manufacturing
units of other automobiles op-
erating in the State and in and

Im
1

around Chennai and it is un-
fair to single out this particu-
lar manufacturing facility to
provide the gap and maintain
the 31 pitch.

‘Flouting Covid norms'

On the other hand, it was sub-
mitted on behalf of the work-
men that all that the gap
provides is additional time (o
the workmen to complete the
works In the previous three
vehicles on the line so that two
workmen do not have to come
close to each other and work
simultaneously in derogation
of the social distancing norms
required to be maintained.

It was further submitted on
behalf of the workmen that in
a lockdown situation, where
only essential production is

Business Line 9t" June 2021

§ 2CTOSS auto units

permitted, it is unreasonable
for the management to con-
tinue production at the same
rate by citing export orders or
the like. At any rate, the work-
men submitted that since the
present temporary arrange
ment has been arrived at upon
discussion between the work:
men and the management in
the presence of officials from
the Directorate of Industrial
Safety, the Court should not in-
dulge the management by eas-
ing any of the conditions that
may have been imposed.

It will be open to the relev-
ant partes, including the
State, to file their counter-affi-
davits to the writ petition and
theapplication, if necessary.

The matter will next appear,
on June 14, the order said. /

Bank accounts can’t be attached at the cost of right
to business, rules Madras HC in GST violation case

taching three bank accounts

fictitious involces to dis-

pay another sum of €1 crore,

compelled to initiate pro-

tion for receiving the

amount.

e counsel said that for
- ths,

tioner company have directly

pursuant ;&:;;:ﬁh :nd in- M:‘I;m a week. Defending the  paid the salariesjwages to the
the sud Compan. The slege. s counsel submined st mbiotess . Including - the
: at  amount
i T e b e P i
] n large scale fraud and th “conti
availed of input tax credit on  fore, the department :rl:; m:rlerf\(::gt::d ‘;(t’t':cl;\“:e':fte &
or-

ders will be of no prejudice to

the GST
m i :leoedlngs under Sec-  the petitioner” Tax Depart
T lnsn 67 t(’dc:.lls with  ment also said that the Di':ecx:
ability. petitioner 5 lzul::e lsearch ors of the company breached
pe i nfﬁ the bail order. After going
S zmq) ! through all the arguments
ook tha : the bench noted that ncarh}
ol s o 27 per cent of proposed|es.
e timated tax due has already
derpmvisomlonalma or-  been discharged. 3
S v Pmt:aclunetect e :t l:-f “After all, there is 3 mech-
At of e e i ?nlsm provided under the Act
e e teelue 0 lor proper adjudication of the
g ume attach-  tax due and determination
tbewpowetto mde!ilt memac- .l'l’l::el’ Sections 73 and 74
i e refore, there is no mean.

Ing in attaching the

counts further;g' theba;:n::
sald, while asking the 1T pe.
partment o complete the in.
vestigation and issue appro-
priate show cause notice. /
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7 "Global econo

PRESS TRUST OF INDIA
Washington, june 8

The globaleconomyisexpected
to expand 5.6 per cent in 2021,
the fastest post-recession pace
in 80 years, largely on strong re-
bounds from a few major eco-
nomies, the World Bank said on
Tuesday, noting that despite the
recovery, global output will be
about two per cent below pre-
pandemic projections by the
end of this year.

‘Poverty & inequality’

In its latest edition of Global
Economic Prospects, the World
Bank said that at the same time
many emerging markets and
developing economies con-
ti}me to struggle with the

.~

my to expand 5.

Covid19 pandemic and its
aftermath.

“While there are welcome
signs of global recovery, the
pandemic continues to inflict
poverty and inequality on
people in developing countries
around the world,” said World
Bank Group President David
Malpass. “Globally coordinated
efforts are essential to acceler-
ate vaccine distribution and

6%in 2021’

debt relief, particularly for low-
income countries. As the health
crisis eases, policymakers will |
need toaddress the pandemic’s
lasting effects and take steps to |
spur green, resilient, and in-
clusive growth while safe-
guarding macroeconomic sta- |
bility,” Malpass said.

The report also noted that
per capita income losses will |
not be unwound by 2022 for
about two-thirds of emerging
market and developing eco- |
nomies.

Emerging market and devel- |
opingeconomiesasagroupare
forecast to expand 6 per cent
this year, supported by higher |
demand and elevated com- |
modity prices.

A
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Companies remain cautious about improvementin sal

VIVEAT SUSAN PINTO &
SHALLY SETH MOHILE
Mumbai, 4 June

ompanies manufactur-
‘ ing automotive,

durables, and fast-
moving consumer goods
(FMCG) remain largely cau-
tious about their sales growth
outlook for FY22.

The reason for this temper-
ing of their forecasts revolves
around concern about a third
Covid-19 wave, weak con-
sumer sentiment, and com-
modity inflation, which has
pushed many firms to increase
product prices.

There are outliers,
however, such as Bajaj Auto,
Mahindra and Mahindra
(M&M), and Dabur, which
remain bullish about a
rebound once the lockdowns
are lifted.

But the broad consensus
among most other firms isthat
growth would be modest in
FY22, given the economic
challenges in the wake of the
second Covid-19 wave.

“The outlook remains
uncertain,” said Mayank Shah,
senior category head, Parle
Products.

"A lot will depend on how
the economy opens up. While
most companies were bullish
before the second wave of dou-
ble-digit sales growth in FY22,
that may not be the case now.
This is linked to the impact of
the second wave plus the pace
of vaccination, which is slow
at the moment. If the pace
improves, then, yes, the out-
look could change.”

The central bank on Friday
cut its economic growth fore-

cast for FY22 to 9.5 per cent
rom 10.5 per cent projected
carlier, joining economists at
State Bank of India (SBI),
Moody’s, Barclays, and the
Organisation for Economic
Cooperation and Development,

who've done the same thing in
the past few weeks,

: Sm‘ss!ﬁhms the
sharpest of the ot at 79 per

cent from 104 per cent pro-
jected earlier, saying the recov-
ery in FY22 would be marred

P Reason for this tempering of
forecasts revolves around
concerns regardinga
possible third Covid-19
wave, weak consumer
sentiment, and commodity
inflation

P There are outliers, however,
such as Bajaj Auto,
Mahindra and Mahindra,

and Dabur, which remain
bullish abouta rebound
once the lockdowns are
lifted

p Atauto firms, production
and salesteams are
huddled in meetings,
strategising for the future in
anticipation of a pick-up in
demand

by two troughs,

“Our analysis shows a dis-
proportionately larger impact
on the economy dueto the sec-
ond wave, Given that rural is
not as resilient as urban this
time, the pick-up in demand
will be modest,” SBI said.

Kamal Nandi, business
head and executive vice-pres-
ident, Godrej Appliances, said
he did not see the situation
this year worsening from last
year.
“Consumption in semi-
urban and rural areas has been
impacted because of a surge
in infections during the sec-

‘ond wave. We may see a drop

in consumption in these parts
versus last year. However, con-
sumption in metros and Tier I
towns should be higher than
last year,” he said.

Dabur Chief Executive
Officer Mohit Malhotra antic-
ipates a V-shaped recovery,
saying the rebimd will be

sharp once lockdowns gre
e s somecxpenalr
caution t huj in

unlocking the economy
should be avoided, given the
changing nature of Covid-19.

On Friday, the Maharashtra
government, for instance, did
a volte-face regarding its
unlock programme, saying its
five-phase re-opening exercise
would be undertaken cau-
tiously after taking into
account all factors.
Maharashtra contributes 14.2
per cent to India’s nominal
gross domestic product (GDP),
the highest among all states,
according to its Economic
Survey for FY21. So unl
would have to be done slowly,
government sources said.

Meanwhile, production
and sales teams at most car
companies in India are hud-
dled in meetings, Strategising
for the future in anticipation
of a pickup in demand once
the lockdowns are lifted.

' With states following a

ocking expected earlier. 3

esin FY22

June and July. Many are tread
ing with caution though.
According to people aware
ofthe plans, car market leader
Maruti Suzuki India intends to. |
make 160,000-170,000 cars |
this month against 45,000 it
made last month. ‘
Shashank Srivastava, -
executive director, sales a!%ﬂ

marketing, admits that the

“fear” among people this time
around is more than in the

first wave.

It doesn't help that rural
India, which accounts for 40
per cent of Maruti’s sales, is
also in the grip of the pan-
demic.

“While the fundamentals
of the rural economy will
remain strong due to the fore-
cast of a good monsoon, the
overall sentiment will drive
sales,” he said, hinting at a
likely weakness in rural l
demand as infections rise in
the hinterland.

“The consensus estimate |
for passenger vehicles (PV) in
India for FY22 was 3.1-3.2 mil- |
lion. In FY21, it was 2.7 million. ‘
In FY20, it was 2.77 million.
The peak was FY19 at3.3mﬂ¢.4
lion,” Srivastavasaid. =~

“Now with the expected
poor Q1in FY22 and the uncer-
tain Covid situation, the
industry can expect to be |
much below 3.1 million.”

Credit rating agency ICRA
also pointed to a hit on dispos-
able incomes and rising
vehicle and fuel costs fora ch

i

in sales growth estimates for
domestic passenger vehicles.

The rating agency said it saw
agrowth rate of 17-20 per cent

NOW versus a 22-25 per

E vt !

'I‘naorandutimyvdﬂde
major M&M said a demand |
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"Global jobs mark
recover for two years: ILO

remain unemployed
globally this year, well above
pre-pandemic levels, with a

World unemployment rate seen at 6.3 per Geﬂt syear, 5.7 per cent next

= The Geneva-based body’s
REUTERS & BLOOMBERG e . Isthe
T B R Rl
years of progressive gains to
oo welfare around the world.
\ people are expected to

“Five years of progress
towards the eradication of
working poverty have been

undone,” the report said.

weak labour market recovery ;< ::‘only Vo et plo-
s mmﬂﬂ‘;ﬁ?}- ment risen in many countries
ities, the Internation: ur 5 i
Vovréann;z:;i;m (ILO) said on g:gl furlough p'::zhe

The Unlied Nations agency mm ntemnkl. extent
forecast the outlook improving damage. m‘ndmme
to 205 million unemployed particularly women

next year — still well above the
187 million recorded in 2019
before the coronavirus crisis

IID’! diction is the latest evids
years of progressive gains to welfare around

has

wreaked havoc. . REMAINING DEFICIT o St ooks

e e dlobal anem.  Covid-induced shortfallin dueto the neediostem spread
that equates to a global unem : o Stie ;
ployment rate of 6.3 per cent jobs, relative to 201 Thedmlli) L
this year, falling to 5.7 per cent In million b Mm e
next year but still up on the 144 t ullkemly g Umm
pre-pandemic rate of 54 per e quality, 4
cent in 2019. 75 ::‘ 2 'ﬁhmhr&

“Employment growth will rl;.forml 1
be insufficient to make up for o‘l‘he mb -
the losses suffered until at least 23 crisis. Mwl!hlnmd
2023," the ILO said in a report, vate . an
World Employment and Social _ betwem_ mﬂn years to
Outlook: Trends 2021. come,” the ILO

Stefan Kuehn, ILO econ- 2020 2021 2022 “It poses the risk of
omist and lead author of the an dimension of
report, told Reuters that the and other factors were economic and social scarring
true impact on the labour mar-  accounted for. at the intemnational leve]
ket was even greater when All told, it estimated that will manifest itself in slower
reduced working hours working hours losses in 2020 and more uneven progress
imposed on many workers relative to 2019 amounted to POor compa mmlﬁdlmon.:/
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Electronics, Mobile & Auto

Plants Crank up Output

Companies expect sales to nq‘rmalise soon led by pent-up demand

Writankar Mukherjee
& Ketan Thakkar

Kolkata | Mumbai: India’s top
nsumer electronics, smartpho-
e and auto companies are resu-
ning or raising production this
eek more than a fortnight after
ney shut plants or scaled down
itput for the domestic market as
tates ease curbsamid a decline in

wid infections. LG, Samsung,

Go

0, Bosch, Siemens, Panasonic,
Carrier Midea and others have eit-
her begun production or are pre-
paring to do so, expecting sales to
rmalise in a week’s time led by
ent-up demand, executives said.
With states having imposed rest-
ctions since April as the second
1ve of the pandemic swept thro-
hindia, someplants had to close
(many saw inventory piling up.
‘uto manufacturers such as Ma-
11l Suzuki, Mahindra, Tata Mo-
‘ors, Bajaj and Hero MotoCorp are
'“pping up output at factories lo-
ted in western India and the Na-
nal Capital Region (NCR). Tho-
Vith plants in the south, such as
Ivundai Motors, Royal Enfield

WL

irej Appliances, Haier, Vivo, .

ermwmalmlmsmrsl
ecomm to sell non-essentials

markets were
= shut till May
Cosexpectpentup
" demand fromthismth =~
 Autocostorampup
production capacities ™
from 25-30% to over |
50-60%

Some auto cos in

South start production |
Cos expect relaxation
in industrial use of
oxygen soon which

and Renault Nissan — which had
reported manufacturing disrup-
tions - are gradually ramping up
as the workforce isn’t back at full
strength due to relatively higher
infection rates. Major NCR facto-
rles restarted operations in the
third week of May. Part makers
supplying to these companies said
qley are likely to increase capaci-
ties from 25-30% to over 50-60% in

ENINGS

COMING BACK FROM COVID

As Covid-19 cases
decline, and the
worst of the pandem-
icrecedes, ET brings
you stories of resil-
ience from the busi-
ness world —as India
Incgetsbackonits
feetand builds fora
better yearahead.

June.

May wasa muted month with the
majority of the states under lock-
down, said Lumax Industries
CMD Deepak Jain, also Ppresident
of the Automotive Component Ma-
nué‘actulz.-iers Association.

"Factories did produce, However,
with highabsenteeism, the output
for the month was low at about 30-
40%," Jainsaid.
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/Tata Steel CEO
TVNarendran
‘isCIlpresident

Industry chamber CII on
Monday said it has elected
T V Narendran, .CEO and
Managing Director, Tata
Steel, as its new president for
2021-22.

He takes over from Uday
Kotak, Managing Director, and
Chief Executive Officer, Kotak
Mahindra Bank.

Narendran “has assumed
office as the President of CII
for 2021-22,” it said.

In a statement, it said that
Narendran has been engaged
with CII for many years at the
state, regional and national
level. He was the Chairman of
CII Eastern Region during
2016-17 and has led CII

National Committees on
Leadership and Human
Resources besides being
Chairman of CIT Jharkhand.,

Italso said that Sanjiv Bajaj,
Chairman and Managing
Director of Bajaj Finserv, is
now the President-designate
of the chamber for 2021

Further Pawan Munjal,
Chairman, and Chief
Executive  Officer, Hero

T V Narendran takes over
from Uday Kotak, MD & CEO,
Kotak Mahindra Bank

Sanjiv Bajaj, Chairmanand |
MD, Bajaj Finserv, is now the
president-designate

MotoCorp, takes over as CII
Vice President for 2021-22,

Business Standard

15t June 2021

To curb wasteful spending, Centre

looks at tightening purses

Targets 20% cut
in controllable
expenses this fiscal

SHISHIR SINHA

New Delhi, june 11

The Centre has set a target of
reducing controllable ex-
penditure by 20 per cent dur-
ing FY22.

Officials estimate savings
of X1.5-1.6-lakh crore, if this is
implemented ‘truly in words
and spirits’.

“The government has de-
cided that all ministries/de-
partments should take steps
to curb wasteful/avoidable
non-scheme  expenditure
and aim for 20 per cent re-
duction in controllable ex-
penditure,” an office memor-
andum from the
expenditure department
said.

As the pandemic can affect
revenue collection, the Fin-
ance Ministry is looking at
all possible ways to use avail-
able resources in the best
possible way.

“Expenditure in 2019-20
may be taken as baseline,"
the memorandum said. The
expenditure related to
Covid-19 containment is ex-

Suggestive fist of account heads for controlling expenditure

Overtime allowances

Domestic, foreign travel expenses

Advertising and publicity

Publication

Office expenses

Royalty [

Cost of ration

Clothing and tentage

Service or commitment charges
Grants-in-aid General

cluded from the scope of this
order, the memorandum
said.

Grants-in-aid
A senior government official
told BusinessLine that non-
scheme expenditure can be
arrived at by computing data
related to expenses on estab-
lishment and grants-in-aid
general. “Normally, grants-
in-aid general consists of 40
er cent of other central ex-
penditure,” he said. Based on
. this and taking 2019-20 as

T e A O o i i

the base, the savings could
be in the ¥1.5-.6-lakh crore
range, he estimated.

This. memorandum was

~ sent within three days from
the Prime Minister Narendra
Modi’s announcement on re-
worked vaccine policy and
extension of free foodgrain
scheme for 80 crore people
till Diwali.

It has been estimated that
the purchase of 75 per cent of
vaccine output for free jabs
and extension of foodgrain
scheme could increase the

trings

expenditure by 1.45-lakh
crore. Though the govern-
ment is hopeful of meeting
the increased expenses with
possible tax buoyancy dur-
ing the second half, the offi-
cial expects savings from the
expenditure plan, as pro-
posed in the Budget, to give |
more certainty.
|

Fiscal deficit may go up

The Union Budget for FY22
has prescribed total ex- ‘
penditure of over ¥34.83-
lakh crore, comprising over
%29.29-lakh crore of Revenue
Expenditure and ¥5.54-lakh |
crore of capital expenditure,
Fiscal deficit has been
pegged at over <is-lakh |
crore, which is 6.8 per cent of
GDP.

Now, various agencies es- |
timate that with higher ex-
penditure on account of new |
announcements and pos-
sible lower revenue than the
estimate, fiscal deficit could \
80 up by 40 basis points.

Though the government
says it is too early to talk |
about possible increase in
deficit, measures for curtail-
ing non-scheme expenditure |

can keep fiscal deficit under |
control. d

Z
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